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builds customer 
satisfaction... higher 
profits for you 


The widespread demand for VITADINE by feed manv- 
facturers is proof that feeds built on Vitadine show 
better, more economical results. A bag of Vitadine 
brings an ordinary feed above the optimum level in 
milk values, vitamins and necessary rare minerals. 


BLATCHFORD’S OFFER YOU 
SPECIAL 


WITH ALL THESE VALUES PLUS 


THE MOST RECENT ADVANCE IN POULTRY RAISING 


EASY . .. CONVENIENT .. . one bag of Blatchford’s Sulfaquinoxo- 
line Premix will supply all the nutritional elements formerly 
supplied by Vitadine plus the required protective level of Sulfc- 
quinoxaline in a ton of mash to prevent Cecal and Intestino! 
Coccidiosis and Acute Fowl Cholera. 


PROPERLY REGISTERED — The Blatchford Company is registered 
a SS with the Government, Food and Drug Division. You need no 
fiatchfords Government registration unless state lines are crossed. See you: 
Blatchford Distributor. He will get it for you. The demand fo 
this new drug is growing. Get your share of this profitable new 
WAUKEGAN ILLINOIS business and enjoy greater customer satisfaction. 


2283 


FOR MORE INFORMATION SEE YOUR BLATCHFORD DISTRIBUTOR OR WRITE US TODAY! 
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The Best 
Any Price 


Aluminum Feeder, Scalper 
and Magnetic Separator 


The fact that over 700 of them are in con- 
stant operation is conclusive proof of their 
efficiency. It takes up a very small amount 
of space and will improve grinder operation 
in any plant. 


WRITE FOR COMPLETE DETAILS 


Hammer Feed Grinder 


with independent feed blower 


| NEW — but not radical in design. Different 
| than any other. Better in performance. Has all 
proven advantages—plus. In a class by itself. 


COMPLETE DETAILS UPON REQUEST 


Triple Action Feed Mixer 


The construction and operating principle of this mixer makes it 
impossible for any portion of the batch to escape a thorough mixing. 
This complete one-man unit not only mixes perfectly but econom- 


ically. Users everywhere say that it is the greatest value your money 
can buy. 


SEND FOR COMPLETE DETAILS 


HEADQUARTERS FOR — Al Kinas 


Elevator Heads and Boots — Screw Conveyors 


Everything Every Mill, Elevator 
and Feed Plant 
he S$ -Scott Mfg Co. 
Minnea Minn. 


Branch Office: Great Fells, 


FRED H. CHASE, REPRESENTATIVE, BOX 126, OSHKOSH, WIS. — TELEPHONE 698 
J. H. HARDERS, REPRESENTATIVE, 411 E. Howard St. WINONA, MINN. — TELEPHONE 2549 
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STHIS IS THE TRADE MARK PROPERTY OF SAVAGE, INC. 


POSITIVE 


IDENTIFICA- © CONFUSION 
, TION EVERY : IN ANY 


TIME STACK 


Savage Tags—the “tags that talk” —say the right thing to 
the right people at the right time. They never mumble. 


They never call out “Correction, please!” It’s all a matter 


of Savage specialization. Special tag stock for strength 
and surface texture. You can “grab a tag and pull a bag.” 


That's how strong they are. Special processing — not print- 
ing. Look at them in daylight, sunlight, spotlight or dim- 
light. No glare. No distortion of design. No change in 
color values. You can tell what’s in any bag from as far 
away as you can see the tag. Selections always accurate. 
Handling and restacking are minimized. Stock mainte- 
nance is simplified. Inventories are easily taken. They as- 
sure service that satisfies customers. That boosts sales. 
Whether you use tags in hundred, thousand or million 


lots, find out about Savage Tags. 


Tell us your requirements. Let us suggest color and design combinations ex- 
clusively for you. A free service, find out about it. Write for information 
and a free ‘Batch of Samples.’’ Join the 400 of the formula feed industry. 


HOMER J. SAVAGE, President 
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ON THE COVER—With May 
marking the opening of the 
fishing season in many parts of 
the country, many a busy man 
as well as the younger gen- 
eration, finds time to sneak 
away for a few hours of quiet 
relaxation on a riverbank. Here 
a group of early season anglers 
fish in the shade of a covered 
bridge near Versailles, Ind. 
(Photo by Louis C. Williams) 
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WE SUPPLY EXACTLY 
WHAT YOU NEED 


Distributors of 


ATKINS & DURBROW 
standard Dry D 
2,000 D3 per gram 
900,000 D3 per pound 
with a Middlings base 


ATKINS & DURBROW 
Delux Dry D 
2,000 D3 per gram 
900,000 D3 per pound 
with a Farina base 


ATKINS & DURBROW 
Dry A 
3,000 A per gram 
1,362,000 A per pound 


ATKINS & DURBROW 
Dry A&D 
in practically any 
combination of potencies 


Fortified Sardine Oils 


GENERAL MILLS, INC. 
Arpro Wheat Germ Oil 


BARRETT DIVISION 


Allied Chemical & Dye Corp. 


Niacin 


SPERTI, INC. 


Brewer's Dried Yeast 


ITH the introduction of our new line of quality 

Vitamin Products, we also introduce a new era in 
the industry. Up to now Vitamin Products have been sold you 
on the basis of manufacturing convenience. 


But we recognize that your knowledge of your local 


conditions; plus other ingredients in your feeds; plus many other 
contingencies places you in a far better position to know what 
your need is than can possibly be determined by an outsider. 


Consequently we aim to supply you what you need... 
regardless of season . . . Spring, Summer, Fall, or Winter .. . 
regardless of what particular stock some manufacturer may have 
on hand . . . whatever price level your needs indicate. You 
make your feeds .. . you know what you need... . we aim to 
supply that need. 


Why not test this new service when next you 
need some Vitamin Product? We can arrange to 
supply you on a contract basis—or for small 
spot deliveries. Phone, wire, or write us today. 


ATKINS « DURBROW, INC. 


165 JOHN STREET, NEW YORK 7, N. Y. 
CHICAGO MINNEAPOLIS KANSAS CITY OMAHA DETROIT BOSTON 
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“PROCESSED FEEDS 
help you build a greater 
repeat Feed volume 


The signs point the way to greater 


profits for you through repeat 


sales of Kellogg’s Processed Feeds. 


Farmers know that Kellogg 


Feeds build better farm stock -- 


help increase profits for them 


. . - Kellogg Feeds will do it for you. 


A full line of feed ingredients. 


When in the market contact us. 


KELLOGG 


FFICES. GRAIN EXCHANGE 


GENERAL O 
‘MINNEAPOLI 
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Take your present cost of pelleting 
feeds. Substitute the cost of pellet- 
ing with a ’49 Simplex « 


ANSWER Is AS 


SIMPLE AS 


You’ll want to replan your ex- 
isting pelleting equipment with 
SIMPLEX ‘FORTY-NINERS’ so 
that you, too, can show a hand- 
some return on your investment. 
Have a Sprout-Waldron Sales En- 
gineer show you how to make 
this interesting cost comparison. 
You'll find his help and advice well 
worthwhile. 


Do you want to carry pellets 
away from your mill with a 
minimum of breakage—get 
a Pneu-Vac! 


“THE FINEST IN MILLING EQUIPMENT SINCE 1866" 
22 WALDRON ST. 
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QUIT WORRYING ABOUT & 


The “carry-over” fac- 


EGGS CAME FROM A ATCHE RY tor in PAPROCO West 


Coast Condensed Fish 
PAPROCO-FED FLOCK! 
and sturdy 
poults. 


west coast condensed FISH SOLUBLES 


STABILIZED. This enables equal distribution throughout your feeds. 


WEST COAST SARDINES. Industry and university tests plus com- 
mercial feedings have proved that West Coast condensed fish solubles 
are better. A natural source of all known B vitamins including B12. 

LASSEN PROCESS. Impurities are precipitated under the Lassen 
Process, insuring maximum nutritional retention and keeping qualities. 
YEAR 'ROUND SUPPLY. A storage plant of 1,500,000 gallons 


Capacity assures an even 12-months’ supply. Available in drum and 
tank-car lots. 


for an assured year ’ 
convenient, easy-to-use form SPECIFY... 


‘ 
. 


Sea-Maid 
60-40 MIX 


Composed of 40% PAPROCO highest quality 


| lenieos H Seley & C 0. | West Coast condensed fish solubles and 60% top 


quality alfalfa leaf and dehydrated meal — meas- 


704 S. SPRING St; LOS ANGELES ] 4, CAL. ured and blended by a special process that insures 


‘Outstanding results! Packed in 100-lb bags. 


_write for complete descriptive booklet b- 
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Vertical Mixers 


There’s a model just right 
for your needs... 


SIDNEY Vertical Mixers are all basically the 
same — identical for the fine job of mixing 
they do... for ease and convenience of opera- 
tion, low power consumption, and their many 
labor-saving features. 


These famous machines are made in four - 


types, with a wide variety of feeds, drives, and 
capacities (40 bu. to 2 tons). This enables you 
to choose an installation that meets your needs 
exactly — and get full advantage of Sidney’s 
practical design and construction. 

Specifications and complete description are 
yours for the asking. Write today. 


The Sidney Gearless Mixer (illustrated) is pop- 
ular for its simplicity— only two bearings to 
lubricate —- and the flush-with-the-floor loading 
hopper. Has the same compact efficiency as all 
other Sidney Vertical Mixers. 


THE SIDNEY GRAIN 


SUONEY, OHI 


GOMPLETE EQUIPMENT FOR GRAIN ELEVATORS AND FEED MILLS 
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US 70 
GROW 


FASTER... 


LURKS 


AND AT 
LESS COST! 


STRETCH THE AVAILABLE CHOLINE AND 


METHIONINE IN YOUR FEEDS WITH 


BETAINE! 


NOW SUPPLIED IN BORDEN’S “ACE” FLAYDRY, 


Of course you know that chicks and pullets simply 
can't grow fast, can’t develop properly, unless they 
get plenty of choline and methionine. And you know, 
too, that getting enough of these vital nutrients into 
your feeds at a competitive cost can be a very tough 
problem. 


So, why don’t you, too, do as many other alert feed 
manufacturers are doing these days—use Borden’s new 
“ACE” FLAYDRY, “ACE” LADPRO or Borden’s MF-FL Blend! 


These improved Borden feed supplements contain 
BETAINE! That’s why they are so very important to 
you right now. Because Betaine, nutritionists have 
discovered, is able to replace choline-methionine re- 
quirements for methylation. And that means that all 
the natural choline and methionine in your feeds are 


WITHOUT ADDED BETAINE 
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“ACE” LADPRO AND MF-FL BLEND! 


THE BORDEN COMPANY, Animal Food Department, 350 Madison Ave., New York 17, N.Y. 


“spared” for the other essential growth functions for 
which they are irreplaceable. | 


Remember too, that a combination of Borden’s FLAY- 
DRY and “ACE” LADPRO or Borden’s MF-FL Blend fur- 
nish all the B-G Complex Vitamins including the 
important “animal protein factor” and essential 
amino acids. So you see, the use of Borden fortifica- 
tion helps you to standardize the performance of your 
feeds at high levels—with definite margins of safety 
against a deficiency of many essential nutrients. 


Get started using “Ace” FLAYDRY, and LADPRO or MF- 
FL Blend in your poultry feeds. Save worry, money. 
Give your feeds a big new talking point! Write us 
now for complete information. Or see your own local 
Borden animal food representative. 


DON, you 706... : 
OUR 
elle 


FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of... 


Feed Barley 
Maliing Barley 
Wheat Bran 
Wheat Middlings 
Rye Middlings 
Malt Sprouts 
Brewers Grains 
Linseed Meal 
Soybean Meal 
Oatfeed 


* See Us at National Feed Industry Show 


Booth No. 82 


GRAIN EXCHANGE 


MILWAUKEE 


Dealers: 
Shellbuilder advertising and 
Shellbuilder quality help 
build sales profits for YOU! 


When you feed 
SHELLBUILDER 


The high quality 
Reef Oyster Shell that’s 
@ PURE e@ CLEAN e UNIFORM 
3 Sizes 3 Bag Sizes 


HEN 80 LB. 
PULLET 50 LB. 
CHICK 25 LB. 


Write for FREE booklet-— 
“The Shellbuilder Story’’ 


SHELLBUILDER CO. 


725 Cotton Exchange Bldg. Houston, Texas 


Sell More 


WISCONSIN 
GROWING MASH 


This Season 


Packed in colorful, dress print bags 


Help your customers 


produce poultry products 


100 18S NET 
Wen 


WISCONSIN 


at a profit. 

Get this feed business 
with 
WISCONSIN 
GROWING 
MASH 


GROWS BIGGER BIRDS QUICKER 


Coupons for valuable premiums in every sack 


NORTHERN MILLING CO. 


Since 1883 
WAUSAU - 


WISCONSIN 


INCREASE MOLASSES 
FEED OUTPUT 


LARGE HANDLING CAPACITY 
—EVEN MIXING 


This Mixer, with a 20 H.P. motor 
is so efficient that it turns out 
12,000 to 16,000 pounds of 
heavy type ground feeds per 
hour, based on 15 to 30 per 
cent molasses; on lighter feeds 
its production is 8,000 to 12,000 


THE INGER mixer Pounds, based on 25 to 50 per 


cent molasses. A more powerful 
motor will further increase its 
capacity. 


These Important Features Make For Efficiency And 
Long Life: 22 feet of molasses warming coils in tank; 
Heavy shaft, with larger center diameter for strength; 
Adjustable Beaters; Molasses register meter; Control 
valve eliminates clogging on low percentages of mo- 
lasses; Heavy duty 2-inch submerged pump, circulates 
molasses completely every 12 minutes; Feeder—con- 
veyor type, handles more than rated capacity; large 
opening at rear for ground hay, etc. 


Let us give you more information, write 


WENGER MIXER COMPANY 


Box 128 Sabetha, Kansas 
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TRACE MINERALIZED SALT 


The Easy, Effective Way to Feed Trace Minerals 


HE more we learn about animal nutrition, the salt and trace minerals, but also the intake of salt 
more important do trace minerals become. They is usually in relation to the kind and amount of 
play a vita port in the whole enzyme, hormone, feed the animal eats. 
and vitamin functions . . . the basic life activities. 


Costing relatively little more per animal than salt 
alone, Morton’s Trace Mineralized Salt is like a 
low-cost insurance policy covering all livestock. 
Your customers will find it profitable to feed... 
There is not only a functional relationship between you'll find it easy and profitable to sell. 


‘The easy, effective way to feed these trace minerals 
—- cobalt, iron, copper, manganese, iodine — is in 
salt. Here’s why. 


% Hogs do better with Trace Mineralized Salt. Sows farrow Sheep do better with Trace Mineralized Salt. Ewes have 

bigger litters. There are fewer losses of suckling pigs. less difficulty in lambing. They drop sturdier, healthier 
Growing pigs make faster gains, reach market weight lambs. Lambs eat better, grow faster, and produce thicker, 
earlier, cost less to feed, fatten, and finish, heavier, more profitable fleece. 


Beef Cattle do better with Trace Mineralized Salt. There Dairy Cows do better with Trace Mineralized Salt. Cows 
is less difficulty in reproduction and lactation. Calves are are easier and more certain to breed. They drop more 
sturdier. Growing animals are thriftier. They make better vigorous calves. They produce more milk for their calves 
use of their feed. and make dairy operations more profitable. 


Free Choice Salt” is the Logical Carrier for Trace 
Minerals .. . Cobalt, Iron, Copper, Manganese, lodine 


Because of the interdependence between them, salt and trace minerals work 
together for one over-all effect, namely, greater thrift and health. Moreover, 
with salt, there is a regular, constant intake according to the needs of the 
animal . . . never too much or too little. 


MORTON SALT COMPANY «*« CHICAGO 3, ILLINOIS 
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FEED DEALERS 
mg 


THE EXTRAS 
ADD UP... 


FEEDS 


@ A Feed and Feeding Program for every 
Farm Need. 


@ A Name Known for Quality. 
@A “Program” Sales Plan. 


@ Results that bring Repeat Business. 
BE SURE TO VISIT ARCADY'S 


DISPLAY AT THE NATIONAL iii 
FEED INDUSTRY SHOW @ Rea ce our Customers. 


MILWAUKEE, JUNE 6-7-8. 


ARCADY FARMS 


MILLING COMPANY 
223 West Jackson ° Chicago 6, Illinois 
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The Threshold Opportunity 


Feed Industry Need Face No Fears About Future 


@ IF we examine the past record of 
this ass ciation, we will find that those 
responsible for the activities of the 
organiz:tion have directed its influ 
ences continuously toward a better 
feed industry and toward a better ag- 
riculture, It is known to all of us that 
the primary objective of the associa- 
tion is to foster the interests of its 
members by promoting an enlarged 
and more friendly relationship among 
those in and associated with the feed 
industry. 

This broad purpose takes us into 
many fields of endeavor. It leads us 
down many avenues of interest but, 
regardless of where we go, we find 
that the welfare of the feed industry 
is closely related to the activities of 
agriculture. Our business is the busi- 
ness of agriculture, and those carrying 
out the work of the association are 
seriously influenced by the possible 
effects of their decisions upon the 
farmer. 

What I am about to say may be 
purely academic, butt I should like to 
emphasize that in performing their 
duties, the officers and the operating 
staff of the association must consider 
the broad needs of its 354 active mem- 
bers. For this reason it should be un- 
derstandable that the management of 
the association cannot do all of the 
things which may seem desirable from 
the viewpoint of the individual mem- 
ber. Every effort is made to assist the 
individual member, but it must be 
recognized that ours is a united action 
and must be in the best interests of 
the membership as a whole. 


* . . 

*A condensation of an, address delivered May 5 
4 the annual convention of the American Feed 
Manutacturers association, Chicago, II. 
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By FRED W. THOMAS* 
Chairman of the Board 
American Feed Manufacturers Ass'n. 


To provide experience and a prac- 
tical knowledge of a vast and sprawl- 
ing industry, the directors of the 
American Feed Manufacturers associa- 
tion are selected on the basis of geo- 
graphical representation, keeping in 
mind also the importance of having 
on the board companies which repre- 
sent large, medium and small opera- 
tors. The board is truly representative 
of that part of the industry, which is 
included in our association, and the 
policy of rotating membership on the 
board makes it possible to reinforce 
the thinking of the directors with new 
blood from many segments of the 
industry. 

I emphasize this phase of your asso- 
ciation management because some of 
you may have the impression that one 
group or center of initiative governs 
the destiny of the American Feed 
Manufacturers association, Such could 
not be further from the truth. The 
planning for the association is done 
by men from many sections of the 
country, and from companies both 
large and small. The management of 
the association knows that its deci- 
sions affect the business of every mem- 
ber, and it knows too that its policies 
cannot be planned carefully and com- 
pletely at the top. For this reason, 
much of the important work is han- 
dled by committees selected from the 
membership, with a view to providing 
the best possible skill and knowledge 
of the subject under consideration. 
The work of these committees goes on 


steadily and objectively. For several 
years our attention was sharply focused 
on problems related to government 
controls. I am unable to predict how 
long the respite may last, but for the 
most part, the management of the 
association is now able to devote its 
time to programs of broad general in- 
terest to the feed industry. 

When we look around and see what 
has been going on in our national 
economy, we should be glad that we 
are in the feed business. A year ago 
I made the statement that I believed 
there was a great opportunity ahead 
for those who were willing to put 
their businesses on a sound basis. The 
feed business in the past year has been 
good enough that my prediction now 
sounds commonplace, Much to the 
surprise of some of the skeptics, we 
are still being given an opportunity to 
adjust our operations to a sound work- 
ing basis without suffering a sudden 
collapse in values. If we are not tak- 
ing advantage of this period of good 
business to reduce our costs, eliminate 
wastes, establish sound credit policies, 
improve our products and sales meth- 
‘ods, and generally streamline our ac- 
tivities, we are not good businessmen. 
I therefore say to you, “Use this op- 
portunity or lose it.” I am certain that 
many companies are getting their 
houses in order. I believe that the in- 
dustry, through its experience of a lit- 
tle more than a year ago, learned the 
wisdom of limiting bookings to near- 
by shipments, and if we have made 
no further improvements in our meth- 
ods of doing business, we have come 


(Continued on page 31) 
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This chick, 28 days old, weighed 124 Gm. 
and showed marked riboflavin deficiency. 


Same chick, 35 days old, weighed 210 Gm. 
after recovering on same diet supplemented 
with crystalline riboflavin. 


Photos courtesy 
of Dept. of 


Agricultural 
Chemistry, 
University of 
Missouri. 


No doubt about it—your customers’ poultry 
grow and produce much better when there’s 
adequate riboflavin in their feed. As a leader in 
the development of pure vitamins, Merck pro- 
vides dependable riboflavin mixtures particularly 
suited to low-cost application to your feed-pro- 
ducing methods. Write for the complete, inter- 
esting story and prices. 


No. 54 RIBOFLAVIN MIXTURE merck— 


One ounce contains one gram of Riboflavin. Balance 
is starch and small amounts of Calcium Sulfate and 
Iron Sulfate. 


RIBOFLAVIN u.s. Pp. mMeRcK 


Manufacturing Chemists 


Chicago, Ill. ¢ Los Angeles, Calif. 


RIBOFLAVIN MERCK | 


MERCK & CO., Inc. RAHWAY, N. J. 


New York, N. Y. © Philadelphia, Pa. * St. Louis, Mo. © Elkton, Va. 


In Canada: Merck & Co., Ltd. * Montreal * Toronto « Valleyfield 
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He’s Barking the Right Tree 


Pet Department Boosts Feed Sales for H. L. McMillan 


‘e PROFITS sit up and bark for H. L. 
McMillan, owner of the McMillan 
Seed & Feed Store, Jackson, Miss., 
who has made an already successful 
business even more lucrative through 
the addition of a well stocked, well 
merchandised pet department which 
now accounts for 10 per cent of his 
volume and pays his rent, light and 
water bills. The pet department vol- 
ume has increased 50 per cent during 
the past 12 months and has more 
than doubled McMillan’s dog food 
sales. This dealer expects to double 
his pet shop volume in 1949. 


The pet shop is located in the right 
front of the McMillan store. A wide 
variety of pets is handled, including 
rabbits, white rats, hamsters, puppies, 
cats, goldfish, lovebirds, canaries, par- 
rots and parakeets. Goldfish and para- 
keets sell best, according to Mr. Mc- 
Millan, who says his profit on pets 
and pet supplies is about 50 per cent. 
This feed store also handles a com- 
plete stock of pet medicines, toys, 
foods and accessories. These are year- 
‘round movers, according to Mr, Mc- 
Millan and not seasonal items like 
feeds and seeds. 


Pets and pet supplies occupy about 
a third of McMillan’s floor sales area. 


THE FEED BAG — MAY, 1949 


More than 50 per cent of his news- 
paper advertising is devoted to pet 
department promotion. He spends ap- 
proximately $50 per month telling 
folks around Jackson about his pets 
and his pet shop, which is the only 
complete business of its kind in the 
city. Ninety per cent of these adver- 
tising dollars go for newspaper ads 


normally two columns wide and three 


inches deep, which run every day. The 
remaining 10 per cent is for miscel- 
laneous advertising. 

The mortality rate among the ani- 
mals is very low, according to Mr. 
McMillan, who has been in the feed 
business for seven years. As long as 
the pets are kept warm, fed the proper 


diet and provided dry, sanitary pens- 


or cages, most of them will live their 
normal life-span, says this feed dealer. 
The important thing, he warns, is not 
to overstock on any one type of pet 
so that each variety can be moved 


A WELL stocked pet depart- 
ment is bringing a substantial 
profit in addition to stimulat- 
ing feed sales for H. L. Mc- 


Millen, shown (right) with a 


prospective customer. Above 
is a front view of the McMil- 
lan Seed & Feed Store at 
Jackson, Miss. 


promptly, Also, when an animal must 


' be sheltered and fed a long time, the 
_ profits on its sale naturally diminishes. 


Save for lovebirds and goldfish, Mr. 
McMillan maintains a very limited 


- stock — except during the holiday 


season. 

Contrary to popular opinion, gold- 
fish are fairly hardy creatures, Mr. 
McMillan states. The McMillan store 
handles three varieties—fantails, She- 


bikins (a Japanese breed) and Moore’s 


Few deaths have occured among any 
of these breeds. The main cause of 
fish fatalities, points out Mr. McMil- 
lan, is water treated with chlorine. 
This feed dealer has overcome this 
hazard by installing an air-flow which 
provides his fish tank with a constant 
supply of oxygen. This air-flow is 
easily installed, he added, and in- 
expensive. 

Pet supplies actually provide more 
profits than the pets themselves, Mr. 
McMillan reveals, since they are con- 
stant sellers and repeat items. Also, 
they carry high mark-ups. Two large 
counters plus several feet of wall 
shelving in the McMillan store are de- 
voted to this merchandise. Harnesses, 
collars and puppy toys, such as bones, 
fire hydrants and balls, are the. best 
sellers in this department, but pet 
medicines are also good profit-bringers. 
Worm medicine and laxatives lead the 
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FOR\YOUR’ TRACE MINERS 


CCC exclusixe-*Process leads the way for effective and efficient use of mineral elements without? 
. Valuable vitamins or development of rancidity. 


Yes—it’s a big step forward and another example why more and more feed manufacturers and 
mixers are turning to CCC for their source of dependable Calcium and trace mineral elements, 


CCC QUALITY PRODUCTS 


Trace Mineral Premixes Pellet Machine Calcium 
lodized-Manganesed Calcium Regular (plain) Calcium 

(any desired level) Dustless (plain) Calcium 
Manganesed Calcium Shellmaker Calcium Grit 

(any desired wy | Arrow-Head Insoluble Flint Grit 
Electro alcium G-220 Riboflavin Supplement 


1um_ CargonaTE 


Company 


222 WEST ADAMS STREET @© CHICAGO 6, ILLINOIS 


325 WOODMEN OF THE WORLD BLDG., OMAHA, NEBRASKA e@ BOX 409. CARTHAGE, Missouri 
eige 
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THIS YEAR, SELL It was really hot in Chicago during the American Feed 
SUMMER FEEDING Manufacturers association convention and, although “un- 

seasonal”, it prompted us to recall the days before the war 
when there was a real slump in the feed business every summer. 


This “slump” was generally accepted as inevitable despite the testimony of 
nutritionists that full summer feeding pays big dividends, not only throughout 
the summer but increasingly so as the effect of full summer feeding boosts the 
profits from all farm animals during the fall and winter. 


Not all feed manufacturers were content to accept the “inevitable”. They backed 
the evidence of science with advertising to keep their farmer customers feeding— 
to keep the operations of their feeders and their plants profitable the full 12 rather 
than only 6 to 8 months of the year. 


For dairy cows, they illustrated and backed with evidence the fact that a man 
with a lawn mower would have to cut grass day and night to supply the necessary 
nutritional requirements more easily supplied by readily available low cost supple- 
ments to pasture feeding. No cow ran produce milk and keep body weight and 
health through grazing alone. 


Other advertisements stressed evidence, cost-wise and pictorial, that feeder cattle 
also needed supplements in addition to pasture, that growing pullets mature and lay 
earlier and produce more eggs when properly fed between the starter and the egy 
mash, that it pays to feed dry cows, brood sows, etc. etc. 


During the war most farmers kept feeding summer, winter, spring and fall. They 
needed no urging to realize that full year-round feeding was profitable. It was, is 
and always has been profitable but what remains to be sold is that full feeding is 
comparatively more profitable in ordinary times, when all are not following the 
practice, than in periods of great prosperity such as induced by war. 

The Feed Bag believes that the feed industry should now get back to selling 
summer feeding—while farmers remember their war time experience and still have 
enough money to buy the feed without mortgaging their crops or their cattle. 
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Vitamin D 
Nutritional Facts 


@ Dairy Herd “turnover” may be 
due in part to previously unrec- 
ognized nutritional deficiencies, 
Some observations suggest that 

one of these may be borderline 

vitamin D deficiency. 


Optimum amounts of vitamin D 
for best performance may be 
considerably greater than the 
minimum needed merely to 
prevent obvious signs of 
deficiency. 


Recent reports suggest that sun- 
shine may not be as uniformly 
effective a source of vitamin D 
as is commonly assumed. 


Sun-cured roughages are 
extremely variable in vitamin D, 
Increased use of mow-cured hay, 
Once milk flow has fallen off because of poor feeding, it’s difficultk—and dehydrated hay, and silages 
costly—to bring it back. further reduces the vitamin D 


Good feeding helps healthy cows produce profitably with no “off years”. intake from natural sources. 
Good feeding helps them drop strong, vigorous calves. 


@ Low vitamin D values for blood 
plasma and butterfat in winter 
indicate that borderline deficien- 

cies may be more of a problem 

Your dairy cattle need plenty of vitamin D to make calcium and phos- than generally recognized. 

phorus more readily available for milk and for the skeletons of their un- 

born young. Vitamin D is also needed to help cows maintain strong, @ Three or four extra pounds of 

vigorous bodies under stress of heavy lactation and to help prolong milk per year would cover the 

productive life. cost of supplemental vitamin D. 


Using well-balanced rations that contain ample calcium, phosphorus and 
vitamin D is one of the best ways to keep up profitable production of 
milk and calves—and good health and growth. 


STANDARD BRANDS INCORPORATED, 
tions, Agricultural Department, 595 
Madison Ave., New York 22,N. Y. 
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“OR FOUR-foorED ANIMALS 


UNDERLINED ARE FACTs 
THAT WILL HELP You SELL 
DAIRY RATIONS. 


EMENTAL NUTRITIONAL 
ACTS ARE TO THE RIGHT! 
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Policy Works Wonders 


Smiles, Service, Satisfaction Skyrockets Sales 


e “WE feature a triple-S policy of 
smiles, service and satisfaction,” asserts 
Leonard E. (Speed) McCracken, gen- 
eral manager of the Farmers Coopera- 
tive Elevator Co., Northfield, Minn. 
“That's our business building formula 
and it’s made up in equal parts of 
prompt service, quality merchandise 
and capable employes.” 

According to Mr. McCracken, that’s 
the only formula that will build up a 
thriving business. And he has the 
facts of his own successful record to 
back him up. 

After Mr. McCracken took over as 
general manager of the big concern 
two years ago, sales jumped from 
$750,000 to $1,250,000 at the end of 
the first fiscal year and indications are 
that they will be equally as good this 
year. Expansion has been one of the 
results of better business methods. 

Last year, the ‘Northfield elevator 
bought out a competitive feed mill 
and coal yard. It also operates a branch 
plant at Dundas, a village about three 
miles from Northfield. Remodeled in 
1940, the Dundas elevator is a 25,000 
bushel structure while the Northfield 
elevator, built in 1942, has a capacity 
of 50,000 bushels. 

Mr. McCracken mentioned service 
as one of the three legs upon which 
this successful concern rests. Typical 
of the kind of service which the ele- 
vator renders is its willingness to sepa- 
rate grains for farmers. For example, 
a farmer will drop in on Mr. Mc- 
Cracken and request that two loads of 
succotash—a mixture of wheat and 
oats—be first separated and then mixed 
back together again. 

“Certainly,” Mr. McCracken states 
promptly, “bring the loads in tomor- 
row and we'll get the job done for you 
as quickly as possible.” 
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Farmers in the Northfield area are 
in the habit of planting mixtures of 
grains as a sort of crop insurance pro- 
gram. They figure that this assures 
them a good crop. Should conditions 
be good for wheat but poor for oats, 
the farmer is certain of getting a good 
wheat crop. This particular farmer 
found that his succotash crop had 
averaged only 35 per cent wheat and 
65 per cent oats, so he wanted the 
elevator to separate the two grains 
and then combine them to make the 
planting mixture 50 per cent wheat 
and 50 per cent oats. 


“We do this only to accommodate 
our customers,” Mr. McCracken ex- 
plained. “There’s no profit in an op- 
eration like this but it does help to cre- 
ate good will.” 


A large box in Mr. McCracken’s 
office is filled with cards containing 
names and addresses of feed customers. 
Each card contains a feed formula. If 
Bill Jones, a turkey grower, has his 
own ideas of what will put the most 
meat on his birds’ frames in the least 
time, he gets into a huddle with Mr. 
McCracken. Together they work out 
the formula to the turkey grower’s 
full satisfaction. The card containing 
the formula is then placed on file to- 
gether with dozens of similar cards 
listing the formulas for dairy feeds, 
pig meal, or poultry mashes. The next 
time any of these customers comes to 
the elevator with a load of grain to be 
converted into feed, it’s a simple mat- 
ter to produce the proper card listing 
that man’s private formula. 


The list of customers demanding 
tailor-made formulas represents only, 
a handful of the thousands of cus- 
tomers. To meet the needs of poultry 
producers, hog men, dairymen and 
cattle feeders who prefer to buy feed 
made by either the elevator or com- 
mercial concerns, Mr. McCracken 
manufactures a variety of feeds under 
the elevator’s “Top Notch” brand and 
also stocks feeds made by Doughboy 
Mills, Archer-Daniels-Midland, North- 
rup, King & Co., and Land O'Lakes. 

“Farmers like to have a large variety 
of feeds from which to make a selec- 
tion,” Mr. McCracken points out. 


TAKING time out to discuss a 
problem with a customer is an 
every-day occurrence for Leon- 
ard E. McCracken (left) gen- 
eral manager of the Farmers 
Cooperative Elevator Co. An 
exterior view of the feed plant 
at Northfield, Minn., is shown 
below. 


“This is a highly diversiled section, 
for farmers make a practice of feed- 
ing much of their grain crops to dairy 
cattle, hogs and poultry. They do sell 
a certain percentage of their grain for 
cash. That means they usually need 
some formula feed and we like to stress 
that we have feeds to meet every 
requirement.” 

The directors of the Northfield ele- 
vator have agreed with Mr. McCrack- 
en that farmers like to trade at a one- 
stop store. So in addition to stocking 
feed, this concern also carries a large 
and complete selection of field seeds, 
fertilizers, farm equipment, flour, salt, 
and coal. Furthermore, the elevator 
cleans and separates seed grain and 
is planning to install a seed treating 
service in the not too distant future. 

Unlike some of its competitors, the 
elevator does not have one or more 
salesmen calling on customers. Mr. 
McCracken admits that feed salesmen 
do bring in some extra business but he 
prefers to let the quality and variety 
of feeds stocked by the elevator do 
its own selling message. He feels that 
farmers are so tired of being high- 
pressured by salesmen selling feeds, 
farm implements, automobiles, maga- 
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BUY AND COMPARE 
AT THE 


Milwaukee Auditorium — June 6-7-8 
24,000 Square Feet of Exhibits 


See all types of machinery, equipment, feeds, ingredients, 
packaging material and other items of interest to the feed 
and grain trade under one roof. Here for the first time you 
can buy and compare products at a National Feed Industry 
Show. The 24,000 square feet of exhibits will be both 
interesting and educational. You are also invited to parti- 
cipate in the 24th annual convention of the Central Retail 
Feed association being held simultaneously—annually the 
largest feed meeting in America, This year’s program fea- 
tures speakers of national prominence. Meetings will be 
held in the morning—the exhibit hall will be open after- 


noon and evening. 


FOR HOTEL RESERVATIONS 


Rooms are still available if you act quickly. The Milwaukee 
convention bureau has assured hotel accomodations for all 
who want to attend. Send your request for reservations to 
Alvin J. Monroe, manager, Convention Bureau, Milwaukee 
Association of Commerce, Milwaukee 2, Wis. 


NATIONAL Feed Industry SHOW 


1712 West St. Paul Avenue 


Milwaukee 3, Wis. West 3-3690 


EXHIBITORS 


Albers Milling Co., Seattle, Wash. 
Allied Mills, Inc., Fort Wayne, Ind. 
Allis-Chalmers Co., Milwaukee, Wis. 
American Feed Mfg. Assn., Chicago 
Anglo-American Mill Co., Owensboro, Ky, 
Apple River Mill Co., division of King 
Midas Flour Mills Co., Minneapolis 
Arecady Farms Milling Co., Chicago, 
Archer-Daniels-Midland Co., Minneapolis 
Cc. O. Bartlett & Snow Co., Cleveland, Ohio 
Black, Sivalls & Bryson, Inc., 
Kansas City, Mo. 
Blatchford Calf Meal Co., Waukegan, 111. 
The Borden Co., New York City 
Brewers’ Yeast Council, St. Louis, Mo. 
Bryant Engineering Co., Port Huron, Mich, 
L. Burmeister Co., Milwaukee, Wis. 
Burrows Equipment Co., Evanston, Ill. 
Carbolinium Wood Preser. Co., Milwaukee 
<— Spring Granite Co., Cold Spring, 
nn, 
Consolidated Products Co., Danville, 111. 
Deutsch & Sickert Co., Milwaukee 
Dings Magnetic Mfg. Co., Milwaukee 
Distillers Feed Research Council, 
Cincinnati 
Eriez Manufacturing Co., Erie, Pa, 
Ray Ewing Co., Pasadena, Cal. 
Farley Feed Co., Janesville, Wis. 
Dave Fischbein Co., Minneapolis, Minn. 
Flambeau Milling Co., Phillips, Wis. 
Franke Grain Co., Milwaukee, Wis. 
Fredman Bag Co., Milwaukee, Wis. 
General Mills, Inc., Minneapolis, Minn. 
Grain & Feed Dealers Ntl. Assn., St. Louis 
Gruendler Crusher & Pulverizer Co., St. 
Louis, Mo. 
Hart-Carter Co., Minneapolis, Minn. 
The Heil Co., Milwaukee, Wis, 
Holt Products Co., Milwaukee, Wis. 
J. D. Hopkins, Madison, Wis. 
R. R. Howell Co., Minneapolis, Minn. 
D. E. Hughes Co., Hopkins, Mich. 
J-M Trading Corp., Chicago, Ill. 
Kellogg Seed Co., Milwaukee 
Kraft Foods Co., Chicago, Ill. 
Laboratory Constr. Co., Kansas City, Mo. 
La Budde Feed & Grain Co., Milwaukee 
Lederle Laboratories, Inc., New York City 
Mayo Shell Co., Houston, Tex. 
Merchants Creamery Co., Cincinnati, Ohio 
MeMillen Feed Mills, Fort Wayne, Ind. 
Midland Co-op Wholesale Co., Minneapolis 
Midland-Western Co., Madison, Wis. 
Milwaukee Feed & Grain Co., Milwaukee 
Minnesota Linseed Co., Minneapolis 
Morton Salt Co., Chicago, Ill. 
Murphy Products Co., Burlington, Wis. 
National Ideal Co., Toledo, Ohio 
National Food Co., Fond du Lac, Wis. 
New England By-Products, Boston, Mass, 
Northrup, King & Co., Minneapolis, Minn. 
Nutrena Mills, Inc., Minneapolis 
Oyster Shell Products Corp., St. Louis, Mo. 
Pillsbury Feed Mills, Clinton, Ia. 
Pitman & Co., Milwaukee 
Poultry & Egg National Board, Chicago 
Prater Pulverizer Co., Chicago, III. 
W. C. Pratt Co., Chicago 
Premier Peat Moss Co., New York City 
Ralston-Purina Co., St. Louis, Mo. 
F. S..Royster Guano Co., Madison, Wis. 
Russell-Miller Milling Co., Minneapolis 
St. Regis Sales Corp., New York City 
Jos. Schlitz Brewing Co., Milwaukee, Wis. 
J. B. Sedberry, Inc., Franklin, Tenn. 
Seedburo Equipment Co., Chicago, Ill. 
Silmo Chemical Corp., Vineland, N. Y. 
Simmonds & Simmonds, Inc., Chicago 
Sprout, Waldron & Co., Muncy, Pa. 
W. J. Small Co., Kansas City, Mo. 
A. E. Staley Mfg. Co., Decatur, Ill. 
Standard Seed & Feed Co., Madison, Wis. 
Stearns Magnetic Manufacturing Co., 
Milwaukee, Wis. 
Stone Mountain Grit Co., Lithonia, Ga. 
Stratton Grain Co., Milwaukee, Wis. 
Strong-Scott Co., Minneapolis 
Teweles Seed Co., Milwaukee, Wis. 
Textile Bag Mfrs. Assn,, Evanston, III. 
Union Service Co., Madison, Wis. 
Union Special Machine Co., Chicago, Ill. 
United Coal & Dock Co., Milwaukee 
Val-A Co., Chicago, Ill. 
Virginia-Carolina Chem. Co., Dubuque, I. - 
Vitality, Mills, Inec., Chicago, Ill. 
Wenger Mixer Co., Sabetha, Kan. 
Western Condensing Co., Appleton, Wis. 
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Central Convention Plans Set 


Announce Program for Milwaukee Meeting June 6-8 


e A DOUBLE-BARRELLED attrac- 
tion for feedmen will be held at Mil- 
waukee next month when the Central 
Retail Feed association stages its an- 
nual convention at the Milwaukee Au- 
ditorium, June 6-8, in conjunction with 
the National Feed Industry Show. 

Topflight leaders from industry, 
government, and educational circles 
will highlight the three morning con- 
vention sessions to be held in Plan- 
kinton hall, second floor of the Audi- 
torium. No meetings are scheduled for 
the afternoons so that feedmen may 
attend the National Feed Industry 
Show which will be held in the main 
arena of the same building. 

Outstanding figures who will head- 
line the program include Karl E. 
Mundt, United States senator from 
South Dakota; Walter Berger, pres- 
ident of the American Feed Manufac- 
turers association, Chicago; Ray B. 
Bowden, executive vice president of 
the Grain & Feed Dealers National 
association, Washington, D. C.; Hom- 
er I. Huntington, manager of the 
Poultry & Egg National board, Chi- 
cago; Dr. Gus Bohstedt, University 
of Wisconsin; and Dean McNeal, Pills- 
bury Mills, Minneapolis. 

Another feature of the convention 
this year will be the broadcast direct 
from the convention hall Tuesday 
noon of the popular WLS Dinner Bell 


KARL E. MUNDT 
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program under the direction of Art 
Page. 

The association’s annual banquet, 
which always attracts a capacity crowd, 
will be held at 6:30 p.m. Tuesday in 
Mechanic’s hall, the lower level of the 
Auditorium. Following the banquet an 
elaborate floor show, consisting of over 
two and a half hours of music and 
entertainment will be presented on the 
stage of the exhibit hall in the main 
arena. The arena is ringed by over 
5,000 seats so that everyone will have 
a comfortable spot from which to 
watch the show. As in past years the 
entertainment is being provided by 
members of Milwaukee Grain Ex- 


DEAN McNEAL 


change with William C. Moll, Franke 
Grain Co.; and Roy Leistikow, Strat- 
ton Grain Co. in charge. 

To climax the three-day convention, 
feedmen will be guests of the Blatz 
Brewing Co. at a Stag luncheon to be 
held in the beautiful new Blatz audi- 
torium, 1041 N. Broadway st. Lunch 
and refreshments will be served be- 
ginning at 1 p.m. 

Although the convention does not 
get under way until 9:30 a.m. Mon- 
day morning a preliminary registration 
desk will be set up in the lobby of the 
Schroeder hotel where guests may reg- 
ister and secure their convention badges 


DONALD CRANE 


Sunday evening. After Sunday all 
registration will be at the Auditorium. 

An address of welcome by Lewis E. 
McClellan, president, Milwaukee Grain 
Exchange, will open the first conven- 
tion session. The annual message of 
the association’s president will be de- 
livered by Donald F. Crane, Chippewa 
Falls; followed by the report of the 
executive secretary, David K. Steen- 
bergh, publisher of The Feed Bag, 
Milwaukee. 

Featured speaker at this session will 
be Senator Mundt. Mr. Mundt was 
acting chairman of the House com- 
mittee to investigate un-American ac- 
tivities during the espionage hearings 
resulting in the discovery of the so- 
called “Pumpkin Papers.” He served 
10 years in the House of Representa- 
tives and was elected to the Senate 
last year. 

He is widely known as a forceful 
speaker and an able legislator who has 
always fought to preserve the Amer- 
ican system of free enterprise. He is 
perhaps best known as co-author of 
the Mundt-Nixon bill which was the 
first legislation ever passed to set up 
effective controls against the spread 
of communism in this country. This 
bill was passed last year by the House 
on a roll call vote of 319 to 58 but 
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PLAY SAFE 


Small’s Dehydrated Alfalfa Meal is delivered 
to you on a uniform standard of grade and 
quality—with a famous record of perform- 
ance. You needn’t take chances with the qual- 
ity of your feed with unknown and untried 
brands; play safe with Small’s Dehydrated 
Alfalfa Meal—for Feeds With A Future. 


DEMYORATED MEAL FEE 
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In Mill af Washinatem 


by Congressman LAWRENCE H. SMITH 


May 9, 1949 ; 
Washington, dD. Ce 


TAFT-HARTLEY LAW REPEAL 


By the narrow margin of three votes in the House of Representatives, the new 
labor bill was recommitted to the committee which reported it out. On last Tues- 
day the House rejected the administration's substitute for the Wood bill, also on. 
a close vote, but with 14 to spare. Overnight the administration leaders suc— 
ceeded in switching enough votes from the South so they prevailed on the recom- 
mittal motion. On Tuesday we marched up the hill and on Wednesday we marched ° 
down. So as of today the Taft-Hartley law still rules in the field of labor- . 
management relations. 


When the vote to recommit prevailed, there was wild applause on the Demo- 
cratic side. by the pro-laborites. By this move they were in effect voting against 
repeal of the present law. But, of course, it was a face-saving matter and had 
‘it failed the Wood bill would have been approved and they did not want it. 


It is now obvious that Mr. Truman and his followers want their version of 
labor legislation or nothing. They appear unwilling to compromise. There is 
considerable doubt that a new bill will be reported out in this session. 


THAT NEW FARM PROGRAM 


Secretary Brannan is having a hard time trying to convince most farmers and 
the large farm organizations that his plan will bring security to the farmer with- 
out regimentation. The only farm group that favors it is the Farmers Union which 
is reportedly dominated by the C.I.0. On May 6 Congressman Cooley, chairman of 
the House agricultural committee, placed a long explanatory letter in the Con- 
gressional Record, p. A2862. 


Mr. Allan B. Kline, president of the American Farm Bureau federation, ap- 
peared before the House committee and he made an analysis of the milk subsidy 
proposal by Secretary Brannan. The secretary had testified that we should be 
producing and consuming 150 billion pounds of milk instead of less than 120 bil- 
lion. Specifically, he said, "If it is necessary to get milk down to the area 
of 15 cents a quart at retail in order to have maximum consumption and use pro- 
duction payments to assure farmers of fair returns, I think both farmers and con- 
sumers will want to do it." 


Mr. Kline raised the important question of the cost for such a program and 
he concluded that from the assumptions made by the secretary the cost of the pro- 
gram would be 2 billion 480 million dollars. Now this cost applies to only one 
farm product and the total cost of subsidies for all farm products cannot and has 
not been estimated at this time. It is a program designed to catch votes. 


WHAT THE PEOPLE ARE THINKING ABOUT 


The Easter recess served a very useful purpose. Many of us talked to hun- 
dreds of constituents and from them we learned - at least in my district - that 
they are concerned about the business recession, rising government costs, and 
the possibility of increased taxation. 


The 8lst Congress has already set a record for appropriations to date. It 
appears that a deficit of 4 billion dollars will exist at the end of the next 
fiscal year, July 1, 1950. Senator Byrd has said that the total deficit in 1951 
will reach 11 billion dollars. If this results, it will have a depressive effect 


(Continued on page 93) 
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@ IF you'd ask Howard Myers of 
Edgerton, Ohio, what he considers the 
most important factor in building sales 
volume of formula feeds, custom grind- 
ing service and coal, he'd be pretty 
sure to say that fast service and qual- 
ity merchandise head the list. In the 

, Myers Elevator & Coal Co. operation 
there is sound proof of these basic 
factors, because the company’s five 
mills are all located in small towns, 
where the chief industry is farming, 
and farmers are the backbone of the 
community producing most of the pur- 
chasing power in every line of trade. 

To illustrate, Mr. Myers has built 
up a prosperous volume in Edgerton, 
Edon, Pioneer, and Montpelier, Ohio 
and in St. Joe, Ind. all within approxi- 
mately a 30 mile radius in the tri-state 
area. All are villages of around 1,000, 
excepting Montpelier which is a com- 
bination of railroad, factory and agri- 
cultural operations, with a population 
of around 5,000 people. 

Through a continuous program of 
giving ever better and faster service, 
these five Myers units produced a 
volume of sales for 1948 amounting to 
$2,000,000, which is no small sum of 
money even in these days of astro- 
nomical figures, and shows conclu- 
sively, that selling feed is big business 
today, and that to win and hold this 
good business, you must earn it with 
quality and fast service. 


Good Equipment Perks Sales 


Myers Says Farmers Appreciate Speedy Service 


In developing the services in the 
Myers organization, modern equip- 
ment plays a leading part. For example, 
the new elevator at Edgerton shown 
in the accompanying picture, which 
was completed about Jan. 1, 1949, re- 
places an old building which was torn 
down last July. In a matter of about 
six months, the modern new structure 
was completed and in operation. Here 
again, Mr. Myers illustrates that com- 
petent builders and designers are a 
necessary factor in construction. 

For example, this unit which is 87% 
feet from the floor to the peak of the 
roof, has a floor space of 36 by 36 feet. 
Its construction is sturdy and rigid. 
The foundation is of 18 inch rein- 
forced steel and concrete and the crib 
is constructed of 2 by 6 inch material, 
laid up flat to the top of bins, each 
42 feet high with a capacity of 2,500 
bushels in each leg. 


The building was constructed by 
G. T. Burrel & Co. of Chicago, Mr. 
Myers pointed out, adding that Ray 
Giles, a competent builder, was super- 
intendent of construction. He went on 
to say that in addition to the Sidney 
elevator, the biggest corn sheller this 
company makes, also was installed in 
the new building. Emphasizing the 
value which farmers place on fast 
service with worry-free operations in 
unloading and loading grists, the com- 
pany put in drag lines to afford maxi- 
mum speed and efficiency. This is 
further facilitated with an easy drive- 
in from east to west and a drive-out 
at the opposite side. 

Other processing equipment at the 
Edgerton plant is still located in an 
adjoining building. This equipment 
consists of a Jay Bee grinder and two 
Sidney mixers of one ton capacity 
each. There are four grinding hoppers 
or batch hoppers. With this set-up 
and the two mixers, Mr. Myers says 
they can have six jobs unloaded at 
one time. This gives farmers fast serv- 
ice, which they like. It also keeps the 
plant running smoothly, efficiently 
and with profit, for there is no shut- 
ting down of grinders and it saves 
power as well as_ operational-labor 
costs. 


TELEPHONE contacts are im- 
portant in conducting a five- 
unit feed business according 
to Howard Myers, Edgerton, 


Ohio. He is shown above 
checking branch sales by 
phone while his bookkeeper 
prepares schedules. Below is 
a view of the new elevator just 
completed at the Edgerton 
plant. 


In the Edgerton warehouse there is 
also a Clipper cleaner. In this grain 
and livestock producing area the firm 
handles lots of clover and timothy 
seed for the farmers, because, in addi- 
tion to the raising of all small grains— 
wheat, oats, corn, rye —the farmers 
raise large herds of dairy and beef 
cattle, and hay and pasture are in 
creasingly employed in the feeding 
programs. Modern cleaning equipment 
fits into this program nicely, Mr. My- 
ers declared, adding that the oftener 
you can keep farmers coming to your 
place, for diversified products and 
service, the better. 

Coal is another leading item of mer- 
chandise, and the company has built 
up a large clientele for fuel. The man: 
agement counts coal as a profitable 
end of the business and it ties in well 
with the feed business. The major part 
of the firm’s advertising program is 
applied to theatre advertisements in 
the Montpelier movie house. Mr. 
Myers claims this unit has good county 
coverage, reaching farmers and towns’ 
people alike—and with good results. 
All these services, plus friendly and 
courteous treatment add up to a $2, 
000,000 volume of sales among farm 
ers and small town people. 
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Now you can pack your product in Bemis Band- 
Label Bags in BOTH panel-picked prints and 
washfast, sunfast solid colors! 


Women want solid colors to go with dress 
prints. That’s what we are told by groups of 
typical farm women who judge the patterns for 
Bemis’ Dress Print Bags. It’s the fashion trend. 


So, Bemis is first to help you put vat-dyed bags 
to the most effective use by supplying them 
to you in the same bales with prints. Ask the 
Bemis representative about these new sales 
builders. He will explain how to use them in 
combination with Bemis Dress Print Bags to 
give another sales advantage to your brands. 


Bemis 


“America’s No. 1 Bag Maker” 


Baltimore Boise Boston Brooklyn Buffalo Charlotte Chicago Cleveland Denver Detroit Houston Indianapolis 

East Pepperell ¢ Jacksonville, Fla. « Kansas City e Los Angeles © Louisville « Memphis ¢ Minneapolis ¢ Mobile « Norfolk « Omaha 

New Orleans New York City Oklahoma City Peoria Phoenix e Pittsburgh Salina St. Louis Salt Lake City San Francisco 
Seattle Wichita Vancouver, Wash. Wilmington, Calif. 
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New heights in sales and profits are yours with Sea Board’s 3 Point Plan. 
Show farmer-feeders all the advantages of buying Your Brand Complete 
Feeds and Sea Board Minerals . . . 


With dynamic direct mail pieces, imprinted with your name, prepared and 
furnished free, by Sea Board Supply Company. 


W ith the dramatic 58 page manual “Minerals in Animal Nutrition’, to give 
your customers important facts about the feeds you sell. This valuable book, 
generously illustrated, is free to Sea Board Dealers. 


Let your specially trained Sea Board representative assist you in your sales promotion 
program. Put his experience and selling ability to work for you. 


Then watch your sales and profits soar... Phone, Wire or Mail the Coupon Now. 


Gentlemen: 


| am interested in further infor- 
mation about your 3 Point Sales 
program for feed manufacturers. 


MALL 


35th and Grays Ferry Ave. 
Philadelphia 46, Penna. 
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Eastern Federation Convention 


Plan Annual Meeting in New York, June 20-21 


SCOTT GRAY 


@ FINISHING touches are being ad- 
ded to plans for the annual convention 
of the Eastern Federation of Feed 
Merchants, June 20-21 at the Hotel 
Commodore, New York City. Scott 
Gray, president, and Austin W. Car- 
penter, executive director, are team- 
workers in planning the program that 
the EFFM hopes will write new rec- 
ords for attendance. 

Speakers on general business condi- 
tions and nutrition will keynote the 
convention. Feedmen will hear about 
the overall American economic situa- 
tion from Marcus Nadler, professor of 
finance, New York university. 

Mark W. Pickell of the Pickell- 
Daniel Market service, Chicago, IIl., 
and managing editor of the Corn Belt 
Livestock Feeder, will discuss “The 
Dollars and Sense of Grain and Live- 
stock Prices,” an analysis of the live- 
stock and grain situation. 

Another convention headliner will 
be J. Stevens Stock, project director, 
Opinion Research Corp., Princeton, 
N. J. His subject will be, ‘Public 
Thinking about Prices—Profits-Wages.” 

A regular convention favorite, Dr. 
R. M. Bethke, assistant director of the 
Ohio Agricultural Experiment station, 
will outline new developments in poul- 
try nutrition in an address on “Feed- 
ing for Hatchability and Early Chick 
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DR. R. M. BETHKE 


Growth.” Dr. Bethke has spent years 
of research in the field of poultry re- 
search, and is in great demand as a 
speaker at meetings of the feed trade. 

George C. Poppensiek, V.M.D., di- 
rector of veterinary professional serv- 
ice of the Lederle Laboratories will tell 
teedmen what they should know about 
mastitis and how they can control this 
heavy toll-taker from dairymen’s profits. 

Speakers will also be heard in a 
well-balanced program of talks dealing 
with merchandising, production and 
distribution costs. Mr. Carpenter is 
employing a new method of program 
presentation which will give listeners 
the maximum amount of information 
with the minimum amount of effort. 
He hopes that the lessons of the con- 


OFFICIAL NOTICE 
The annual meeting of the Eastern 
Federation of Feed Merchants, Inc., will 
be held in the Grand Ballroom of the 
Commodore Hotel, 42nd Street, New 
York City, on the 20th day of June, 1949 
at 10:00 A. M. for the purpose of elect- 
ing directors for a term of three years in 
the places of Leonard G. Bamford, Caleb 
P. Fulton, Edgar Brick, Edward G. Rubi- 
noff, Dean K. Webster Jr., whose terms 
of office expire; and for the transaction 
of such other business as may legally 
come before the meeting. 
Austin W. Carpenter, 
. Secretary 


MARK W. PICKELL 


vention will be so crystal-clear to feed- 
men that they can be used as mental 
blueprints and put to practical use on 
the grass root firing lines. 

The entertainment committee, com- 
posed of grain, ingredient and allied 
commodity suppliers of New York Ci- 
ty, is working hard to surpass previous 
floor show presentations of EFFM con- 
ventions. The floor show, following 
the big banquet of the convention, has 
been a high spot for many years. 

Officers of the federation include: 
Scott Gray, Franklinville, N. Y., presi- 
dent; Edward Rubinoff, Vineland, N. 
J., first vice president; C. Paul Ward, 
Candor, N. Y., second vice president; 
and Austin W. Carpenter, Sherburne, 
N. Y., executive director and secre- 
tary-treasurer. 

Other members of the board of di- 
rectors in addition to the officers listed 
above are: Kenneth E. Eldred, Bain- 
bridge, N. Y.; Allen Bush, Lowville, 
N. Y.; Louis F. Camp, Walton, 'N. Y.; 
William R. Conklin, Chester, N. Y.; 
Charles C. Merriman, Potsdam, N. Y.; 
Leonard G. Bamford, Midway, Pa.; 
Caleb B. Fulton, Northbrook, Pa.; 
Henry L. Beaty, Hackettstown, N. J.; 
Edgar Brick, Bordenstown, N. J.; 
Dean K. Webster, Lawrence, Mass.; 
Dave Greene, Dover, Del.; and Ar- 
thur Stover, Perkasic, Pa. 
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Sea Ma Z a , the West Coast Condensed Fish Sol- 


uble 60-40 dry-mix concentrate, is now being mixed in its 
new plant facilities at Atchison, Kansas. This means faster 
distribution to all points east of the Rockies... greater econ- 
omies through reduced freight rates. 


Sea Ma td is composed of 60 per cent top-quality 
alfalfa leaf and dehydrated meal and 40 per cent PAPROCO 
highest-quality West Coast Condensed Fish Solubles. Mid- 
western alfalfa products will be used at the Atchison plant, 
where the same high standards of quality will be maintained. 


Sea Maid is measured and blended by a special 
process that insures outstanding feeding results. PAPROCO 
West Coast Condensed Fish Solubles used in Sea-Maid is a 
natural source of all known B vitamins, including the newly 
discovered B-12, the animal protein factor. 


ALWAYS SPECIFY 


James H. Seley & Co. 


MS. SPRING ST, LOS ANGELES 14, CAL, 60-40 ie 
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—Thomas 
(Continued from page 15) 


along way in the management of our affairs. 

As each year becomes history, we are 
inclined to look at the year immediately 
ahead as a period of uncertainty—we are 
inclined to consider it some kind of tem- 
porary confusion which we hope will not 
Jast long but which we believe still remains 
between us and normal business conditions. 
] believe it is well that we realize we are 
dealing with new circumstances. Our cus- 
tomers today are not the same customers of 
10 years ago. We are dealing with a new 
public. 

According to a study by the United States 
state department, the population of the 
world is increasing at the rate of 21 million 
persons each year. This rate of increase, if 
continued for 25 years, will give the world 
an additional 500 million persons. There is, 
of course, always the possibility that the 
present rate of increase may be checked in 
future years, but the fact remains that the 
world population doubled in number in 
the last 100 years, and it is conceivable that 
the same thing can happen again. 

Where will these new millions come 
from? Most of us know that the United 
States has a populatiog of 148 million, and 
the census bureau predicts 166 million by 
1975. 

Europe, exclusive of Russia, now has 400 
million persons. Within 25 years this is ex- 
pected to increase to 490 million. Japan’s 
75 million will increase at the rate of 10 
million every 10 years. 

Today, India has 420 million and is add- 
ing individuals at the amazing rate of 100 
million every 20 years. 

China's 400 to 450 million are expected 
to double within 100 years. 

Russia is growing so fast that it is ex- 
pected to have 250 million citizens within 
the next 25 years. From these facts it is 
clear that the countries of the world are 
faced with enormous problems of feeding, 
clothing, educating, governing, and satisfy- 
ing the social desires of an ever-increasing 
population. You may say, “So, what, the 
world is big, and there will be plenty of 
food for all. Moreover, why be excited 
about these increases in population, inas- 
much as most of the increases are coming 
from other countries?” 

It is argued by some of our international 
economists that the United States will oc- 
cupy a less important role in the future 
than it does presently in feeding the peo- 
ples in Europe, in Russia, China, Japan and 
India. I contend that the degree to which 
we take part in this tremendous project will 
¢epend upon our national leadership and 
the leadership within our industry. Present 
day methods of transportation and com- 
munication, and changing political and so- 
dal ideals, are rapidly reducing the econ- 
omy of the world to one colossal business 
operation. 

I say this, the present United States- 
Russian situation notwithstanding. Even if 
we confine ourselves to the opportunities 
within the United States alone, we cannot 
escape the fact that we are scheduled for 
an increase of 18 million persons in the 
next 25 years. 
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Feeding these persons would be a simple 
process if they were going to be satisfied 
with the bare needs of life, but the social 
and economic welfare of our present popu- 
lation has undergone a complete overhaul- 
ing in the last two decades. Still further 
changes can be expected. Some of the ex- 
perts in human nutrition will tell you that 
the gigantic problem of feeding the increas- 
ing population of the world can be accom- 
plished only through the most efficient use 
of our lands in the production of cereals 
and through the direct use of the cereals 
as foods. They will tell you that one acre 
in the corn belt will produce 3 million 
calories of food, and that, if it is used to 
raise beef, it will provide only 100 thou- 
sand calories. 

This may be true, but let me say to you 
that during my time and your time the peo- 
ple of these United States are not going to 
be satisfied with their needs—throughout 
this great land of ours the people are think- 
ing and acting in terms of their wants. 
Needs are not important. It is what the 


person wants that counts. Regardless of 
needs, the people of this country are going 
right on buying big juicy steaks, lamb chops, 
roast beef, ham and eggs, bacon and eggs, 
milk, butter, poultry, fresh fruits and vege- 
tables, and the thousand and one processed 
foods which are a part of John Q. Public's 
daily diet. 

There are 148 million people in this 
country and they want the finer things in 
life—they want to go places, see things, 
hear things, and do things. They want air- 
planes, automobiles, radios, refrigerators, 
electric appliances, and all kinds of home 
comforts and conveniences. They want to 
wear better clothes . . . they want to look 
better. They want education and the right 
to express political views and preferences. 

We have a higher standard of material 
welfare than any other nation in history. 
We have developed and maintained a high- 
er degree of personal freedom for more of 
our people than has ever been known be- 
fore in the world. Our economy is dynamic. 
Our economy and our society are quickly 
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adjusted to changes without serious con- 
sequences. What has all of this to do with 
opportunities in the feed business? 

Our business is that of producing food. 
A higher standard of living means a greatly 
improved diet, and this improved diet of 
our people increases the need for our pro- 
ducts. It is expected that the birth rate and 
the size of the family will decrease slightly 
in the next 10 years, but people are living 
longer and will therefore be our customers 
for a longer period of time than was the 
case 10 years ago. The extent to which we 
measure up to these vast opportunities de- 
pends upon our ability as leaders in business. 

Our improvements in agriculture, in edu- 
cation, and in business, require important 
decisions. Wherever decisions are made 
which affect the lives of others there is need 
for leadership. We are, in fact, a society 
composed of millions of persons with initia- 
tive and imagination. Almost every person, 
and certainly every businessman, makes de- 
cisions which help to mold the opinions 
and reactions of our public. Decisions in 
the feed business help to mold opinions in 
agriculture—those opinions will be either 
good or bad. 

By the very nature of our system, there 
exists today new and greater opportunities 
for leadership in the feed business, and to 
me the brightest ray of hope in this system 
of ours is that men in our industry are 
showing the ability to measure up to the 
opportunities which lie ahead of them. We 
have greatly improved our relations with 
our public, with the agricultural colleges, 
and with the government. Our great system 
of free enterprise is a complex one, but it 
has worked in the past, and the best way 
to make it work in the future is to improve 
the quality of our leadership all along the 
line. 


FEED INDUSTRY 


UNDER 
ONE ROOF 
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SHOW 


MILWAUKEE AUDITORIUM 
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I believe that one of the greatest needs 
in business today is sound thinking. We 
need to pause and think of results. We need 
to think through to the end the implications 
or possible contingencies of our actions. In 
my opinion, the greatest rewards in the feed 
business will come to those persons who 
make fundamentally sound decisions when 
under pressure. No matter what comes, no 
matter what trouble may arise or how much 
influence may be brought to bear upon us, 
we must act in the best interest of our cus- 
tomers and aim always to be of service to 
agriculture. 

As an association we must recognize that 
many advantages result from the collective 
action of persons. It follows then that we 
as individual members of this association 
must show a willingness to accept responsi- 
bilities. As businessmen, it is our duty to 
understand our responsibilities toward our 
industry. Furthermore, we have an obliga- 


Borden Salesmen Meet at Des Moines 


A meeting of the Borden Co.’s special 
products division was held at Des Moines, 
Iowa last month to discuss selling and mer- 
chandising plans for the company’s new 
feed ingredient, Ration-ayd super-base. In 
attendance at the meeting were: seated, 
(from left to right), Malcolm Lloyd; Clem- 


e32e 


ent A. Reed, nutrition specialist; Ray Engle- 
hart, Ration-ayd merchandising manager; 
Earl Sallee, western sales manager; Tom L. 
Adams, his assistant; and Gerald Lee. Stand- 
ing are, (from left to right), Don Wilson, 
Robert Morris, Don M. Smith, Walt Hib- 
bits, Lew Yates, Wayne Sisson, Allen Tru- 
deau and Lee Prescott. 


tion to our communities and to the people 
as a whole, and we are expected to dis. 
charge those obligations in the light of 
broad public interest. In order to do this 
we must understand the economic, political, 
and social forces within this ever-changing 
society of ours. Only by fulfilling these ob. 
ligations can we preserve the integrity of 
our industry. 

The feed manufacturer is an important 
source of initiative in our type of agricul 
ture. His position is one of strong influence 
and his responsibilities are correspondingly 
great. Our customers, the agricultural col. 
leges, and the government accept our re 
search work as authentic—they accept our 
recommendations as being dependable, and 
they have a right to expect that we wil! con- 
tinue to be an industry of reliable compan- 
ies. We have a reputation for fair dealings 
with the feed control officials and that repu- 
tation must be enhanced still further. 

Today in some quarters, the profit mo- 
tives of American business are being ques. 
tioned. In my opinion, the most important 
function of a business should be to produce 
products or services which bring material 
satisfactions and to produce them at a 
profit. 

When this is done we become makers of 
jobs. In our economy, the business which 
makes a profit makes’ a contribution to our 
society. If a company does not make a 
profit, it cannot continue in business unless 
it is subsidized by another part of our 
economy. Over an extended period of time, 
a business which is not economically sound 
is not a good producer of goods and serv- 
ices. In the long run, it is not even a good 
taxpayer. From this I hope you will get the 
impression that I believe we as feed manu 
facturers are entitled to a fair and reason 
able profit in the operation of our business. 

Some of our economists in the government 
and out have tried to talk us into deflation. 
About the time they believed they were be- 
ing successful, another team was put in, 
and now we are being talked back into in- 
flation. Many persons would like to regulate 
our affairs in such a manner that we would 
strike a happy medium between inflation 
and depression, but I doubt that it is pos 
sible to manage our economy successfully 
for any length of time either through loose 
talk or through government control. Those 
who believe the government can cure all 
our economic ills overlook the fact that the 
government cannot give without taking. In 
our industry I believe the degree to which 
our business life is secure will depend upon 
our willingness to pay the price of render 
ing a genuine service to our customers and 
to agriculture. 

Today you can probably find at least one 
pessimist for each optimist, and while | 
admit that anything can happen, I believe 
firmly that no serious economic disaster will 
overtake us. Even the specialists who make 
a business of searching for the causes of 
depression cannot find them in active form. 
We have no serious inventory problems, 
there is no lack of money, and our credits 
are under no strain of serious magnitude. 
The pipelines of distribution are open. Our 
present facilities have been financed largely 
out of earnings, and our other commitments 
are on the basis of adequate margins. | he 
lieve we should be optimistic. 
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i... DEPENDABLE MATERIAL 
PROTECT YOUR PRODUCTS 


aj... ESPECIALLY DESIGNED 
FOR YOUR PRODUCTS 


- ATTRACTIVE PRINTING 
FOR YOUR PRODUCTS 


LET’S MEASURE THE 
BENEFITS 

IN TERMS OF | 
YOUR BUSINESS... 


- DISTINCTIVE APPEARAN 
FOR YOUR PRODUCTS 


«MORE SALES APPEAL 
FOR YOUR PRODUCTS 


FOR BETTER ACCEPTAN(‘ 
OF YOUR PRODUCTS 


Check every one of these important features of 


Chase Bags. They’re important to you because | 


they represent our efforts to assure good will — 


... and increase your sales. 


Today, more than ever before, management 


is demanding better display of its premium 


products ... and better protection of its 


premium products. 


That’s why you, too, should check today 


on Chase Bags—the containers which have 


been carrying American products for more 
than 100 years. 


Your Chase Salesman is a Packaging Ex- 
bert who will be glad to help provide amore — a : oe 
economical and more efficient container for aay 

your product. Don’t delay—write us today 
on this important subject. 


A S E 4s & G Co. GENERAL SALES OFFICES, 309 WEST JACKSON BLVD., CHICAGO 6, ILL 
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C. W. Sievert 


By C. W. SIEVERT and OR. 8. W. FAIRBANKS 


The abstracts and digests of current animal nutrition literature appearing on this page 
are prepared expressly for The Feed Bag by C. W. Sievert, Chicago feed consultant, and 
Dr. B. W. Fairbanks, noted animal nutritionist. An unusual and interesting feature of these 
digests are the comments as to the commercial importance and significance of the work. 
Readers should note that the opinions expressed are those of the authors and are not 
necessarily shared by the publishers of The Feed Bag. 


B. W. Fairbanks 


Title: The Influence of Tocopherols and 
Cod-l iver Oil on Milk and Fat Production. 
Authors: Frank Whiting, J. K. Loosli, Vla- 
dimar N. Krukovsky, and K. L. Turk. 
Publication: Journal of Dairy Science, 
Vol. 32, (Feb. 1949) pp. 133-138. 
Digest: It has been demonstrated by other 
workers that the feeding of cod-liver oil 
to dairy cows reduces the fat percentage of 
the milk while the feeding of mixed natu- 
ral tocopherols increases the percentage of 
fat in the milk. The experiment reviewed 
here was to determine whether tocopherols 
would inhibit the depressing influence of 
cod-liver oil on the fat percentage. 

The data support the conclusion that 

tocopherol supplementation did not coun- 
teract the butterfat depressing effect of cod- 
liver oil. 
Comment: Frequently we have abstracted 
papers concerned with the addition of cer- 
tain materials and their effect on butter fat 
percentage and milk yields. This paper re- 
ports that the addition of mixed tocopherols 
had no significant influence on milk or fat 
production. This is not in agreement with 
the work of Harris, Swanson and Hickman 
(Jour. of Nutrition 33 (1947) 411-427) 
who reported an increase in the percentage 
of butter fat following the feeding of 
mixed natural tocopherols. The paper re- 
viewed here confirms the conclusions of 
previous reports that cod-liver oil depresses 
the fat percentage, but Whiting, Loosli, 
Krukovsky and Turk are the first to report 
an increase in milk yield due to feeding 
cod-liver oil. 

Where are we at? Dutch bull headedness 
and Vermont Yankee hard headedness 
causes us to believe that the dairy farmer 
and his feed manufacturer should still stick 
to three fundamentals of economical milk 
production:—(1) good animals from good 
breeding and continuous selection, (2) good 
management, and (3) feed a well formu- 
lated ration in amounts indicated by the 
cow's ability to produce. 

* 
Title: Some Properties of an Unidentified 
Growth Factor Present in Fish Products. 
Authors: J. M. Pensack, R. M. Bethke and 
D. ©. Kennard (Ohio Agricultural Experi- 
ment station.) 
Publication: We quote from the summary 

“The essential chick growth factor pres- 
ent in sardine fish meal and condensed fish 
solubles was soluble in 75 per cent acetone 
and in 80 per cent ethanol. It was insoluble 
in n-butanol. The factor was absorbed by 
Dar.o G-60 at pH 3.0 from a water solu- 
tion of an alcoholic extract of sardine fish 
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meal or condensed fish solubles, but not 
absorbed from an 80 per cent ethanol solu- 
tion of the same extract. Elution of the fac- 
tor from Darco G-60 can be accomplished 
with 10 per cent ammonium hydroxide in 
95 per cent ethanol with about 20 per cent 
loss in activity. The factor was colorless in 
solution.” 

Comment: These workers are well known, 
very able and reliable. They have found a 
way to separate out an unidentified growh 
factor present in the fish products named 
The product was colorless in solution. 

We have been reading about vitamin B.- 
which has been isolated, and proved to be 
a cobalt salt, dark red in color, and also 
claimed to be the “animal protein factor.” 
The factor these workers described here 
may be associated with By, or related to 
it, or be it. 

We are not so sure as to the answer. We 
are content to wait and see before we 
build a lot of air-castles, or card houses 
which may blow away when more of the 
facts are known. 

This work is an important link in the 
chain of knowledge being forged. with re- 
gard to the real make-up of the animal 
protein factor. 

Title: A Study of Feeding Low Levels of 
Thyroprotein to Dairy Cows for a Period 
of -Fifty-Two Weeks. 
Authors: R.G. Swanson and C. B. Knodt. 
(Pennsylvania Agricultural Experiment sta- 
tion). 
Publication: Journal of Dairy Science, 
Vol. 32 (No. 3 March 1949) pp. 257-263. 
Digest: Thyroprotein in the form of iodi- 
nated casein fed at levels of 0.625, 1.25 and 
5.0 grams daily to dairy cows with a T.D.N. 
intake of 125 per cent of Morrison's stan- 
dards for good cows under usual conditions 
produced no significant stimulation of milk’ 
production, milk fat production, heart rates, 
respiration rates or body temperatures. Gains 
in body weight and breeding efficiencies 
were not affected significantly. 

These same levels of thyroprotein feed- 
ing accompanied by a T.D.N. intake of 
110 per cent of Morrison’s standards for 
good cows under usual conditions produced 
increases in milk production which ap- 
proached statistical significance. Milk pro- 
duction appeared to decline when thyropro- 
tein was withdrawn from the ration. Mean 
milk fat percentage, body weights, heart 
rates, respiration rates, body temperatures 
and breeding efficiencies were not affected 
significantly by these levels of thyroprotein 
administration. 


Comment: We like this experiment. It ran 
for a year and we have objected to some of 
the short-term experiments that have been 
reported. We are hard to please and now 
we would like to see even a longer experi- 
ment run with higher levels of thyroprotein 
fed. If two or more lots are employed have 
the low level at 5.0 grams daily of iodinated 
casein and increase from there. We know 
it would be “toughy” to run but it is the 
kind of information the feed manufacturer 
needs to complete the picture. 

We now have an extensive literature on 
this subject and the paper abstracted here 
has an excellent bibliography. 

It has been our opinion that feed manu- 
facturers should be conservative in their 
consideration and use of thyroproteins in 
feeds. We are open to conviction—we hope, 
we hope,—but we need experimental evi- 
dence. 

* & 
Title: Carotene Retention in Alfalfa Meal. 
Effect of Blanching, Packaging, and Storage 
Temperature. 
Authors: W. L. Nelson, J. K. Loosli, G. 
Lofgreen and N. Yager. (New York (Cor- 
nell) Agricultural Experiment station.) 
Publication: Industrial Engineering Chem- 
istry, Vol. 40 (No. 11, Nov.,, 1948), pp. 
2196-2198. 


Digest: (1) Blanching. Blanching alfalfa 
before dehydration produced alfalfa meal 
averaging 164 micrograms of carotene per 
gram. Unblanched alfalfa meal produced 
alfalfa meal containing 43 micrograms. 
Blanching had no effect on carotene reten- 
tion during storage. 


(2) Packaging. Moisture vapor-proof 
laminated foil bags were less effective in 
preserving carotene than were cloth or pa- 
per bags. 


(3) Temperature. Alfalfa meals stored at 
40° F in cloth or paper bags showed a 
marked increase in moisture during storage 
periods up to 6 months. 


(4) Calcium oxide. Addition of calcium 
oxide to maintain low moisture content was 
detrimental to carotene retention. 
Comment: Unlike most feed nutrients the 
vitamins, of which carotene is one, are sub- 
ject to destruction by various physical and 
chemical agents. These may be operative 
during storage. Both carotene and vitamin 
A are destroyed by oxidation. This destruc- 
tion is accelerated by increase in tempera- 
ture, but heat without oxygen (air) has 
practically no effect on carotene and vita- 
min A destruction. Carotene is less rapidly 
destroyed than vitamin A. Storage at low 
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temperatures are protective to both caro- 
tene and vitamin A. 
20 


Title: The Value of Urea in Protein Sup- 
plements for Cattle and Sheep. 

Authors: James S. Dinning, H. M. Briggs, 
and Willis D. Gallup (Oklahoma Agricul- 
tural Experiment station.) ; 
Publication: Journal of Animal Science, 
Vol. 8 (No. 1, Feb. 1949) pp. 24-34. 
Digest: The present experiments were de- 
signed with rations in which urea supplied 
25 per cent of the total nitrogen in one and 
50 per cent in the other one. Further to de- 
termine whether or not urea utilization is 
affected by the frequency of feeding. 

The two levels of urea were compared 
in maintenance, wintering and fattening ra- 
tions fed to steers and lambs. 

In two earlier studies (Briggs, et al. Jour. 
An. Sci. 6 (1947) 445 and Briggs, et al. 
Jour. An. Sci. 7 (1948) 35) urea replaced 
different amounts of cottonseed meal in the 
pellets so as to supply 25, 50, 75 and nearly 
100 per cent of the total nitrogen. Pellets 
in which urea supplied 25 and 50 per cent 
of the total nitrogen, proved the most satis- 
factory and permitted nitrogen retention 
in nitrogen balance trials about equal to 
that produced by an equivalent amount of 
protein from cottonseed meal. 

Cattle: Nitrogen retention was increased 
whenever additional nitrogen was supplied 
by urea (supplement nitrogen as urea, 0, 
25, and 50 per cent). Apparently the nitro- 
gen contributed by urea was readily di- 
gested. Urea is poorly utilized in metabol- 
ism. The steers refused to eat their full al- 
lowance of one of the wintering rations 
which contained 112 grams of urea (the 50 
per cent supplement in promoting nitrogen 
retention). 

Sheep: Nitrogen retention was increased 
by the additional nitrogen supplied by urea 
(supplement nitrogen as urea, 0, 25, and 50 
per cent). It seems that lambs will tolerate 
higher percentages of urea in the ration 
than steers. The lambs were more efficient 
than the steers in making use of urea at the 
levels of intake studied. Lambs made better 
use of urea in the fattening trials than in 
the maintenance trials. The 50 per cent 
urea-nitrogen supplement was as efficient 
as the 25 per cent supplement in promoting 
these retentions. 

Feeding the 25 per cent urea-nitrogen on 
alternate days as compared to daily and 
twice daily, had no effect on urea utilization 
by steers. 

Comment: We are inclined to recommend 
the 25 per cent urea-nitrogen supplement 
rather than 50 per cent. 

The feed manufacturer is a part of our 
agricultural economy and selling to those 
engaged in agricultural. We believe that in- 
gredients that are products of agriculture 
should be given first consideration by the 
feed formulator. 

The feed manufacturer cannot afford to 
take chances in making a feed that is not 
readily eaten. One of the experimental ra- 
tions that was refused consisted of urea 
nitrogen to the extent of 50 per cent of 
the total supplementary nitrogen. That is 
another reason why we suggest the 25 per 
cent urea-nitrogen feeds. 


Title:' Further Observations on the Effect 
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of Protein upon Roughage Digestion in 
Cattle. 

Authors: W. Burroughs, P. Gerlaugh, B. 
H. Edgington and R. M. Bethke. (Ohio 
Agricultural Experiment Station). 
Publication: Journal of Animal Science, 
Vol. 8, (No. 1, Feb., 1949) pp. 9-18. 


Digest: A previous study by Burroughs 
and Gerlaugh (Jour. An. Sci. 8 (1949) 3) 
indicated that the addition of soybean oil 
meal to a low protein cattle ration resulted 
ir improved digestibility of both corn cobs 
and timothy hay. Explanation of the rea- 
sons why protein influences digestion are 
still not clear. The present paper includes 
the results of several digestion trials de- 
signed to obtain further information on fac- 
tors in protein feeds which influence rough- 
age digestion in cattle with particular em- 
phasis on corn cob utilization. 

The conclusion seems apparent that the 
protein requirement for efficient roughage 
digestion in cattle is extremely low when 
roughages are fed in the absence of high 
carbonaceous feeds. When high carbona- 
ceous feeds (starch) form a part of the 
ration the need for protein supplement is 
increased for roughage digestion. 
Comment: We were first taught that pro- 
tein was fed to meet the requirements for 
growth, which is largely an increase in pro- 
tein tissue. In ruminants we have learned 
that another function of protein pertains to 
the growth and development of micro- 
organisms in the digestive tract in fostering 
roughage digestion and the synthesis of 
B-vitamins and amino acids. The results of 
this paper indicate that as carbonaceous 
feeds are increased in the fattening rations 
for cattle there is an increased requirement 
for protein in the ration to maintain effi- 
cient roughage utilization. 

It is well known that protein is required 
for growth and we have been inclined to 
believe that as the rate of growth decreased 
the requirement for protein is also de- 
creased. It now appears that a ration may 
contain enough protein to meet growth re- 
quirements, but the protein level would not 
be high enough for the synthesis of B- 
vitamins and amino acids ahd for the most 
efficient utilization of the roughages. For 
example, if two-year-old steers are on a 
full feed, in the fattening period, on a ra- 
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tion high in carbonaceous feeds as com- 
pared to roughages, would the protein 
needed to meet the small growth require- 
ments be enough for B-vitamins and amino 
acid synthesis and for the most efficient 
utilization of the roughage? 

Title: The Sulfur Amino Acid Requirements 
of Turkey Poults. 
Authors: F. H. Kratzer, D. E. Williams 
and Blanche Marshall (University of Caii- 
fornia.) 
Publication: Journal of Nutrition, Vol. 37, 
(March 1949) pp. 377-383. 
Digest: We quote from the summary, which 
gives a good picture of what was done. 
“Young turkey poults were fed rations con- 
taining an isolated soybean protein to which 
various additions of cystine and methionine 
were made. Approximately 0.5 per cent 
methionine and 0.3 per cent cystine were rc 
quired for the optimum growth of the poult. 
in a ration containing 24 per cent crude 
protein. Methionine may completely replace 
cystine in the ration but cystine is not 
changed to methionine.” 
Comment: That puts the methionine and 
cystine needs for poults at the same levels 
they seem to be needed by chicks. 

Note also that once again we learn that 
methionine can take the place of cystine, 
but cystine cannot take the place of methio 
nine beyond the minimum level established 
for that amino acid. 

For those of you who want to figure out 
these and other amino acid levels in you: 
feeds look for the table of amino acid values 
in a good number of feed ingredients, pre. 
pared by your “Nutrition Digesters” and 
published in the 1949 Feed Bag Red Book 
Annual. 

Title: The Pantothenic Acid Requirements 
of Chicks Receiving a Purified Diet. 
Authors: D. M. Hegsted and T. R. Riggs 
(Harvard Medical school.) 
Publication: Journal of Nutrition, Vol. 37, 
(March 1949) pp. 36-367. 
Digest: “The minimum requirement of pan- 
tothenic acid for maximum growth of young 
chicks receiving a purified diet was estimated 
to be approximately 900 micrograms per 
100 grams of diet. 

“Analysis of the livers for pantothenic 
acid showed that liver concentration of this 
vitamin was a less sensitive criterion of de- 
ficiency than was growth. 

“Since it is likely that foods contain vary- 
ing amounts of unavailable pantothenic acid, 
the value obtained with a purified diet is 
considered as a near minimum estimate of 
the requirement.” 

Comment: Nine-hundred micrograms (0.9 
milligrams) per 100 grams is about 4.0 
milligrams per pound. We see therefore 
that this is not so far from the 5.0 milli- 
grams per pound which is indicated in the 
N.R.C. allowances for baby chicks. In fact 
it is only a 25 per cent increase, which is 
really a very modest factor of safety. And 
if not all the pantothenic acid in the usually 
used feed ingredients is available then we 
are doubly certain that the N.R.C. figures 
should be met or exceeded in actual practice. 

@ EUGENE CAREY, New Hampton, 
Iowa, has purchased the New Hampton Mill 
from E. C. Heinmiller. 
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iformit 
B-Y-21® is produced by a carefully- z 
standardized fermentation. You are always a 
assured of a uniform feed ingredient. Its 
riboflavin potency is guaranteed at 3630 
milligrams per pound, or 8000 micrograms 
per gram. You know what you're getting. 
B-Y-21 is a good buy. Write us for all 
the details today. 


DRIED FERMENTATION SOLUBLES 


COMMERCIAL SOLVENTS CORPORATION, Agriculturat-iugsiaiiPl7 East 42nd Street, New York 17, N.Y. CSX> 
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FOR POULTRY 


PROFIT PROVEN 


Dealers handling Pilot Brand Oyster Shell, as well as con- 
sumers using it, have continuously profited by having this 


most reliable source of clean, odorless, all useable oyster shell. 


Their profits have increased from year to year over the past 
twenty-eight years. Pilot Brand sales have grown steadily. 


This growth is due to constant, meticulous care as to purity 
and preparation, plus a sound merchandising policy, backed 
by constant advertising in the leading poultry and farm papers, 
and over 43 radio stations, and the loyal cooperation of dealers 
everywhere. 


Pilot Brand makes goodwill profits as well as money profits. 
A necessary as well as always a profitable item for every 
feed store. 


OYSTER SHELL PRODUCTS CORPORATION 


New Rochelle, N. Y. St. Louis, Mo. 
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Sending Customers College 


lowa Firm Sponsors Scholarships for Farm Youths 


® A DEEP interest in community 
youth welfare has prompted the John- 
son’s Hatcheries, Inc., West Branch, 
lowa to sponsor a college scholarship 
program for young rural people. As 
far as is known, the Johnson firm is 
the only independent retail feed firm 
‘o launch such a program. 

“We take a deep interest in the 
youth of our community,” stated Don- 
ald Johnson, secretary of the firm, 
“and in the past have encouraged ju- 
nior club activities by buying several 
calves at the annual 4-H club show. 
Our scholarship program, we feel, will 
he of even more benefit to the young 
farmers of this area.” 

The scholarship plan which goes in- 
10 operation this summer will award 
live prizes annually. The first two will 
be $100 scholarship grants for a year 
of study at an agricultural school and 
the other three will be cash awards of 
$75 plus certificates of merit. 

The two scholarships will go to the 
two most deserving Junior club mem- 
bers, boys or girls. Two of the cash 
prizes will be awarded to runners-up in 
the main contest while the third cash 
award will be given to the originator 
of the outstanding poultry project. 

Permanent judges of the annual con- 
test are Henry Johnson, the president 
and founder of the business and Don- 


DON JOHNSON 
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ald, his son and the firm’s secretary. 
Another judge, not an employe of the 
firm, will help pick the winners. A dif- 
ferent person will serve in this capa- 
city for each yearly contest. 

The contest is restricted to young 
farming people living in Cedar county, 
Iowa. Their applications must be sub- 
mitted by the 4-H Club, F. F. A. chap- 
ter or Junior club to which they be- 
long. Two entries may be submitted by 
each club in a given contest. The con- 
test is further restricted to seniors in 
high school so that they may take ad- 
vantage of the scholarship soon after 
it is awarded. 

Johnson’s Hatcheries, now operating 
hatchery-feed stores in West Branch, 
Tipton, Solon and West Liberty, Iowa, 
does not expect that the scholarship 
outlay will be merely an expenditure. 

“This scholarship plan,’ Donald 
Johnson pointed out, “is some of the 
cheapest and most effective advertising 
that we can do. And we do a lot of 
advertising; it’s been responsible for 
much of our success. 

“These are the publicity mediums 
we use. First, there’s a direct mailing 
campaign every month. We use a mail- 
ing list of 3,000 names. Every week we 
advertise in four weekly papers and 
use spot ads in other weeklies occasion- 
ally. 


HENRY JOHNSON 
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HOME office and headquar- 
ters of the Johnson Hatcher- 
ies are located in this attrac- 
tive building at West Branch, 
lowa. The Johnsons also oper- 
ate branch stores at Tipton, 
Solon, and West Liberty. 


“Large display windows in our 
stores accomodate seasonal exhibits 
and attract much attention from cus- 
tomers. We have used some radio ad- 
vertising but not to a very great 
extent.” 

As for business lines, all four John- 
son stores stock the same lines of feed 
and farm equipment. 

“We carry a full line of Wayne and 
P-B feeds,” the secretary said. “In ad- 
dition we also handle poultry remedies, 
fertilizer, prefabricated buildings 
and a full line of poultry equipment. 
It has always been our policy to han- 
dle quality merchandise and to give 
service on anything that the farmer 
desires.” 

Success, the Johnson family believes, 
has not come to them through their 
own efforts alone. They give a large 
share of credit to their store managers. 

“We have been fortunate,” Donald 
stated, “in securing the services of 
high caliber personnel. The co-man- 
agers at each of our stores are trained 
businessmen. We encourage initiative 
by paying them on a salary plus-pro- 
fit-sharing basis. 

“We hold a monthly sales meeting 
at which time we discuss our operat- 
ing statement for the previous month. 
Then we discuss our coming seasonal 
sales and we usually have some repre- 


(Continued on page 80) 
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Woodward-DickersonName 
Anderson Feed Manager 


Clarke K. Anderson is now manager of 
the feed division for Woodward & Dicker- 
son, Inc., 1400 S. Penn Square, Philadel- 
phia. This firm does a large domestic busi- 
ness in addition to a world-wide import and 
export trade. 

Mr. Anderson is handling all feeding ma- 
terials and fertilizers for the company. He 
was formerly in the import-export «business 
for 15 years in Shanghai, China. After 
leaving the Far East he became associated 
with the Farm Crops Processing Co., Oma- 
ha, Neb. This firm closed its alcohol plant 
Feb. 1, 1949. 

The addition of Mr. Anderson was made 


to enable the Philadelphia firm to expand 
its operations in the feed industry. The 
company has been in business for more 
than 75 years. 


Loyd Faris Chairman of 
ADA Research Committee 


Loyd Faris has been named chairman of 
the research committee of the American 
Dehydrators association it has been an- 
nounced by Ervin Burkholder, Cozad, Neb., 
association president. Other members in- 
clude: Joseph Chrisman, Cerophyl laborator- 
ies, Kansas City, Mo.; Dr. Ralph E. Silker, 
Kansas State college; Dr. J. E. Hunter, Al- 
lied Mills, Inc.; Ed Cherbonnier, consultant 
for ADA; and Lloyd Larson, secretary. 


PARE! 


POUND FOR POUND 
DOLLAR FOR DOLLAR 


Youll 


BETTER RESULTS 


AT LOWER COST 


WITH 


Yeast 


CULTURE 


An Exceptionally High Potency Yeast Culture... 


WRITE for Literature and Prices 


Other Exclusive Products 
VyL ACTOS —High Potency Vitamin Concentrate 
DR!IFI!SOL—Dried Condensed Fish Solubles 
RIBOFERM—Yeast plus Riboflavin and Niacin 
OMALASS— Dried Molasses Product 


INC. 


1901 East Euclid Avenue 


Des Moines 13, lowa 


STR 


UNDER 
ONE ROOF 


Sood 
SHOW 


MILWAUKEE AUDITORIUM 
JUNE 6-7-8 


Frank H. Snell, 50, Dies at 
Texas Feed Convention 


Frank H. Snell, 50, president of Frank 
H. Snell & Co., Houston, Tex., grain and 
feed brokerage firm, died of a heart attack 
April 29 at the Galvez hotel, Galveston, 
Tex., while attending the Texas Grain & 
Feed Dealers association annual convention. 

Mr. Snell had many years of experience 
in the grain and feed business. For 20 years, 
he was associated with the Sugarland Indus- 
tries, Sugarland, Tex., in charge of the feed 
mill and molasses division. He organized his 
own firm in 1945 in partnership with Ben 
Schmidt. Later the firm was incorporated 
with Mr. Snell as president. He is survived 
by his wife and two children. Donald and 
Sally Lou. 


Penn State Poultry Meet 
Planned for June 20-22 


The first Pennsylvania Poultry Sanitation 
& Health Control conference is scheduled 
for June 20-22 at Pennsylvania State college, 
State College, Pa. according to an announce- 
ment by E. W. Gallenbach, head of the 
department of poultry husbandry. There 
will be two sections; one for the “Turkey” 
delegates and the other for “Chicken” dele- 
gates. 

Besides authorities from the Pennsylvania 
State college, these other authorities will 
address the group: E. N. Moore, professor 
of veterinary science, Cornell university; H. 
Van Roekel, professor of veterinary science 
at the University of Massachusetts; and D. 
C. Kennard, professor of poultry husbandry 
at the Ohio Experiment station. 


@ SYLVESTER GENGLER, Beloit, Kan., 

has been named manager of the Mitchell 

County Farmers Union Feed Mill. He re- 

placed Joe Mispagel who has retired. 


BROWN SUCCEEDS PAUL CHAPMAN 


Harry F. Brown has been named dean of 
the college of agriculture, University of 
Georgia, Athens, Ga., by the University 
system board of regents. He succeeds Dr. 
Paul W. Chapman who served 15 years in 
the post. 
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VIT-AD ~ Stabilized Vitamins A 
& D in soybean oil meal; guaran- 
teed 400 A.O. A. C. chick units of 
Vitamin D and 1000 U.S.P. units 
of Vitamin A per gram; convenient- 
ly packed in 100 1b. drums. 


VIT-D-400 - Stabilized Vitamin 
D in soybean oil meal; guaranteed 
400 A. 0. A. C. chick units of 
Vitamin D per gram: conveniently 
packed in 100 lb. drums or bags. 


VIT-D-2000 - Stabilized Vitamin 
D in soybean oil meal; guaranteed 
2000 A. O. A. C. chick units of 
Vitamin D per gram. Contains 
908,000 A. 0. A. C. chick units of 
Vitamin D per pound. D acti- 
vated ercosterol in soybean oil 
meal. Packed in 100 1b. drums. 


OIL PRODUCTS 


Silmo 4D-1A - Feeding Oil - 
Guaranteed 400 A.0.A.C. chick 
units of Vitamin D & 1000 U.S. 
P. units of Vitamin A per gram. 


Silmo X X Vitamin Oil - Cod 
liver oil with added Vitamin A 
and D; available with 400 A. 0. 
A.C. chick units of VitaminD @ 
and 2000 U.S.P. units of Vitamin 
A per gram; also 400 A.0. A.C. 


chick units of Vitamin D and 3000 
U.S.P. units of Vitamin A per gram. itamin A&D combination for your purpose 


Silmo 8D-2A Feeding Oil - the comprehensive SILMO LINE. Cod 

Guaranteed 800 A.0. A.C. chick Vitamins A and, 

units of Vitamin D and 2000 U.S. 7 sith = SILMO 
P. units of Vitamin A per gram. ve XxX 
Silmo 8D-4A Feeding Oil - i vitamin oil 
Guaranteed 800 A.0. A.C. chick 

units of Vitamin D and 4000 U.S. 
P. units of Vitamin A per gram. 


Silmo Vitamin A and D oils are 
and can also be obtained in the form 
of high potency Vitamin D oils and feeding oil 
high potency Vitamin A oils. 


SILMO 


CHEMICAL 


CORPORATION 
Main Office & Laboratory 
Vineland, New Jersey 
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Introducing Your 


Union Multiwall Specialist 


(His job is to make your packaging dollar go further) 


OUR UNION Multiwall Spe- 

cialist knows how to tailor a 
package to meet thé specific needs 
of your product and method of 
distribution. He has helped many 
firms reduce their packaging costs. 
He may be able to do the same 
for you. 


Union Multiwall Bags are used 
in plants making more than300dif- 
ferent commodities. They’re speed- 
ing up packaging, cutting labor 
and shipping costs, giving added 
protection to the product — yes, 
and making customers happier. 


\ TRADE MARK / 
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Even if you’re now using Multi- 
wall Bags the Union Multiwall rep- 
resentative who calls on you can 
give you new ideas on packaging 
methods that may save you money. 
For he is backed by the specialized 
packaging knowledge of America’s 
largest maker of paper bags—with 
its own forests, the largest com- 
pletely integrated Kraft pulp-to- 
bag plant in the world, and skilled 
engineering and design experts. 


Let him show you how Union 
resources and packaging experi- 
ence can help you. 


Opens Easily 


Prevents Siftage 


UNION Multiwall Bags 


UNION BAG & PAPER CORPORATION 


233 BROADWAY, NEW YORK 7, NEW YORK 
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National Feed Show Opens June 


Here’s What You'll See at Milwaukee Auditorium 


@ NOVEL, educational and above all in- 
teresting exhibits will feature the first Na- 
tional Feed Industry Show to be held at 
che Milwaukee Auditorium, June 6-7-8. 
This fact is plainly evident following a 
canvass of exhibitors at the show. 

Indications are that everything from live 
pheasants to a trained baby chick act will 
attract attention to booths being planned 
for the show. In addition, those who attend 
will be able to share in awards which range 
‘rom portable radios to mink scarfs. 

All types of machinery will be on dis- 
play and one firm has promised to show a 
hammer mill which talks and tells about its 
features. Others will have bag packing and 
sewing machines in operation; there will be 
a display of bolted steel grain storage 
tanks; a style show of dresses made of bag 
material and you will even be able to locate 
a firm which sells vitamins in liquid dis- 
pensers. 

These are only a few of the features, 
which coupled with the fact that America’s 
largest feed meeting, the Central Retail 
Feed association convention, will be held 
simultaneously, have been proving a pow- 
erful magnet to draw people from all over 
the country to the event. 

Hardly a day passes at show headquarters 
in the office of The Feed Bag, without a 
dozen or more requests for rooms at local 
hotels. This despite the fact that most res 
ervation requests go directly to Alvin J. 
Monroe, manager of the convention bureau, 
Milwaukee Association of Commerce, 611 
N. Broadway, Milwaukee 2, Wis. Those 
who plan to attend the big event are as- 
sured by Mr. Monroe that rooms will be 
available. 

The advance requests for hotel accomo- 
dations indicates that practically every state 
in the union will be represented at the 
show. Co-managers David K. Steenbergh 
and Eldon H. Roesler point out that since 
the event will not be repeated in 1950, this 
is the year for feed and grain men to see 
the industry under one roof. 

The exhibit hall will be open from noon 
until 10 p.m. Mornings are being reserved 
for meetings of the Central convention and 
association president Donald F. Crane, E. J. 
Crane & Sons, Chippewa Falls, Wis., cor- 
dially invites all who come to Milwaukee 
for the feed show to participate in his or- 
ganization’s annual convention. 

Mr. Crane points out that a highly in- 
teresting program will feature the meeting 
including talks by Senator Karl Mundt of 
South Dakota; Walter C. Berger, president 
of the American Feed Manufacturers asso- 
ciation; Ray B. Bowden, executive vice 
president of the Grain & Feed Dealers Na- 
tional association; Homer Huntington, man- 
ager of the Poultry & Egg National board 
and others of prominence in the feed and 
grain trade. The complete story on the con- 
vention program is published starting on 
page 23 of this issue. 


THE FEED BAG — MAY, 1949 


Managers of the feed show emphasize 
that this is your first chance to see how 
large the feed industry really has become 
and to buy and compare machinery, in- 
gredients, feeds, packaging materials and 
all other items used by the feed and grain 
trade. Those who are planning to buy new 
machinery and equipment will find it worth 
while to postpone purchases until they visit 
the show where they can actually compare 
under one roof the leading makes of such 
equipment. Manufacturers of machinery 
promise to introduce a number of newly 
designed machines which have resulted from 
years of research and testing. 

News of this first national feed industry 
show has spread like wild-fire through the 
industry. This has been made _ possible 
through a series of paid advertisements be- 
ing published in 15 trade papers from 
coast to coast and by means of publicity 
stories running in the industry press to 
acquaint the trade with the event. 

Because no such event has ever been 
held in the feed industry it is difficult to 
forecast the possible attendance. But pri- 
vate guesses ranging from 2,000 to 4,000 
persons have been offered. In any case, 
judging from the large number of hotel 
reservations already made this show will 
certainly bring together the largest crowd 
of feed and grain men ever assembled at 
one time. 

Milwaukee is going “all out” to welcome 
this event. Mayor Frank P. Zeidler has 
arranged for a mammoth greeting sign in 
lights on the city hall tower to read “Wel- 
come—National Feed Industry Show.” The 
breweries, hotels, local feed and grain firms, 
the Milwaukee Grain Exchange, and the 
Milwaukee Association of Commerce have 
all dusted off their welcome mats and are 
ready and anxious to play host to visiting 
feedmen and their wives from all over the 
nation. 

The following is a current roster of ex- 
hibitors, what products they will show and 


names of men in attendance plus any spe- 
cial features: 

Albers Milling Co., Oconomowoc, Wis.—Calf 
Manna, Albers Rabbit Ration, Breeder Paks and 
Lab-Mix. Earl L. Tanner, Charles B. Carter, 
Jack H. Edwards, Bernard J. Schorer, Richard 
M. Shoop, Max W. Bordner and James L. Mc- 
Govern. Animated calf’s head on display. 
Inc., Fort Wayne, Ind.—Wayne 


feeds. Krueck, Green, Eugene 
Cooper, J. L. Autry, Ralph Cairns, Severt M. 
Jensen, C. S. Wagner, Robert T. Wagner. 


Allis-Chalmers Mfg. Co., Wis.— 
H. K. Swan, G. M. Smutny, A. Templin, D. P. 
Daniels, H. A. Balding, H. W. * Hoffman F. H. 
Rumble. Showing low head gyratory sifter for 
re-bolting of feeds, Texrope v-belt drive, magic 
grip sheaves and explosion proof motors. 

American Feed Manufacturers Association. 
Chicago—Walter C. Berger, Ed Glennon and 
William Diamond. Display of association 
services. 

Anglo-American Mill Co., Owensboro, Ky.— 
Pellet mill, molasses mixer and other machinery. 
C. N. Dodd and other members of staff. 

Apple River Mill Co., division of King Midas 
Flour Mills, Minneapolis—King Midas feeds and 
flour. . Lindell, J. Zerbel, Mark Schaefer, 

H. Shurbert, ML. McCormack, A. 
Hagen. 

Arcady Farms Milling Co., Chicago—Arcady 
er T. P. Mitchell, Jay Dusek, - B. Smith, 

P. O. Simmson, C. Hammann, H. E. Thompson. 

Archer-Daniels-Midland Co., Minneapolis — 
Archer feeds. Forrest Daniels, Paul: Nelson, 
Elmer Ziegenhagen, Harvey Benson, John Wha- 
ley, L. E. Herberger. Special animated display. 

C. O. Bartlett & Snow Co., Cleveland, Ohio. 
E. P. McCreery. Triumph cob blowing corn 
sheller. 

Black, Sivalls & es ay Inc., Kansas City, 
Mo.—C. E. Huff, P. M. Lowry. Bolted type 
steel grain, feed and vegetable oil storage tanks. 

Blatchford Calf Meal Co., Waukegan, I1l._— 
Blatchford feeds. J. E. Sams, James Flinn, and 
other members of sales staff. 

The Borden Co., New York, N. Y.—Borden’s 
Ration-ayd Super Base. Earl Sallee, Allan Tru- 
deau. A replica of Elsie, the Borden cow, will 
be featured. Elsie souvenir buttons will be 
distributed. 

Brewers’ Yeast Council, Inc., St. Louis, Mo. 
—Brewers’ dried yeast. J. M. Leinen. Small bags 
of yeast will be distributed. 

Bryant Engineering Co., Port Huron, Mich. 
—Bryant two- fan hammer mill. James Bryant, 
jv., R. R. Fitzgerald and M. H. Fitzgerald. 

L. Burmeister Co., Milwaukee—Screw con- 
veyors, screw lifts and screw feeders. Lloyd G. 
Burmeister, Herbert Burmeister, Walter Stuller, 
John Campbell. 

Burrows Equipment Co., Evanston, Ill. — 
Grain and seed handling equipment and supplies, 
lightweight portable elevator and automatic ba ag 
ging device. P. W. Burrows, C. J. Polstra, 
A. Cochran. 

Carbolineum Wood Preserving Co., Milwaukee 
—Wood preservative, wood stain, termite stop- 


tion; Harvey Yantis, Feedstuffs. 


ADVISORY COMMITTEE MEMBERS 


Walter C. Berger, American Feed Manufacturers association, and Ray B. Bowden, 
Grain & Feed Dealers National association, co-chairmen. 


Paul Batcheller, South Dakota Feed Manufacturers association; Austin W. Carpen- 
ter, Eastern Federation of Feed Merchants; Lloyd N. Case, Colorado Grain, Milling 
& Feed Dealers association; Orris E. Case, Kansas Grain, Feed & Seed Dealers 
association; Dean M. Clark, Society of Grain Elevator Superintendents; Jack Dean, 
Midwest Feed Manufacturers association; Ed Dickey, Illinois Feed association; Harry 
Dobbyn, Texas Feed Manufacturers association; Howard Elm, Nebraska Grain & 
Feed Dealers association; W. D. Flemming, Northwest Retail Feed association. 


E. R. Humphrey, Oklahoma Grain & Feed Dealers association; Leon S. Jackson, 
Oregon Feed & Seed Dealers association; John Krusoe, Michigan Associated Feed 
Men; Lloyd S. Larson, American Dehydrators association; D. A. Meinershagen, 
Missouri Grain, Feed & Millers association; Fred K. Sale, Indiana Grain & Feed 
Dealers association; |. J. Stromnes, California Hay, Grain & Feed Dealers associa- 
tion; C. V. Thomas, Ohio Grain Mill & Feed Dealers association; Mark Thornburg, 
Western Grain & Feed association; J. G. Wilson, re State Feed associa- 
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er and mite killer. Fred Leypoldt, Walter A. 
eypoldt, Larry A. Glisch, Edward W. Bauer. 
old Spring Granite Co., Cold Spring, Minn. 
—Rainbow granite poultry grit and Diamond 
gray poultry grit. Senden E. Tenold, Ted J. 
Krebsbach. Slide projector showing pictures of 
plant, quarries and various processing methods. 
Consolidated Products Co., Danville, Ill.— 
Semi-Solid buttermilk feed products. Jack Mc- 
Gregar, O. P. Gossett, Al Flaherty, Frank 
South. 
_ Deutsch & Sickert Co., Milwaukee—feeds and 
ingredients. Ben J. Krieg, Hermann Deutsch, 
Anton Krason, Hugo Damm. 
- Dings Magnetic Separator Co., Milwaukee— 
Electro and non-electric magnetic separators. 
J. M. Shanks, K. F. Burgess, jr., R. J. Haskin, 
E. E. Broberg, W. B. Verhein, W. B. Porter, 
a E. W. Tischer. Will introduce the new Dings 
erma-Drum_non-electric magnetic separator. 

Distillers Feed Research Council, Cincinnati— 
Distillers feeds. Representatives from member 
distilleries will be present. Literature and sam- 
ples available. 

Eriez Manufacturing Co., Erie, Pa.—Perma- 
nent non-electric magnetic separating equipment. 
G._R. Wellmon, C. G. Hember, V. E. Winfield. 
_ Ray Ewing Co., Pasadena, Calif—Ray Ewing 
liquid vitamin dispenser and liquid vitamin con- 
centrates. W. R. Ewing, Neal Bergerow, Wright 
W.. Cochran. 
_ Farley Feed Co., Janesville, Wis.—feeds and 
ingredients. C. L. Smith, J. Orrin Anderson. 

Dave Fischbein Co., Minneapolis—Hand elec- 
tric bag closing machine. Dave Fischbein, Har- 
old Fischbein. 

Flambeau Milling Co., Phillips, Wis.——Flambo 

feeds. Frank Rabenowich, Jack Schroeder. 
_ Franke Grain Co., Milwaukee—Feeds and feed 
ingredients. Harry Franke, Bill Moll, : 
(Dusty) Rode, Fred Weber, Don Sander. A 
novelty present for each visitor and a worth- 
—— gift for a grand award at the end of the 
show. 

Fredman Bag Co., Milwaukee—Burlap and 
cotton bags, paper bags, sewing twine and 
needles. Henry Blink, Kenneth Strauss, Jack 
Yanowitz. 

General Mills, Inc., Minneapolis — A. B. 
Schulz, W. R. Bright, W. O. Plummer, P. M. 
Waters. Trained baby chick act. 

Grain & Feed Dealers National Association, 
St. Louis, Mo.—Ray B. Bowden, John C. Bow- 
~ Feed bulletins and feed mats for the retail 
rade, 

The Heil Co., Milwaukee—Hammer mills and 
dehydrators. Gilbert Imse and other members 
of staff. 

Holt Products Co., Milwaukee—Vitamin sup- 
plements, trace mineral concentrates and veter- 
inary specifics. Frank Holt. 

J. D. Hopkins Co., Madison, Wis.—Grain, 
feed and seed mill equipment. James D. Hopkins. 

R. R. Howell Co., Minneapolis — Jacobson 
hammer mill, permanent spout magnets, elevator 
head drive, two way feed valve. Harold A. Ol- 
son, Len Kyllo, Wendell Draves, Ralph 
Jacobson. 

D. E. Hughes Co., Hopkins, Mich.—Hughes 
95 h.p. mill complete with motors, etc., Nickles 
crushers and cob litter machines. Ned Murray, 
Elmer Olson, Harry Ray, Thaddius Bilski. 

_Kellogg Seed Co., Milwaukee—Lawn_ seed, 
bird seed, field seed. Donald Klockow, Henry 
Scannell, Virgil Chladek, James Mowery. Port- 
able radio as registration award. 

Kraft Foods Co., Chicago — Kraft Kraylets 
and Kraco will be featured. John Zima, Ray- 
mond Lahvic, W. Reid Wing. Period showing 
of a special slide film. 

J-M Trading Corp., Chicago—Feeds, ingredi- 
ents, peat moss, vitamin products. John Meck- 
ing, George Barrett, William Le Blanc, William 
Grayson. 

Laboratory Construction Co., Kansas City 
Mo.—Apparatus and equipment for the fee 
laboratory. Redman Callaway. 

La Budde Feed & Grain Co., Milwaukee— 
Feeds and feed ingredients. Edward La Budde, 
George La Budde, Monroe Meyer. Background 
featuring outdoors Wisconsin. 

Lederle Laboratories, Inc., New York, N. Y. 
—Fortafeed 2, Fortafeed 2-22, Fortafeed 2-22C, 
Parvo, Niacin, Choline Chloride, Calcium Pan- 
a aa A. B. Clow, Michael Bodkin, Ralph 

eed. 

Mayo Shell Co., Houston, Tex.—Oyster shell, 
calcium and mineral mixtures. A. J. McCoy, 
D. A. Lewis. 

‘Merchants Creamery Co., Cincinnati—Blue 
Ribbon fortified condensed buttermilk. Forrest 
Garbutt, George Garbutt, Lyle Hill. 

McMillen Feed Mills, Fort Wayne, Ind.— 
Master Mix feeds. Members of sales staff will 

idland Co-op Wholesale Co., Minneapoli 
S. M. Radzom. 

Midland Western Co., Madison, Wis.—Whit- 
moyer’s Whitcod, Flav-a-dee, Clo-méal, Dri-col, 
Connecticut mix, Tra-min and poultry health 
products. C. B. Garrett and sales staff. 

Milwaukee Feed & Grain Co., Milwaukee— 
Feeds and ingredients. W. J. La Court, Don 
Wallace, Milton Wittig, Fred Gabrielson. 

Minnesota Linseed Oil Co., Minneapolis— 
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Linseed oil and meal. Edward H. Russell and 
members of staff. 

Morton Salt Co., Chicago—Free choice trace- 
mineralized salt. 

Murphy Products Co., Burlington, Wis.— 
Concentrates and minerals for livestock and 
poultry. Thomas C. Burchard, Edward Furman. 

National Food Co., Fond du Lac, Wis.— 
National No-Milk calf food. Henry Conlin, 
Glenn Wilderman, Gerald L. Stutz, Karl L. 
Juve. Award of beautiful mink scarf to be made 
on last day. 

National Ideal Co., Toledo, Ohio—Poultry 
Ohio—Poultry farm equipment. Eric Nehrling, 
M. H. Hackman, Elwood Nehrling. Merchan- 
dising suggestions and sales stimulants to be 
featured. 

New England By-Products Corp., Boston, 
Mass.—Gorton’s Al-Fish Blend, Gorton’s vita- 
min oils, fish meal, condensed fish solubles. 
W. M. Andersen, D. A. Trayhan, C. C. Knibbs, 
E. F. Morris, R. E. Morris. 

Northrup, King & Co., Minneapolis—Sterling 
feeds, Northland farm seeds, Kingscrost seed 
corn. Earl Knudtson, Merrill Milton, Ron Ed- 
strom, Mel Hillery, W. H. Carlson. Featuring 
automatic slide projector telling special story. 

Nutrena Mills, Inc., Minneapolis — Nutrena 
poultry and livestock feeds. Ralph B. Latchaw, 
B. C. Koeneman, Clinton C. Cease. 

Oyster Shell Products Corp., St. Louis, Mo., 
New Rochelle, N. Y.—Pilot brand and Reef 
brand crushed oyster shell. R. Meyer, Gustaf 
Ackerman, William J. Westerman. 

Pillsbury Mills, Inc., Clinton, Iowa—Pills- 
bury feeds, merchandising promotion display, 
Pillsbury’s_ Best_ 5-point_ program. 


R. obert 
Peterson, G. O. Morris, E. H. Campbell, R. W. 
Jones, C. Hendrix, M. E. Cook, L. J. 
Halbach. 


Pitman & Co., Milwaukee—Portable bag con- 
veyors, wheels and bag trucks, fire extinguishers, 
ideal bag holders, car movers, poultry remedies. 

. W. Schmidt, A. G. Olscheske. 

Poultry & Egg National Board, Chicago— 
Exhibit of publicity returns of PENB promo- 
tion. Homer I. Huntington. 

Prater Pulverizer Co., Chicago—Prater Blue 
Streak triple reduction feed mill, Prater Blue 
Streak vertical mixer, permanent magnets, 
crusher feeders and other equipment. Russ Lin- 
gard, William Earl, S. A. Meier, E. A. Cochran, 
E. E. Bradford, Glenn Burdick, D. W. Lingard, 
Mike Debowski, John Kotilinek. Talking Blue 
Streak mill which will give its own features, 
news items and other material. There will be 
a demonstration of representative grinds of feed. 

W. C. Pratt Co., Chicago—Sol-o-meeno con- 
densed fish soluble with APFAC concentrate, 
Vitamaster vitamin concentrate. : Pratt, 
S. W. Henn, Mike Horton, Rol Earl. 

Premier Peatt Moss Corp., New York, N. Y. 
—Premier peat moss, Premier-Nure. Featuring 
Hand-Bale peat moss which fits into an auto- 
mobile and can be handled by one man. 


Ralston Purina Co., Minneapolis — Purina 
feeds. A. C. Weberg, F. B. Merrill, Harold 
Hall, K. Thompson. 


F. S. Royster Guano Co., Madison, Wis.— 
Mixed fertilizers, superphosnhate, sulphuric acid. 
D. Hatherly. G. O. Powell, M. V. Ray. 

Russell-Miller Milling Co., Minneapolis — 
Occident fermula feeds. Chris Miller and other 
members of sales staff. 

St. Regis Sales Corp., New York, N. Y.— 
St. Regis 152-Pb automatic packer for feed and 
St. Regis 50 Ib. multiwall paper bags for feed 
both valve and onen mouth. Kenneth D. J ozier, 
Vv. C. Douglas, C. A. Woodcock, W. A. Harris, 
D. E. Tobey, H. Zenke, G. Joyce, T. A. Pat- 
terson. A St. Regis feed packer will be in full 
operation. 

Jos. Schlitz Brewing Co., Milwaukee—Brewers 
dried yeast, brewers dried grains. J. M. Leinen, 


A. L. Flanagan. Featuring a cage with two 
pheasants fed on yeast. L 

. B. Sedberry, Inc., Franklin, Tenn.—Jay 
Bee model 4W hammer mill with 100 h.p. mo- 
tor and Jay Bee Model 3 SW hammer mill wit! 
60 h.p. motor, both with Jay Bee constant feed 
control. Model 2B Jr. Jay Bee hammer mil! 
with 3 h.p. motor and No. 2 Jay_Bee Puritan 
molasses mixer. H. Z. Smith, W. H. Hust. 

Seedburo Equipment Co., Chicago—Grain and 
feed testing, grading and handling equipment. 
Richard D. Harfst, James D. Hopkins, Rex E 
Yocum. 

Silmo Chemical Co., Vineland, N. J.—Silmo 
vitamin products. John W. Rayney. 

Simmonds & Simmonds, Inc., Chicago—Sales 
training and sales promotional material for 
feed mills and dealers. Phil W. Tobias, jr. Spe- 
cial offer to feed dealers on how to sell feed 
training course. 

Sprout, Waldron & Co., Muncy, Pa.—Plexi 
glass and stainless steel mixer, Plexiglass Pneu- 
Vac system, ’49 Simplex pellet mill and ’480 
Double Roller. Howard Waldron, Harold A\l- 
sted, C. W. Johnson. 

W. J. Smail Co., Kansas City, Mo.—Small’s 
alfalfa products. Herbert J. Dyer, Loyd Faris. 

A. Staley Manufacturing Co., Decatur, IIl. 
Staley feeds. L. J. Culp, G. Dennis. ’ 

Standard Seed & Feed Co., Madison—Capito! 
ae seeds and feeds. William F. Sinn and 
staff. 

Stearns Magnetic Manufacturing Co., Mil- 
waukee—Automatic spout magnetic separators, 
automatic drum type magnetic separators, mag- 
netic clutches, magnetic brakes. . Harman, 

. F. Broetzmann, H. W. Buss, Gordon Med- 
lock, Richard Koehler. 

Stone Mt. Grit Co., Lithonia, Ga.—Stonemo 
granite poultry grit. Charles L. Davidson, N. 
A. Davidson, jr. : 

Stratton Grain Co., Milwaukee — Vitamin 
supplements, corn feed products, insecticides, 
feed ingredients. R. G. Leistikow, J. W. Jouno, 
M. J. Mills, George Mautner. Special contest to 
guess the vitamin D content of four samples ot 
hay. Awards for the closest answers. | ; 

Strong-Scott Manufacturing Co., Minneapolis 
—Feed plant machinery. Fred c 5 
Harders, W. R. Strong. i 

Textile Bag Manufacturers Association, Ev- 
anston, Ill._—Textile bags used to package feeds, 
dress print bags and articles made therefrom. 
Lee Patton, J. F. Pouchot, Robert C. DeVinny. 
Feature a special “smart selling plan” which 
can be used by dealer’s to advertise their feed 
in dress print bags. 

L. Teweles Seed Co., Milwaukee—Farm and 
lawn seeds. Richard H. Teweles, L. Wm. 
Teweles, Erich Engler, Stanley George, Harry 
Gill, Roy Marquette. 

Union Service Co., Madison, Wis. — Feeds 
and fertilizer. George A. Wassenaar, Glen 
Dunn, Charles E. Hope. . 

Union Special Machine Co., Chicago—Style 
21800N-60000 D Union Special machine for 
making a Dubl-Tape closure on consumer size 
packages. A. H. Holzapfel, A. J. Feigel. 3 

United Coal & Dock Co., Milwaukee—Solid 
fuel and United briquets. J. I. Mayer, jr., R. P. 
Botsch, Charles J. Hanke, Andrew M. Noll, 
Amos G. Baker, Ray Kluberton, Gene Schilling, 
Wm. J. Holzhaeuser, Phillip Koch. ‘ 

Val-A Co., Chicago—Complete line “of agri- 
culture supplies and equipment. A. V. Cismoski, 
V. J. Cismoski, Ted Bouchette, Joseph A. Lie- 
gel. Featuring Tehr-Greeze fabric cement for 
repairing feeds, grain and seed bags. 

Virginia-Carolina Chemical Core, Dubuque. 
Iowa—Fertilizers. H. S. Vorhes, F. P. Eshel- 
man, E. G. Davis, J. H. Wires. 

Vitality Mills, Inc., Chicago—Vitality feeds 
and dog foods. William N. Stice, R. W. Eckles, 
Joe Duero. 

Wenger Mixer Co., Sabetha, Kan.—Combina- 
tion molasses feed mixer and pellet mill, series 
1000. Joe W. Wenger, Louis Wenger, Donald 
R. Jones. 

Western Condensing Co., Appleton, Wis.— 
Kaf-Kit milk replacement calf food, Peebles 
condensed whey, Pigrow, Peebles dried whey 
with Ribolac. Jack Van Lieshout, Carl Wilkey, 
Robert Zuercher, Charles Van der Sand. 


@ FARMERS ELEVATOR, Easton, Minn.. 
was destroyed by fire on April 10. The los: 
was estimated at $115,000. 

@ JOHN MADGEN, Tualatin, Ore., is the 


new owner of the Tualatin Feed store. 


TAKES LEAVE OF ABSENCE 

Fred Chase, Oshkosh, Wis., veteran rep- 
resentative for the Strong-Scott Manufac- 
turing Co. is taking an extended leave ot 
absence because of poor health. While Mr 
Chase is on leave his territory will be cov- 
ered by Ruxton R. Strong, Minneapolis. 
son of L. S. Strong, president of the firm. 


hase, J. 
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pounds more 
protein every bag 


£86. 


% MORE PROTEIN (36%) 
*& MORE VITAMIN B-1 
%& NATURAL COLORED MEAL 
A superior product at no additional cost! » STATE COLLEGE TESTED 
Minnesota’s New Process Linseed Meal 
now provides 36% protein—two ad- 
ditional pounds in every sack. Tests show 
that the Vitamin B-1 content has been more 
than doubled as a result of less heat in the 
processing. For palatability, the new pro- 
duct is toasted—not roasted—and comes to 
you in its light, natural color. It contains 
more livestock growth and development 
than is possible with ordinary ‘‘expeller pro- 
cess” meal. All this, combined with a much 
larger plant capacity, enables Minnesota 
Linseed Oil Co. to be of greater service to 
dealers and feeders everywhere. 


Write for the "NEW PROCESS MEAL” Booklet... 


Minnesota Linseed Oil Co. 


MINNEAPOLIS 15, MINNESOTA e MAIN 7371 


NEW MINNESOTA PLANT—CAPACITY 6,000 BAGS PER DAY 
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Genuine Cane 


BLACKSTRAP 
MOLASSES 


Available for Immediate 


or Future Delivery in Tank Cars 


UNEXCELLED QUALITY and SERVICE 


ASK FOR PRICE BASIS 


f.o.b. New Orleans, La. f.0.b. Norfolk, Va. f.o.b. New York, N.Y. 
f.o.b. Mobile, Ala. f.o.b. Baltimore, Md. _—f.0.b. Albany, N. Y. 


f.0.b. Galveston, Texas f.o.b. Philadelphia, Pa. f.0.b. Boston, Mass. 


NORTH AMERICAN TRADING & IMPORT CO., INC. 


LARGEST IMPORTERS OF BLACKSTRAP MOLASSES IN THE UNITED STATES 
1429 WALNUT STREET + PHILADELPHIA, PA. 


Phone: LOcust 4-1400 + Feed Sales Department . 
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Optimism Marks AFMA Convention 


Speakers Take Bright View of Industry’s Future 


@ AMIDST an atmosphere of good 
reports on present feed tonnage and 
optimistic prospects for the future, the 
American Feed Manufacturers associa- 
tion held its 41st annual convention 
May 5-6 at the Stevens hotel, Chicago. 
The meeting was the largest ever held 
by the AFMA with more than 1,150 
persons Officially registered. The plan- 
ning and execution of the program 
was clock-like in nature and as a re- 
sult those who attended found it easy 
to budget their time to take in the 
meetings and still have time for extra- 
curricular activities. 

With president Walter C, Berger 
presiding, Fred W. Thomas, McMillen 
Feed Mills, Fort Wayne, Ind., gave his 
keynote address as chairman of the 
board of AFMA. 

Mr. Thomas outlined the various 
phases of association activity and paid 
special tribute to the work of the nu- 
trition council, and other committees 
and boards which have been doing an 
outstanding job during the past year. 

He declared that one of the great- 
est needs in business today is sound 
thinking and that the greatest rewards 


in the feed business will come to those 
persons who make fundamentally 
sound decisions while under pressure. 
A complete summary of his remarks 
will be found in this issue of The Feed 
Bag beginning on page 15. 

A. M. G. Soule, president, Asso- 
ciation of American Feed Control Of- 
ficials, in his address reiterated a pledge 
of cooperation between his association 
and the AFMA. Mr. Soule briefly re- 
viewed the history and growth of the 
two associations and the reasons that 
brought them into existence. 

“Every feed control official should 
always remember the fact that he is 
not charged with the duty of enforc- 
ing his own views, his whims or 
foibles,” said Mr. Soule, “but with the 
duty of enforcing the will of the 
legislature. 

“The broadminded, understanding 
official well knows that there must be 
built up in the mind of constituents, 
the idea of responsibility and_ self- 
pride, and self-interest will surely make 
them responsible, but that no attempt 
should be made to drive.” 

He also spoke of the need for uni- 


THEY even came from foreign shores to the AFMA convention in Chicago. Shown 
(left) below is Fred Thomas, chairman of the board, as he greeted Richard Bolton 
and John Templeton of England. Mr. Bolton runs Agricultural Food Products, Ltd., 
Hammersmith, and is president of the London Cattle Food Trade association, 
which is similar to AFMA. Mr. Templeton operates F.M.S. Farm Supplies, Ltd., 
in London. AFMA's president Walter C. Berger is shown at extreme right below 
with two convention speakers. They. are Carleton Smith (center) New York City, 
and A. M. G. Soule, president of the Association of American Feed Control 
Officials. (Photos by The Feed Bag) 


formity in the laws that govern the 
manufacture and sale of feeding stuffs 
but emphasized that it is not the duty 
of any official to try to effect uni- 
formity at the expense of weakening 
the law or diminishing the protection 
supposed to be afforded to the con- 
sumer. 

Concluding the first morning’s ses- 
sion, Carleton Smith, world traveler 
and business consultant from New 
York City, offered an interesting talk 
on world conditions. He gave an in- 
sight into conditions in Russia since 
the war, based on recent visits to that 
country. 

“You find great contradictions in 
Russia today,” Mr. Smith said. “One 
day you can buy oranges, the next you 
can’t. One week all trains are running 
to a certain point, the next they are all 
taken off. The reason for this is that 
all activity is run by planning boards.” 

He pointed out that the Russians 
biggest home need today is for trans- 
portation and good roads. He declared 
that it did not seem possible that any 
country which was as backward as 
Russia could do anything but bluff 
us. He maintained that the Soviet has 
carried on an internal propaganda cam- 
paign which has made its people be- 
lieve that the United States is a natu- 
ral enemy and is plotting against 
Russia. 

The Thursday afternoon session 


we 
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opened with an address on “The Economic 
Outlook for Agriculture” by Dr. W. I. 
Myers, dean of the college of agriculture, 
Cornell university. 

Although a violent recession has followed 
every previous war, Dean Myers indicated 
that the decline might be less violent this 
time because of steps taken to cushion de- 
clining demand. He listed as favorable fac- 
tors the tremendous shortage of all kinds 
of buildings and housing, and the need for 
greatly expanded telephone and electric 
power facilities. 

Other factors cited that would help ease 
a depression were, the European recovery 
program, rearmament for adequate defense, 
probable assistance in rearmament of coun- 
tries in the North Atlantic pact, public con- 
struction of highways, schools and housing, 
the availability of credit at reasonable cost, 
unemployment insurance, price supports for 
farm products and the wide publicity being 
given to economic information on price 
trends, inventories, credit and employment. 

Dean Myers said that farmers should ex- 
pect somewhat tower net incomes in the 
next few years because farm costs will be 
higher in relation to prices received. 

“Whatever happens to our economic af- 
fairs, prices of farm products will continue 
to follow the trend of the general whole- 
sale price level and fluctuate around it de- 
pending on demand and supply of food and 
fiber,” said Dean Myers. “Regardless of 
price supports it is impossible to keep prices 


HEADS NUTRITION COUNCIL 
Dr. P. R. Record, Security Mills, 


Knoxville, Tenn., was elected chairman 
of the Nutrition council of the Amer- 
ican Feed Manufacturers association, 
succeeding George P. McCarthy, Uni- 
versal Mills, Fort Worth, Tex. Dr. H. 
Ernest Bechtel, General Mills, Inc., 
Detroit, was named vice chairman, and 
W. T. Diamond, Chicago, secretary. 
The council also honored two of its 
nine founders by granting them life 
memberships. They were H. J. Smith, 
Ralston Purina Co., St. Louis, and P. 
A. Campbell, Eastern States Farmers 
Exchange, West Springfield, Mass. 


of meat, milk, eggs and other choice foods 
much below parity very long provided em- 
ployment and national income remain at 
high levels.” 

Sam Vining, merchandising consultant for 
Westinghouse Electric, told the feedmen to 
stick to tried and tested merchandising 
methods. He declared that now we are once 
more getting into a buyer's market, it was 
time to dust off the old selling plans and 
merchandising ideas and put them to use. 

“Why monkey around with some new 
fangled ideas that you don’t know will work 
or not when there are so many fundamental 
sales principles that have always brought 
results in the past,” said Mr. Vining. 

He pointed out the importance of keep- 
ing all sales literature and advertising brief 
and simple. “Lock yourself in your office 
some afternoon and sit down and carefully 
examine your sales booklets and ‘promotion 
pieces. Unless they are written and pre- 
sented so that a 14-year old boy can under- 
stand them, you are aiming over the head 
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SPEAKERS at the AFMA con- 
vention included (from left) 
Dr. W. |. Myers, dean of the 
college of agriculture, Cornell 


university, and 
merchandising consultant, 
Mansfield, Ohio. They are 
shown with Ed Griffin, Allied 
Mills, who presided at the 
Thursday afternoon session. 


(Photo by The Feed Bag) 


Sam _ Vining, 


of your average customer,” Mr. Vining 
warned. 

He told his audience that before any 
businessman could do a good selling job 
he should know the answers to the follow- 
ing questions: 

1. Who are my natural customers and 
where do they live? 

2. How do I let them know I'm in busi- 
ness, selling the things they may be inter- 
ested in buying? 

3. How do I contact them in their 
homes, in their offices or by attracting 
them to my store? 

4. When I'm face to face with customers, 
what do I say to them and how do I say it? 

P. W. Chichester, Dieterich & Gambril, 
Frederick, Md., reported for the resolutions 
committee to open the meeting the morn- 
ing of May 6. The resolutions adopted (1) 
expressed appreciation to the program com- 
mittee for its good work; (2) thanked the 
speakers who participated in the meeting; 
(3) praised the publications which serve 
the grain and feed trade; (4) thanked the 
Chicago Feed club for its assistance in help- 
ing stage the convention; and (5) com- 
mended the AFMA staff for its fine work 
throughout the year. 


The “Judgement Day” program which 
followed offered a novel presentation of the 
annual reports of the association, climaxed 
by a talk by. President Berger. The setting 
for the reports involved a drama featuring 
the devil, an angel, and a feedman named 
Maximilian Q. Mixemquicker. The devil, in 
the skit, attempts to get the feedman to 
work as an individual to the detriment of 
the entire trade but the angel, with the help 
of.the reports of the committee chairman, 
succeeds in convincing the feedman that 
he should join and support AFMA. The 


skit was cleverly written and staged. 

George P. McCarthy, chairman of the 
nutrition council, indicated that the job of 
the council is to make nutritional informa- 
tion useful. He traced the growth of the 
council from nine members to more than 
60 today. He reported that scores of feed- 
men have hired full-time nutritionists and 
are on a program of quality control of 
their feeds. He cited the cooperation which 
now exists between the industry and uni- 
versity research staffs as one of the benefits 
of the council’s work. 


Reporting on traffic, T. R. Atchison said 
that the committee has succeeded in having 
restrictive descriptions on medicated feeds 
removed from the tariffs; has assisted in 
solving minimum loading requirements and 
is studying the growing volume of trucking 
of feed. 

Emmett Johnson, chairman of the feed 
control committee, outlined that group's 
work with state feed control regulations. 
They have succeeded in bringing about 
more uniform feed control regulations. The 
committee has also worked with the control 
officials in revising official definitions of 
various feed ingredients, Mr. Johnson said. 
He said that more uniformity will create 
better conditions and make the job easier 
for both the feedman and the feed control 
official. 


William Diamond of AFMA, read the re- 
port of Mike Sanford of the National Grain 
Trade council, who was late in arriving 
from the West coast because of train sche- 
dules. In his report Mr. Sanford pointed 
out that the council helps in contacts with 
the government and Congress and that the 
group appreciates the contribution which 
President Berger of AFMA makes to its 
work. One of the purposes of the council 
is to advocate and defend, consistent with 
public interest, free and open markets. The 
council also represents the grain trade at 
government hearings. 

Homer Huntington, manager of the Poul- 
try & Egg National board, reported that his 
group is carrying on a constant campaign 
to increase the consumption of poultry and 


(Continued on page 71) 
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FLOUR 


You are cordially invited to visit St. Regis booths 5 and 6 at the National Feed Industry 
Show in Milwaukee—June 6-7-8. 


St. Regis Packers and Multiwall Paper Bags are a proved combination 
in major flour mills from coast to coast. This mechanized packaging 
of flour in paper has brought to the milling industry a high degree of 
‘ sanitation plus a welcome economy of operation. 
Now available are St. Regis 50 pound Multiwall Paper Bags specially designed for 
poultry and other feeds. 


You'll be interested in seeing: 


® How the Multiwall 50 pound paper bags solve the problem of 
Handling Feeds. 


We'll be looking for you at Milwaukee! 


SALES SUBSIDIARY OF ST. REGIS PAPER COMPANY 


ST. REGIS SALES CORPORATION 


230 PARK AVENUE e NEW YORK 17, N. Y. 


NEW YORK - BALTIMORE - BUFFALO - CHICAGO - DENVER - LOS ANGELES - MINNEAPOLIS 
KANSAS CITY, MO. SAN FRANCISCO - HOUSTON - ALLENTOWN SEATTLE 


ST.REGIS—-WORLD’S LARGEST MANUFACTURER OF MULTIWALL PAPER BAGS 


@ 
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FOR REMOVAL OF LARGE ; 
ROUNDWORMS ANT WORMS 
te CHECKERS AND 


the FLOCK WORMER 


Dr. Salsbury’s 


WORMIX 


from Chickens and Turkeys 


| 
THEN 


> Here’s a flock wormer that gives your customers test-proved 


effectiveness, at low cost, with extreme ease-of-use. 


Dr. Salsbury's Wormix is readily eaten by the birds . . . doesn’t retard egg 


production or growth. Cost is less than one cent per bird, 


in the average flock. See that you have an adequate stock of 


Wormix. Make sure your customers worm their flocks the 


“easy way”... with Dr. Salsbury’s Wormix. 


recommend, promote and profit from 


complete line of 
poultry medicines 


DR. SALSBURY’S AVI-TAB Special Drug Formula 
Helps make flocks more profitable. Easily used in wet or dry mash. 


Dr. SALSBURY’S LABORATORIES, Charles City, Iowa. 


Removes Large Roundworms and Cecal Worms 


! 
| 
saispurys 2 
Wormix) 
x 
| JUST 
| 
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Little Extras Bring Big Returns 


Shadle Never Short Changes Patrons on Service 


@ THE policy of “something extra” 
for the customer has paid big divi- 
dends to Sherman Shadle, owner of 
the Shadle Milling Co., Forestville, 
N. Y. Extra neatness, extra goods and 
extra service have resulted in a tripled 
sales volume for Mr. Shadle since he 
purchased the business five years ago. 

All of these factors hit the cus- 
tomer in the eye as soon as he enters 
the company’s salesroom, And _ the 
policy is carried on in activities out- 
side the store. The owner believes that 
by giving more help than asked for to 
the customer he is doing himself a 
favor too. 

The extra neatness is apparent in 
the appearance of the clean, well- 
ordered office and showroom of the 
company. All goods are arranged in 
sections for easy reference by the 
customer. 

As for extra goods: “Selling feed is 
still our main source of revenue,” he 
explains. “But the concern also makes 
a good deal of income from sidelines 
offered.” 

These sidelines include fertilizer, 
dog food, flour, poultry equipment and 
general farming implements. 

“These articles have all played a 
part in our profit increase,” states the 
Forestville dealer. “The farmer soon 
learns that his needs are available at 
the Shadle Co. in quality and quantity.” 

The extra service policy extends to 
even the smallest items. 

“We try to stock everything a farm- 
er is going to need,” says Mr. Shadle, 
“and if we don’t happen to have an 
item of merchandise on hand which a 
customer asks for, we'll order it for 
him. 
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“This service is seldom necessary 
anymore. Through experience, we've 
learned about almost every item that 
our customers are likely to ask for and 
we keep a stock on hand.” 

But rare as the occasion may be, 
Mr. Shadle doesn’t wait in his store 
for customers to come in and name 
their wants. He travels about the area 
extensively, checking up on his cus 
tomer’s future needs. 

“All it takes,” he states, “is a little 
initiative on the part of the dealer. 
Using this personal visit plan, we ob- 
tain a better than average idea of 
seasonal and special demands and place 
orders in advance accordingly. Our 
customers have responded to this fore- 
sight purchasing on our part and our 
feed and merchandise sales are steadily 
mounting.” 

Another out-of-store service has to 
do with the Shadle Co.’s line of reme- 
dies and sanitation products for poul- 
try and livestock. All such goods sold 
are accompanied by illustrated book- 
lets telling just how they are to be 
used. A company representative will 
visit the customer’s farm, if requested, 
and demonstrate the use of the remedy 
for best results. Neighboring farmers 
have come to rely on this service when 
in doubt. 


In the main office of the concern, 
there is a baby chick display and ac- 
cording to Mr. Shadle, farmers seem 
very interested in this; in fact so much 
so, that the firm sold over 25,000 
chicks in 1948 and estimates the sale 
will run as high as 50,000 this year, a 
100 per cent increase. Sherman Shadle 
points out that this sideline pays off 
not only in profit from the sale of the 
chicks themselves, but farmers will 
need feed and equipment, along with 
other incidentals and since they were 
purchased from his company, it’s only 
logical that the poultry raiser comes 
back to him for these supplies. 


“Ninety per cent of our customers 
who purchase chicks come back for 
feed and merchandise,” declares the 
New Yorker, “which more than dou- 
bles the value of each hundred baby 
chicks we sell. 

“We believe our honest and effi- 


CHECKING on his customers’ 
future needs, Sherman Shadle, 
Forestville, N. Y. feed dealer, 
loses no opportunities for a 
sale and for maintaining the 
reminder service on which his 
customers depend. An exterior 
view of the Shadle Milling Co. 
is shown at lower left. 


cient methods of having the right mer- 
chandise at the right time has played 
an abundant role in our uninterrupted 
farmer support”, continued Mr. Sha- 
dle. “We have one man in our employ 
who has been trained as a poultry ex- 
pert and knows the remedies for most 
any diseases they may encounter in 
the early stage. I like to do everything 
possible for the success of that cus- 
tomers flock and in this manner an old 
patron is never lost and many new 
ones gained.” 

This type of display has been so 
successful that the company is now 
planning to exhibit calves and pigs 
as soon as they complete their 24 by 
40 addition, which will be the show 
room for the above items. The pres- 
ent building is 60 by 120 and the 
warehouse next to the main store is 
250 by 30 feet. 

“We definitely are going to need 
more room for these types of displays 
and we intend to enlarge this sum- 
mer,’ comments Mr. Shadle. “Keep- 
ing the farmers good will is essential 


(Continued on page 78) 
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TRAP 
“I'm sorry to keep you waiting, but [ve 
been setting a trap for my wife.” 
“Good heavens, man, that’s bad. Whom 
do you suspect?” 
“A mouse in the kitchen.” 
* 
Many a girl covers more than one lap 
in the race for the altar. 
* 
CATTY 
Two girls who formerly went to school 
together met by accident in the street. Said 
one: 
“Well, if it isn’t Bebe Martin! Why, you 
look 10 years older!” 
“Why—I do believe it’s Marge O'Toole! 
I would never have recognized you, except 
for your coat!” 


CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


PHYSICALLY FIT 

Butcher: “Here, Madam, is a nice home- 
cured ham.” 

Mrs. Newlywed; “But I want a healthy 
one that has never been ill.” 

& 

Funny thing about temper. You can’t get 

rid of it by losing it. 


Repeat 


® FISH MEALS 


SUPPLIES 
BUTTERMILK 


There’s plenty of — 


for YOU... 


in these Nationally Known Brands! 


PILOT BRAND OYSTER SHELLS 

MT. AIRY GRAN-I-GRIT 

GORTON A & D FEEDING OILS 
TANKAGE & MEAT SCRAPS 

CLEAR QUILL LIVESTOCK MINERAL 
BLATCHFORD’S PRODUCTS 

CLEAR QUILL POULTRY CONCENTRATES 


® LEADER PEAT LITTER 

® SMALL’S DEHYDRATED ALFALFA MEALS 

® NOPCO A & D DRY VITAMIN PRODUCTS 
® WATERLOO HOG FEEDS 

® SERVALL STAZDRY POULTRY LITTER 

® LINSEED—COTTONSEED—SOYBEAN MEALS 
® V-C PHOSPHO TOBACCO FERTILIZERS 

® ROYAL OAK CHARCOAL 

® ANDERSON CHICK BOXES AND HATCHERY 


® BLUE RIBBON & WESTERN CONDENSED 


AND .... Many Other Leading Brands of 
Nationally Known, Universally 
Accepted Feeds, Ingredients and Supplies. 


PROFIT 


SALESMANSHIP 

Temperance Speaker: “The tavern keepe: 
makes all the money. Who has the bigges: 
car in town? The tavern keeper. Whose 
wife has the finest: furs, servants to wait on 
her, and sits around the house all day eat: 
ing chocolates? The tavern keeper's wife. 
And, my friends, who pays for all this?— 

After the lecture a pleasant looking 
middle-aged couple came up to the speaker 
“IT want to thank you,” said the man, “you 
made up our minds for us.” 

“Ah,” the speaker said happily, 
have decided to give up drink!” 

The man looked shocked, “Heavens, no,” 
he answered, “we've decided to buy a 
tavern.” 


you 


* 


STEEP 

Woman: “Son, can you direct me to the 
savings bank?” 

Boy: “Yessum, for a quarter.” 

Woman: “Isn't that mighty high pay, 
my boy?” 

Boy: “Not for a bank director, Missus.” 


RIGHT 
The teacher had written 79.5 on the 
blackboard, and to show the effect of multi- 
plying by ten, had rubbed out the decimal 
point. 
“Now, Alfred,” she said, “‘where is the 
decimal point?” 
“On the duster,” replied Alfred with 2 
triumphant smile. 
* 
REST IN PEACE 
The friendly feed salesman pulled up on 
the side of the road and spoke to the 
farmer: 
“This is great weather—ought to make 
everything jump right out of the ground.” 
“I hope not,” exclaimed the farmer, in 
alarm. “I’ve got two wives buried close by 
here.” 
The upper crust is just a bunch of crumbs 
stuck together with their own dough. 


CLEVER 

A burglar entered the bedroom of a 
couple and made the man give up his mon- 
ey, asked for jewels, and finally for a piece 
ot chalk. With the chalk the robber drew 
a circle, told the man to stand in it without 
moving, if he knew what was good for him. 
Then he seized the man’s wife and began 
kissing her madly. Behind his back, the 
burglar heard the man in the circle laugh- 
ing. Whirling around suddenly, the burglar 
shouted: “What have you got to laugh 
about? I've taken your money and jewels 
and here I am kissing your wife. 

“Yeah I know,” giggled; the man, “but 
I stepped out of the circle three times and 
you didn’t catch me.” 
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HOW'D YOU GET 
THAT NEW LOOK, 
NEIGHBOR? 


Just a few pounds of rich, prop- Take your choice: Pillsbury’s Best ai 
erly balanced Pillsbury’s Best regular growing feed plus some - ® 
BITE-SIZE growing feed sure make grain; or economical, high-protein 

a difference. Start it at 6 to 7 weeks and No-Mix Concentrate, fed free-choice with 


Pillsbury Pete says: 

No matter how good your early 
range, it usually dries up or runs 
out. In any case, the experience of 
hundreds of good producers proves 
that a Pillsbury’s Best growing feed, full-fed all 
summer, pays off big in the fall — and keeps on 
paying all winter. Better see your Pillsbury dealer 
right away about your needs. 


Division Headquarters, Clinton, Iowa. Feed 
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full-feed it right up to laying time. larger amounts of corn and oats. fl / f 


q 
we early Jayers 53 Will you cash in on those extra- 
good egg prices from September 
to January? Only if you push your 
pay better pullets to early, full-bodied maturity with ’ = 
a good growing feed after the Starter! pw 


eS How! | 


Pillsburys Best 
GROWING 


Pillsbury Mills, Inc. 
Feed and Soy Division 


Mills in nine other cities 
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CONDUCTED BY 


Don’t Overlook Advantages 
Of a Strict Credit Policy 


@ A GLANCE at the balance sheet of the 
average feed store will show the total assets 
are roughly divided up as follows: 

Approximately one-third is tied up in 
accounts receivable. 

Approximately one-third is tied up in 
inventories. 

The remaining one-third represents cash, 
investments, and fixed 
assets used in the 
operation of the feed 
business. 

More two- 
thirds of the assets 
are current assets. By 
that we mean assets 
that can be readily 
turned into cash. 
From the standpoint 
of credit this is very 
desirable. 

Next to cash, notes 
and accounts receiv- 
able are considered one of the most cur- 
rent assets. 

Many feed dealers realize this, and when 
collections start falling off they know some- 
thing must be done, or business as a whole 
will suffer. 

In past issues of The Feed Bag, we have 
emphasized the importance of setting up a 
reserve for bad debts if you do not already 
have one. This is almost a must, and if you 
don’t know how to proceed, write to this 
department, and we'll help you. 

The next step is to study your present 
credit policy, your organization and your 
approach to the customer. 

It is very difficult for a dealer who has 
been exceedingly easy-going with his cus- 
tomers to make an about face and lay down 
the law. The attitude he must assume may 
be very reasonable, but when the customer 
compares the indifferent collection methods 
with real business-like methods, the cus- 
tomer may feel he is being singled out 
unfairly. 

What can the feed dealer do? 

There are several things he can do, and 
the sooner the better. 

(1) He can get a lot of assistance from 
his trade journals, and the trade associations 
he belongs to. A thorough discussion with 
other businessmen in the same boat will 
throw new light on the problem. Methods 
successfully used by one group, may be 
successfully applied by another. If the asso- 
ciation is weak as a whole, group action 
will be helpful to all who are willing to 
cooperate. 

(2) He should discuss the problem thor- 
oughly with his organization. He should 
listen carefully to ideas expressed freely by 
his employes. The feed dealer may have to 
do a bit of a selling job here. He should be 
familiar with the credit policy of chain and 
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mail order outfits. If he is, he can truth- 
fully point out that credit is given only to 
those who deserve it, and is denied when 
the customer by his actions proves he is no 
longer entitled to it. The feed dealer may 
have to become credit conscious, where be- 
fore he was only sales conscious. In tune 
with his change of thinking, he may have 
to talk to his salesmen about the dangers of 
selling a man more than he can handle. 

A big order from a new account isn’t al- 
ways a reflection on the super salesmanship 
of one of the boys. The new account may 
be making the switch because he’s ashamed 
to ask for more credit where he has been 
dealing. The customer's actual needs should 
be the all important factor, and this should 
be discussed intelligently with him. 

(3) The credit approach to the customer 
is something most feed dealers shy away 
from. You can’t just assume a man is hon- 
est, and accept him at face value. All new 
accounts should either furnish a net worth 
statement or show reasonable evidence of 
their ability to pay. New accounts should 
be checked through the local credit bureau, 
and credit references should also be care- 
fully checked. You wouldn't invite a strang- 
er to help himself to the cash in your regis- 
ter? That’s exactly what you’re doing when 
you let feed go out without knowing some- 
thing about the credit rating of the party 
it’s going to. Before you sell to a new ac 
count, you should acquaint him with your 
credit policy. It’s good business after he 
buys his first order on credit to write him a 
nice letter, thanking him for the business 
and asking him to call your attention to 
anything that doesn’t measure up to the 
highest standards you have set for your pro- 
ducts. You've promised him quality mer- 
chandise and you expect him to hold you 
to that promise. He in turn made certain 
promises about payments, which you intend 
to hold him to. 

Don’t overlook the accounts you already 
have on the books. A periodic check on 
them is also very important, especially if 
the unpaid balance is high and collections 
and sales have dropped off. Check with the 
credit bureau. You will invariably find these 
accounts have applied for credit elsewhere. 

Psychologists tell us man’s habits are 
formed in infancy. Credit men will readily 
verify this. Human nature doesn’t change 
very much. The fellow who was a deadbeat 
10 or 20 years ago, is pretty apt to be one 
today. The man who is fundamentally hon- 
est, may over extend himself on credit or 
run into a bit of hard luck, but the odds 
are all in your favor that he will get his 
affairs straightened out and eventually pay 
his account in full. 

Frank C. Daniels, general manager of 
the Co-Operative Feed Dealers, Inc. of 
Binghamton, N. Y., says, “I've spent over 
30 years in the feed business in all that 
time through good times, and bad, I can’t 
recall a single case where a feed dealer 
went out of business because of uncollectible 
accounts.” 


This would indicate that most feed cus- 
tomers are honest and that most dealers 
have been rewarded for their patience. We 
have no statistics on the mental stress and 
strain undergone by dealers or customers. 

There is no question that you have a 
definite obligation toward most of the ac- 
counts on your books, to help them keep 
their credit good. I think we'll all agree 
most of them are fundamentally honest. 


QUESTIONS & ANSWERS 


Q.—What purpose does the profit and loss 
account serve? 

A.—At the end of the year, the business- 
man wants to determine his operating 
profit and close his books. By a journal 
entry, he closes all expense accounts by 
transferring the balances as charges (or 
debits) to the P. & L. account. All in- 
come and profit accounts are closed by 
transferring the balances as credits to the 
P. & L. accounts. The profit and loss ac- 
count (in one account) shows all the ex- 
penses and all the income and the balance 
indicates a loss if a debit and a profit if 
a credit. 


* 


Q.—What are controlling accounts and 
subsidiary ledgers? 

A.—When a businessman has a great many 
accounts, he buys from, or sells to, he 
sets up separate ledgers for accounts re- 
ceivable and accounts payable. All other 
entries go into a ledger called the gen- 
eral ledger. The accounts receivable led- 
ger and accounts payable ledger are sub- 
sidiary ledgers. An account appears in 
the general ledger for these subsidiary 
ledgers, and these accounts are called 
controlling accounts. The accounts re- 
ceivable controlling account balance in 
the general ledger for example, must 
equal the total of all the individual ac- 
counts in the subsidiary ledger. 

If the individual accounts total more or 
less than the controlling account, that is 
a signal to the bookkeeper something is 
wrong and the error must be located. 

* * 

Q.—Is it safe to accept! without question a 
profit and loss statement prepared by a 
competent accountant? 

A.—No. The profit and loss statement is 
almost never a statement of absolute fact. 
It is an expression of the opinion of the 
person or persons preparing the state- 
ments. Estimates have to be made on in- 
ventory valuation bad debt write offs, de- 
preciation and other losses. Estimates are 
opinions, and opinions differ. If in doubt. 
ask for additional information, and weigh 


it carefully. 


@ BARNESVILLE FARMERS ELEVA 
tor Co., Barnesville, Minn., has purchased 
the DeWerd Mill from John DeWerd. 
PLAN JOINT CONVENTION 

A joint annual convention at the Look- 
out Mountain hotel, Lookout Mountain. 
Tenn. is planned by the Georgia Cottonseed 
Crushers association and the Alabama- 
Florida Cottonseed Products association on 
June 18-21, according to J. E. Moses, sec’ 
retary of the Georgia group. Requests for 
reservations should be made to S. J. Little 
green, managing director of the hotel. 
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Write NOPCO today for full information. 


East of the Rockies 
Ist and Essex Streets, Harrison, N. J. 


West of the Rockies 
1140 South 10th St., Richmond, Calif. 


AGRICULTURAL DEPARTMENT 


NOPCO CHEMICAL COMPANY 


Copyright 1949 Nopco Chemical Company 


Com parative stability of Vitamin A in a mineral mixture enriched with various dry carriers 


All available types of Vitamin A dry carriers were tested. This 
chart is illustrative of the dramatic nature of the results obtained. 
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From Burr Mill Big Business 


Joe Spengel Finds Good Equipment Attracts Trade 


@ “WHEN I first came here 24 years 
ago,” says Joseph Spengel, manager 
of the Pierron Co-op Equity Exchange, 
Pierron, Ill., “I found a little old burr 
mill which took half a day to chew 
up a load of oats.” 

Today the little old burr mill is 
gone. In its place stand substantial 
buildings housing a custom grinding 
and mixing service and a complete 
feed and farm supply store. The busi- 
ness draws customers from a wide 
area. 

Heart of the grinding and mixing 
department is the installation room 
where two Jay Bee 50 h. p. grinders, 
a 1 ton Kelley Duplex mixer anda 1% 
ton Kelly Duplex mixer process grain 
for farmers. Originally Mr. Spengel 
installed only one grinder and mixer 
but long lines of customers waiting 
for service induced him to double his 
equipment. 

A Western corn sheller is another 
feature of the custom service. A late 
model machine, it sweeps the grain 
off the cobs at the rate of a thousand 
bushels an hour. The grain is then 
processed by a Western gyrating clean- 
er. Both machines are operated at peak 
capacity without slippage by com- 
pound vee belt drives. 

Superior equipment is not the only 
reason that farmers prefer to use the 
services of this firm. The friendly re- 
ception given to every visitor counts 
too. 

“Come in and get warm,” is Mr. 
Spengel’s cheerful greeting when a 
truck or wagon pulls up on the spa- 
cious free parking lot during cold 
weather. When the customer walks 
into the office he finds further proof 
of Pierron business attraction. 

The Pierron Exchange does not tol- 


erate dusty cluttered desks and bare 
unpainted offices as some rural busi- 
ness establishments do. The exchange’s 
office is as modern and smartly laid 
out as those of much larger companies. 
Mr. Spengel believes that neatness and 
order go hand in hand with efficiency. 


Lining the main floor of the show- 
room are neat siderooms where seed 
items and household goods are carried. 

“We find it a good idea to add a 
new item to our stock from time to 
time,” Mr. Spengel says. 

In this, he follows a proven sales 
technique. Customers are constantly 
exposed to feed displays and their 
curiosity in the showroom is kept fresh 
by frequent addition of new items. 
Something new awaits them every 
time they visit the store. Many a die- 
hard corn and oats feeder has been 
hung by the heels, so to speak, and 
has become a formula feed enthusiast 
through use of such painless and sub- 
tle methods. 

“Though we sometimes find it diffi- 
cult to keep up with customer demand 
for our grinding service we don’t lie 
down on the job when it comes to 
outside promotion and advertising,” 
declared Mr. Spengel. 

He went on to enumerate the vari- 
ous means that his firm uses to attract 
new customers and hold old ones. He 
believes that his advertising projects 
are on a par with those of the coun- 
try’s best feed dealers. 

“We carry ads in the nearest local 
paper,” he asserted, “and we give 
away gadgets from time to time with 
our name on them. I’ve seen some of 
them in use in farm homes as long as 
10 years at a stretch. No one saves 
the newspaper that long. 


“In the last few years,” he added, 
“we have developed a calendar which 
has proven to be an excellent sales 
help. People come in from all over to 
get them. The calendar is called the 
‘Drop-a-leaf’ and is a complete almanac 
as well. It features a cash record by 
days for each month, columns for eggs, 
butter and milk, tables of weights and 
measures, instructions on how to act 
in emergencies, plus household hints 
and helps too numerous to mention.” 


MODERN equipment, to ren- 


der speedy service, and a 
friendly attitude, to win cus- 
tomers, are two requisites of 
a successful feed business ac- 
cording to Joseph Spengel, 
above, manager of the Pierron 
Equity Exchange, shown at 
lower left. 


Many farmers, according to the 
owner, jot down records of their busi- 
ness transactions in the spaces pro- 
vided on the calendar, rather than 
keep regular books. On March 15, 
when Uncle Sam’s whiskers tickle the 
farmer's neck, he has a ready means 
for filling in his income tax blank. 


Mr. Spengel’s feeling for farm prob- 
lems is not a mere development of his 
feed work. He was a farmer himself 
before he entered the grain and feed 
business and claims to know everyone 
who lives within 10 miles of his 
elevator. 

The store carries a varied line of 
farm supplies including flour, paints, 
repair items, disinfectants, and elec- 
tric fences. 

One roomy section is devoted en- 
tirely to the gleaming glass and clear 
white pine cf choice millwork. Sashes, 
doors and other home repair equip- 
ment, not usually found in a feed 
store, are available for immediate de- 
livery. In addition there is a full line 


(Continued on page 100) 
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LEDERLE LABORATORIES DIVISION 


30 Rockefeller Plaza 


For 


Pneumonia 
Strangles - Septicemia 
Bacillary enteritis 
Navel ill in foals 


SULME 


SULFAMETHAZINE 


SULMET 


25 Ge, 


SULMET* 


SULFAMETHAZINE Lederle 


Quickly controls many diseases 
of farm animals and poultry. 


It is available in many forms. 


Year after year, coast to coast 
advertising emphasizes its suc- 


cessful use. *Reg. U.S. Pat. Off. 


a 
inpusiay 


AMERICAN Ganamid COMPANY 


New York 20, N.Y. 


gins 


sew York 26, 


a 


SULMET 


SULFAMETHA 2) 


THE FEED BAG — MAY, 1949 


/ ar y Enteritis 
holera 
= 
of 
4 
t White / L 
—~ ee 4 
= pticemia | 
=. 
e570 


Kansas Association to Meet 


Plan Convention at Wichita, May 20-21 


@LARGE doses of information and enter- 
tainment are promised for the Kansas Grain, 
Feed €& Seed Dealers association’s annual 
convention to be held at the Hotel Broad- 
view, Wichita, Kan., on May 20-21 accord- 
ing to O. E. Case, secretary-treasurer of 
the association. 

Two luncheon meetings are planned for 
each day with a banquet and a dance sche- 
duled for the evening of the second day. 
Plans for the Kansas “Good Egg” breakfast are 
not yet complete and will be announced later. 


The speaker at the first day’s luncheon 
meeting will be Sam B. Schneider, farm 
service director of radio station KVOO, 
Tulsa, Okla. His talk will be followed by a 
fashion show arranged by the National Cot- 
ton council. In charge of that event will be 
J. H. Compton, representative of Fulton 
Bag & Cotton Mills, assisted by a local 4-H 
club agent. 

The second day’s luncheon will feature a 
serious talk by J. O. McClintock, executive 
vice president of the Chicago Board of 


“HOW 


HERMAN NAGEL 


For Soluble Phosphates 
and Balanced Trace 
Minerals 


erman Nagel’s 


{ 

| 

| | 

| Formula B | 
PHOSPHORUS CONCENTRATE 
with TRACE MINERALS 


Contains no insoluble phosphates 
—no rock, no clay, no bone—but a 
balanced blend of readily avail- 
able, phosphates. These are the 
concentrated, immediately assim- 
ilated phosphates, the kind that 
occur in blood, milk and yolk of 
egg. You pay for no filler. You 
need no premix. With your own 
salt and limestone, you fortify your 
feeds with every needed mineral in 
proper balance. 


Carroll Swanson Sales Co. 
Des Moines 9, Iowa 


the VALUE of a 
MINERAL CONCENTRATE” 


The price per ton or price per pound of a 
mineral concentrate means little until you 
know how much of it you must use, in your 
formula feeds, to do an adequate and effective job. 


"Selection of the proper supplement" (to quote H. N. Mitchell, 
University of Illinois) “will depend upon chemical nature, solubility 
in dilute acids, and contamination with toxic elements." 


DISTRIBUTORS 
Eastern States Minnesota Utah & Idaho 
The Amburgo Co., Inc. Packers & Processors Sales, Inc. Warner Arthur Grain, Inc. 
Philadelphia 7, Pa. Minneapolis 2, Minn. Ogden, Utah 
Iowa & Nebraska Kansas & Missouri California 


Bartels & Shores Chemical Co. 
Kansas City 7, Co. 


Write for New Circulars, “Facts for Feed Men” 


The HERMAN NAGEL Co., 53 W. Jackson, Chicago 4, Illinois 


MEASURE 


For Balanced Trace 
Minerals 


HERMAN MAGEL'S 


TRACE MINERAL 
CONCENTRATE 


Supplies the vital trace minerals 
needed to supplement your feeds 
that contain large amounts of 
phosphorus-rich ingredients (such 
as meat scraps and fish meal). 
Stabilized iodine, mangamese, cop- 
per, cobalt, iron, zinc and boron 
are supplied in proper proportion. 
Very economical, because it is 
highly concentrated—a little goes 
a long way. 


Pan Western Distributors 
San Francisco 7, Calif. 


Trade and a film on, “The Story of the 
Market” which will be presented by Mrs. 
Eunice Dustin, educational director of the 
Chicago Board of Trade. 

Featured speakers at other sessions wil! 
be: L. L. Compton, secretary-treasurer of the 
Kansas Crop Improvement association; R. 
O. Cromwell, commodity statistician of the 
Tex-O-Kan Flour Mills Co.; A. L. Clapp, 
agronomist of Kansas State college; L. F. 
Payne, head of the department of animal 
husbandry, KSC; Lyman Peck, Chicago 
feed consultant; Homer I. Huntington, 


RAY B. BOWDEN 


Chicago, general manager, Poultry & Egg 
National Board; Walter R. Scott, executive 
vice president, Kansas City Board of Trade: 
A. W. Erickson, Field Notes Crop Report- 
ing service; and J. A. Hodges, acting head 
of the department of economics and socio- 
logy, Kansas State college. 

The featured speaker at the banquet May 
21 will be Ray B. Bowden, Washington, 
D. C., executive vice president of the Grain 
& Feed Dealers National association. 

Exhibits will be located in the Bamboo 
room of the Broadview and Mr. Case said 
space sales have been brisk. All association 
members are urged to be present and others 
interested in the organization and desiring 
reservations should write to Mr. Case at the 
KGF&SDA offices, 823 Wiley Building, 
Hutchinson, Kan. 


Veteran Indiana Feed Man 
Elmer Hutchinson, Dies 


Elmer Hutchinson, Hutchinson & Son, 
Arlington, Ind., died April 9. Mr. Hutchin- 
son was a well-known member of the Indi- 
ana Grain & Feed Dealers association and 
served as president of the association dur- 
ing 1923 and 1924. 

He took an active part in both state and 
national grain work and served as vice 
president of the National grain and feed 
erganization and as chairman of its arbitra- 
tion board during his long career. In recog- 
nition of his services, the Indiana associa- 
tion made him an honorary life member 
some years ago. 
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HEN-SIZED 
STONEMO HARD GRIT 
MAGNIFIED 9 TIMES 


@ These extra grinding surfaces on 


crit 


mean extra dollars for you! 


Your chances of increasing your feed profits are far 
better if you do these two things: (1) Sell your top 
grade feeds to poultrymen (2) Sell STONEMO Hard 
Granite Grit so that birds get full value from your feed. 


You have another plus when you sell this hard, insol- 
uble grinding agent—STONEMO: it won’t dissolve 
and upset the mineral balance of the ration. 


STONEMO’s multiple, tough, sharp cutting surfaces 
go to work inside the birds’ gizzards, grinding feed so 
finely that digestion and assimilation are more nearly 
complete. Your poultrymen’s birds are helped to 
healthier growth and better production, which means 
more profit for your customers and repeat business 
for you. 


The money-saving story of STONEMO is being told 
to more than six million poultrymen and farmers. So be 
sure that your place of business is local headquarters 
for STONEMO Grit—the grit with the extra grinding 
surfaces. Write Dept. FB-5 for free “STONEMO 
Sales Package’... it’s for STONEMO or pro- 
spective STONEMO dealers only. 


STONE MOUNTAIN GRIT COMPANY 


Lithonia, Ga. Barre, Vt. 
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“They're back again 

more poultry feeds fortified 

wih KRACO 
Dried Cheese 


They want those extra values* 


This smart feed mixer knows how to boost his 
repeat sales! He’s adding Kraco Dried Cheese 
Whey to his poultry feeds to give them valu- 
able nutrients from milk. Like hundreds of 
other progressive mixers, he knows Kraco does 
an economical job. Its important milk 
nutrients help promote fast, thrifty growth, 
sturdy deep bodies and bigger egg yield—all 
on less grain. Of course, when customers get 
economical results, they come back again and 
again! 


*Kraco puts four big plusses 
in your poultry feeds! 

Kraco Dried Cheese Whey, made from highest 
quality Swiss and American cheeses, adds 
four important plus factors to feeds: 
1. Milk Protein—Mainly lactal- 
bumin, one of nature’s most effi- 
cient growth elements. Helps put 


e 60 


other feed to work for fast, economical gains— 
lower feed costs! 


2. 70% Lactose—The milk sugar energy food 
for needed nourishment. Also, lactose helps 
maintain intestinal health. 


3. Milk Minerals—Milk calcium, phosphorus 
to help develop deep frames and better egg 
producing qualities. 


4. Vitamins—Kraco is a natural source of 
riboflavin and other B-G complex vitamins. 


Important in coccidiosis control! 


Under proper sanitary conditions, a special 
flushing mash containing Kraco aids in the con- 
trol of coccidiosis (because of Kraco’s rich 
lactose content). 


Industrial Products, KRAFT 
FOODS COMPANY. General Offices: 
500 Peshtigo Court, Chicago 90, II. 
New York « Minneapolis « Atlanta 
San Francisco « Denison, Texas 
Branches in all principal cities 
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MRS. ELIZABETH PARKER 


@ “MY husband got tired of hearing 
me complain about housework,” smiled 
Elizabeth Parker, “so three years ago 
he set up this store, and gave it to me 
as a birthday present. ‘If it’s business 
you want’, he told me, ‘here’s your 


chance, See what you can do with it’. 


That explains how Parker's Farm 
Supply store of Wakefield, Mass. came 
into existence, and how an attractive 
ex-housewife found a new career for 
herself. 

The husband referred to is H. K. 
Parker, successful owner of grain and 
feed stores in Danvers and Beverly, 
Mass. (22 years in Danvers, and two 
years in Beverly). 

Having accepted the challenge, Mrs. 
Parker wasn’t content to sit back and 
wait for customers to beat a path to 
her door. She had formed definite 
ideas while watching her husband run 
his feed business in Danvers. 

Idea number one: Personal contact 
and good will are the two most im- 
portant factors in running a successful 
feed and grain business. 

She has her manager out calling on 
customers on the average of three days 
a week. One day a week he takes with 
him the district sales and service man 
from the Purina Co., whose feeds 
Parker's features. They are strictly 
good will trips. Sales are secondary. 
Occasionally, when she’s not needed 
at the store, Mrs. Parker makes a few 
personal calls herself. 


“Those calls bring the customers in 
more than anything else,” Mrs. Park- 
er pointed out. “The Purina man is 
always ready to advise them on their 
livestock and poultry problems. When 
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She Knows Her Feed 


Housewife Finds New Career . 


he isn’t around, we send out one of 
our own men, Charley Lindquist. He’s 
a graduate of the University of Mas- 
sachusetts, and an expert on poultry. 
The farmers appreciate that service.” 


The manager that Mrs. Parker has 
had the past year, A. W. Spencer, has 
called on the customers more regularly 
than either of his two predecessors. 
During that time there has been a 25 
per cent increase in business, which 
would seem to bear out Mrs, Parker's 
belief in the effectiveness of personal 
contact. 

There is a great variety of items on 
sale at Parker’s. They handle a full 
line of Purina and Worthmore feeds, 
along with their own brand. Feeds 
make up about 75 per cent of their 
total business. 


The rest of their sales volume comes 
from remedies, house paint, insect and 
barn sprays, weed killers, fertilizers, 
seeds, small farm implements, and 
baby chicks. 

A couple of other sidelines that the 
store tried, deep-freeze units and sev- 
eral hardware items, didn’t click and 
were soon dropped. Every spring the 
store adds to its volume with the brisk 
sale of tulip bulbs from Holland. They 
have sold surprisingly well the last 
couple of years. 

In the office there hangs a “want 
book”, which records customers’ re- 
quests that couldn’t be filled. If an 
item is entered in the book often 
enough, Mrs. Parker sees to it that her 
store carries it. 

Another source of income for the 
store is the 100 gallon power sprayer. 
It is a mobile unit that hitches onto 
the back of a truck. The firm generally 
charges the farmer by the square foot 
or he can rent the machine for so 
much an hour, including the use of 
a man to run it. 

To help her customers, as wel! as 
add to her own profits, Mrs. Parker 


SHOWN right is an exterior 
view of Parker's Farm Supply 
Store, Wakefield, Mass., oper- 
ated by Mrs. Elizabeth Parker. 
This energetic business woman, 
upper left, has demonstrated 
that the feed business is not 
an exclusive man's field. 


buys eggs and chicks from them for 
re-sale. 

Personal contact seems most impor- 
tant to Mrs. Parker, but she doesn’t 
neglect other means of advertising her 
store. Once a week she runs an ad in 
the Wakefield Item, a town news- 
paper. 

“In the ad we generally feature an 
item we're trying to push,” Mrs. Park- 
er commented. “A couple of weeks 
ago we advertised a one-cent sale of a 
certain brand of wall paint that wasn’t 
moving. It certainly worked. Almost 
the whole stock went out.” 

Then she has a small advertisement 
in the telephone book. “That brings in 
quite a few phone orders,” Mrs. Park- 
er declared. 

Another important feature of the 
advertising and good will program is 
an educational meeting at the store 
once a month. It’s open to the pub- 
lic, and a lot of the customers attend 
it. 

A representative of the Purina Co. 
gives a lecture. Typical titles are: 
“Dairy Problems and _ Diseases”, 
“Problems of Turkey Growing”, etc. 
Then he shows movies which give 
practical and visual instruction on the 
care of livestock and poultry. 

After that, the woman’s touch: Re- 
freshments are served, and all leave in 
high spirits according to Mrs. Parker. 

Typical of Mrs. Parker's policy of 
attracting favorable attention to her 
store is her annual spring give-away- 
a-cockerel plan. She buys, at a very 
low cost, part of the surplus cockerels 
from the nearby hatchery. Then she 
offers 25 cockerels free to the first 150 
customers to come in and sign up for 
them. No purchase need be made. It’s 
an out-and-out gift. 

“And those cockerels make delicious 
broilers in about 10 or 11 weeks,” as- 
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serted Mrs. Parker, with a housewife’s 
enthusiasm. 

The give-away plan of course brings its 
own reward. Customers who come in to 
pick up the birds usually find something in 
the store’s stock to purchase. Then too, 
several newcomers show up for the gift 
offer, and afterward become regular cus- 
tomers. Also, the photographer of the 
local newspaper has a field day at Parker's 
during give-away-a-cockerel time. This 
means free publicity of the best kind. 

Mrs. Parker's next venture in the line of 
magnetizing Mr. Farmer will be putting a 
calf in the front window, with a chart indi- 
cating its weight progress as it feeds on 
the brands of feed carried by the store. 

“I've noticed a great many folks coming 
in to look over our trays of chicks,” ex- 
plained Mrs. Parker, “so I decided that 
people are attracted by live animals. There- 
fore, my idea of putting in the calf.” 

Parker's Farm Supply store operates with 
a crew of five: a manager, a poultry ex- 
pert, a driver, a salesman, and a book- 
keeper (Mrs. Parker). There are two trucks 
available for deliveries but the bulk of the 
business comes from door trade. 

Most of the customers are dairymen and 
poultry growers. In the section served by 
Parker's, through Reading, Wilmington, 
Stoneham, and Winchester, there are a 
great many farmers who specialize in and 
raise excellent flocks of turkeys. 

The store, which was originally a shoe 
factory, is a wooden structure, 50 by 200 
feet. A third of its length is used for the 
store itself, while the other two thirds is 
the warehouse. 

How do farmers feel about coming in to 
a feed store, and dealing with a woman? 

“TI think they like it,’ Mrs. Parker said, 


with her friendly smile. “They always come 
over to me for a chat, and let me know 
about their problems. I suppose they feel 
a woman is more sympathetic by nature.” 

Does Mr. Parker come over to help the 
missus out? 

“No, indeed,” declared Mrs. Parker. 
“He’s got his hands full, taking care of his 
two stores.” 

Despite their full program of personal 
calls, and advertising, Parker’s feels the 
pinch of competition from dealers who 
travel around to the farmers in their sec- 
tion and offer them feeds at cut prices. Its 
only answer to that is more and better 
customer service. 

Two years ago there was a serious out- 
break of Newcastle disease in Massachusetts. 
There was no vaccine yet developed at that 
time to combat the disease, and the local 
poultrymen were suffering great losses. 
Parker's poultry expert, and the service men 
from their feed suppliers were out almost 
constantly during the trouble, doing what- 
ever they could to help the poultrymen. 

The good will built up two years ago 
when the Newcastle disease struck, as well 
as the services offered by Parker’s from day 
to day in a homey, friendly atmosphere, 
have helped greatly to counteract the ef- 
fect of sharp competition. 

@ EVERETT G. SCHMEDEMAN, Salina, 
Kan., was killed in an elevator accident 
March 21 at Emporia, Kan. He was a part- 
ner in the Central Kansas Electric Ma- 
chinery Co., Salina. 

@ D. K. MENSINK, St. Joseph, Minn., has 
opened the St. Joe Processing Co. The firm 
manufactures feeds under the brand name 


of Vit-A-Pep. 


Nellis Feed Co. Opens Buffalo Branch 


The opening of a new branch office of 
the Nellis Feed Co. at Buffalo, N. Y., has 
been announced by Joseph G. Nellis, presi- 
dent and manager of the firm’s Chicago 
office. Mr. Nellis (seated) is shown above 
with (from left) Gerald O’Keefe, manager 
of the new office; Gerald E. Chase, manager 
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of the Kansas City, Mo. office; Shirl J. 
Schuster, vice president and manager of the 
St. Louis, Mo. office; and Richard R. Glowe, 
assistant to Mr. Nellis in the Chicago office. 
The opening of this fourth Nellis office mark- 
ed a breaking-off of all independent broker 
connections maintained by the Nellis Co. 


Nebraska Grain & Feed Dealers 
Association, Hotel Paxton, Oma- 


ha, Neb May 17-18 


Kansas Grain, Feed & Seed Dealers 
Association, Hotel Broadview, 
Wachita, Kans... May 20-21 

Missouri Grain, Feed & Millers 
Association, Governor Hotel, 
Jefferson City, Mo............... May 23 


Pacific Northwest Grain Dealers As- 
sociation, Davenport Hotel, Spo- 


Central Retail Feed Association, 
Hotel Schroeder, Milwaukee, Wis. 
June 6-8 


National Feed Industry Show, 
Municipal Auditorium, Milwau- 
kee, Wis June 6-8 


Ohio Grain Mill & Feed Dealers 
Association, Deshler-Wallick Ho- 
tel, Columbus, O.............. June 13-14 


Georgia Feed Association, Biltmore 
Hotel, Atlanta, Ga.....June 15-16 


Indiana Grain & Feed Dealers As- 
sociation, French Lick Springs 
Hotel, French Lick, Ind. 

June 19-21 


Eastern Federation of Feed Mer- 
chants, Hotel Commodore, New 


International Baby Chick Associa- 
tion, Municipal Auditorium, St. 
Louis, Mo July 19-22 


New England Feedmen’s Confer- 
ence, University of Connecticut, 
Storrs, Conn. Aug. 18-19 

American Soybean Association, Ho- 
tel Nicollet, Minneapolis, Minn. 

Sept. 6-8 


Illinois Feed Association, Hotel 
Abraham Lincoln, Springfield, Ill. 
Sept. 12-13 


Pennsylvania Nutrition Conference, 
Pennsylvania State College, State 


Association of American Feed Con- 
trol Officials, Shoreham Hotel, 
Washington, D. C............ Oct. 5-6 


Grain & Feed Dealers National 
Association, French Lick Springs 
Hotel, French Lick, Ind...Oct. 9-11 

Cornell Nutrition Conference, Ho- 
tel Statler, Buffalo, N. Y. 

Nov. 3-4 

Ohio Animal Nutrition Conference, 
Ohio State University, Columbus, 
Ohio Nov. 10-11 


National Turkey Federation, Muni- 
cipal Auditorium, Minneapolis, 
Minn Jan. 5-7 
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@ Photos show Whitmoyer’s greatly 
enlarged new plant which now provides 65,000 square feet 

floor space and is complete with modern, labor-saving 
equipment. Here “protein-bound” iodine is produced under 
the Whitmoyer patented process and the trace minerals in 
TRA-MIN are carefully blended, screened and automatically 
packed in valve-type, multi-wall bags—ready for shipment 
to feed manufacturers in every area. 


SE rate 


New savings in manufacture 


Today, you can iodize your feeds, salt blocks and 
mineral concentrates more economically than ever— 


and add the other essential trace minerals at the same 
time. That’s because... 


Tra-min comes to you at a new, low price! 


Asa result of the ever-increasing demand for Tra-min, 
Whitmoyer is now producing this trace mineral con- 
centrate in larger quantities in their new plant. New, 
efficient, labor-saving equipment now enables Whit- 
moyer to offer Tra-min at less cost. 


Feed men who have used Tra-min know that the 
iodine content is “protein-bound” — 100% stable. 
They know that iodine losses are stopped and cus- 
tomers get full iodine value. 


“Protein-bound” iodine in Tra-min is more readily 
available to the animal or fowl. Tests showed that 
hens fed mash containing “protein-bound” iodine as- 
similated about 10 times more iodine than hens fed 
ordinary inorganic iodine (potassium iodide). 


Besides iodine, Tra-min also furnishes the other essen- 
tial trace minerals: manganese, copper, cobalt, iron 
and zinc—all balanced, and in the proper amounts as 
determined by the National Research Council and 
other nutritional authorities. 


You save money when you iodize with Tra-min. It 
costs less today than ever before, and gives you a bet- 
ter feed! Investigate today, and write for our “Facts 
on Tra-min.” Address Dept. FB-5 


912 East Thurston 
Spokane, Wash. 


iN CANADA: 
Hennsz Supply Ce. Whitmoyer isboratories, Ltd, 
Lubbock, Texas Yarmouth, Nova Scotie 


NEW ENGLAND, LONG. ISLAND and NEW JERSEY 
Grandone, inc., Needham, 


now passed on to feed manufacturers 
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Frush’s Fresh Feeds Find Favor 


Catchy Slogan Boosts Sales for Maryland Dealer 


@ WITH the catching slogan, “Feed 
Frush’s Fresh Feeds,” B. Frank Frush, 
owner and manager of the Frush Grain 
Co., Hampstead, Md., has achieved 
solid success in the four years that he 
has been in business for himself. De- 
spite stiff competition, his firm grossed 
$300,000 in 1948 and opened a branch 
store in Randallstown, Md., in that 
period. 

Mr. Frush’s slogan is the dominant 
feature of his company stamp which 
appears on all his merchandise and 
mail. But slogans alone have not been 
responsible for his success. Tailor-made 
formula feeds, an active 4-H club pro- 
gram, a poultry health service and 
persistent advertising have been im- 
portant factors. 

The Maryland dealer now carries 13 
types of formula feed developed and 
tested under field conditions by him- 
self. Other new types are under study. 
One new feed in the experimental 
stage is a molasses mixed horse feed. 
Here is how the owner put it: 

“Our company feeds,” he said, “in- 
clude cattle, hog and poultry formulas. 
Our field inspection work which en- 
ables us to size up the results in our 
experimental program has brought us 
the patronage and respect of our 
customers.” 

He uses a number of activities to 
attract the interest of the younger 
farm folk in the area. For the 4-H boys 
of the neighborhood, Mr. Frush has 
distributed samples of a new calf feed 
formula for them to try out on their 
stock, 

Girls of the 4-H club are appealed 
to along another line. Mrs. Frush who 
helps out with the firm’s office work 
has distributed pamphlets to girls in 
the area, dealing with the creation of 
wearing apparel and other articles from 


the cotton print feed bags sold by the 
company. 

So marked has been the response, 
that the company is planning to spon- 
sor a contest this summer to find out 
which girls have created the most ori- 
ginal and useful articles from the 
material. 

“Mrs. Frush will handle that,” an- 
nounced the dealer with a _ smile, 
“Though I’m not in the drygoods busi- 
ness, we've had good business results 
from this project. Our young cus- 
tomers like those print bags and come 
in especially to get the patterns they 
want.” 

Frush’s fine poultry service is also 
appreciated by his customers. His 
bookkeeper, Elmer Sprinkle, is poul- 
try consultant for the firm. He has 
been thoroughly trained by the Whit- 
moyer Laboratories, and has gained 
a reputation in the Hampstead district 
for his skill in treating poultry diseases. 
He is also a leader in young people’s 
activities. 

With the assistance of the Whit- 
moyer Laboratory, Mr. Frush recently 
arranged a movie and poultry demon- 
stration in Hampstead for poultry 
raisers. A veterinarian, skilled in poul- 
try problems, handled the program 
and free refreshments were provided 
by the Frush Co. The meeting was 
well attended and made many new 
friends for the firm. 


Mrs. Frush is proud of her hus- 
band’s success, of his formula service 
and the slogan he originated which has 
been of such great advertising value 
to the business. She approves also the 
other advertising means he uses; news- 
paper ads and direct mail circulars. 

The direct mail services which goes 
to about 800 families has two aspects. 
One form is a heavy blue card mailed 
every other week which lists prices 
for every type of commodity handled. 
The other is a notation card, mailed 
on alternate weeks, which gives sea- 
sonal advice on chicks, information 
on general farm matters and news of 
new merchandise at Frush’s. 

Calendars are sent out yearly and 
are warmly welcomed by farmers and 
other feeders. Mr. Frush takes care to 


IMAGINATION and initiative 
backed up with a keen interest 
in community activities have 
helped B. Frank Frush, above, 
build up a successful feed 
business at Hampstead, Md. 
Below is a view of his feed 
plant showing the new wing 
recently added. 


see that each new calendar is an im- 
provement on the old one. 

His branch store at Randallstown 
was established for practical business 
reasons: 

“It fills a very definite need,” he 
stated. “We have been developing 
some business in that area but with an 
entirely different class of customers 
from those who live in this immediate 
area. The people around Randalls- 
town are mostly small feeders and 
buy their supplies a few bags at a 
time. We found it impractical to ship 
the small orders for them all the way 
from our main store. 

“To overcome this shipping prob- 
lem, we opened the branch store and 
it has done so well that now we're 
planning other branches. 

“Speaking of shipping, our firm 
operates only one truck. This truck 
operates mainly in this area, but on 
one day a week, it makes deliveries 
from our Randallstown store. When 
additional trucking is needed, I’ve 
found it more economical to hire trucks 


(Continued on page 104) 
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Follow-Through Important 


Dave McGee Works Closely with Small Feeders 


@ OUT west where men are men and 
ranches run into thousands of acres, 
Anderson’s Feed store, Longmont, 
Colo., is doing a fine job serving not 
only the large-scale ranches but also 
the poultrymen on the eastern slope 
of the Colorado Rockies. 

Victor Clair, the firm’s efficient as- 
sistant manager, explained Anderson’s 
business philosophy this way: “It’s 
our aim to pay attention, and by that 
I mean interested attention, to all the 
feed buyers in this area. We feel that 
many of the poultrymen around Long- 
mont are, in a sense, pioneers. The 
cattle industry has dominated Colo- 
rado’s agriculture for many years and 
the poultry business is still a relative 
youngster. The poultrymen need our 
help and we want to help them all we 
can.” 

Because owner Dave McGee and 
Mr. Clair want to help the new poul- 
trymen doesn’t mean they intend to 
neglect the ranchers—not by a long 
shot. Mr. McGee and his staff have 
found from experience that they can 
capably serve both the cowman and 
the poultryman. 

Turkey raising has become a profit 
able occupation in the Longmont area, 
located 30 miles north of Denver. To 
serve all the requirements of the tur- 
key growers, Anderson’s Feed store 
carries a full line of special turkey 
rations and insecticides, as well as a 
complete stock of poultry fountains 
and feeders. 

“We stick to nationally advertised 
brands because we have confidence in 
them and because we know they will 
satisfy our customers,” Mr. Clair ex- 
plained. “We are certain that our cus- 
tomers appreciate the fact that we do 
stock these well known products be- 
cause they ask for them by brand 
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name.” The inventory at Anderson’s 
includes Purina poultry and livestock 
feeds and pet rations; Hilltop, Russell, 
Gland-O-Lac, and Pratt remedies; du 
Pont Ceresan; Morton’s salt products; 
and Hudson sprayers and poultry 
equipment. 

The attractive and immaculately 
clean salesroom of Anderson’s Feed 
store fronts on the main street of 
Longmont, a city of 20,000 only 10 
miles from the foothills of the Rock- 
ies. Mr. McGee and Mr. Clair have 
plenty of competition for the business 
of the farmers in the Longmont trad- 
ing area, for there are five other feed 
stores in the city. 

“We have a friendly sort of com- 
petition, though,” Mr. Clair declared. 
“We always keep ahead of the rest 
because we get out and merchandise: 
then we follow up with service. That 
initial merchandising push can make 
all the difference in the world to the 
success or failure of a retail feed store.” 


Five employes staff Anderson’s and 
five well maintained trucks are avail- 
able at all times to accommodate cus- 
tomers. Anderson’s Feed store delivers 
large orders free within a radius of 15 
miles of Longmont, charging on a 
basis of established fees for smaller 
orders. “We don’t intend ever to lose 
money on our delivery service,” Mr. 
Clair explained. 


The delivery plan is only a part of 
Anderson’s merchandising-and-service 
program. Regular advertisements in 
the daily Longmont newspaper and in 
weeklies in country towns keep the 
Anderson name before the farmers 
and ranchers of the area everv day 
of the week. Repetition is all-impor- 
tant in advertising, Mr. McGee realizes, 
and so he has provided a liberal bud- 
get for newspaper space. 


The modern fluorescent lighted sales- 
room, office, and warehouse at An- 
derson’s Feed store all are merchan- 
dising arenas. Attractive, easy-to-reach 
racks of helpful and informative litera- 
ture supplied by manufacturers are 
located on the walls of all three rooms. 

A broad loading dock along one 
side of the building will accommodate 
eight trucks or cars at a time. Ample 


ALTHOUGH they are located 
in the heart of the cattle coun- 
try, Victor Clair (above) and 
his boss Dave McGee, owner 


of Anderson's Feed Store, 
(lower left) are taking special 
pains to cater to the needs of 
poultrymen around Longmont, 
olo. 

free parking space is provided at the 
side of the store for customers who 
are shopping for smaller purchases. 
The Anderson store is open six days 
a week from 7:30 to 5:30 with a 
trained nutritionist and remedy ex- 
pert Victor Clair on hand at all times. 
Custom grinding and mixing is high- 
ly important at Anderson’s Feed store 
too. The firm sells about 100 tons of 
formula feed a month and equals this 
figure with its own specialty mixes. 
These rations include dairy, hog, poul- 
try, and beef cattle mixes, especially 

formulated for the Longmont area. 
“Our custom work brings us a steady 
profit as does our line of -specialty 
mixes,’ Mr. Clair commented. “We 
never lose a penny on custom work 
and are happy to do it when it will 
accommodate our customers. We like 
to sell formula feeds, but we recog: 
nize that some farmers and ranchers 
prefer their own formulas and are 

glad to oblige them.” 

Equipment for custom work includes 
a 1%4 ton Jay Bee mixer of postwar 
make, an older Jay Bee of the same 
(Continued on page 82) 
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How research helps 
boost efficiency 


YOUR 


poultry feeds 


“D"-Activated Animal Sterol, the scientific 
source of Vitamin D3, was originated by Du Pont. 
It is widely used by feed manufacturers to supply 
the all-important Vitamin-D factor in poultry feeds 


BETTER THINGS FOR BETTER LIVING 


Among the many factors that have contributed to the 
spectacular increase in egg production per bird in recent 
years, efficiency of poultry feeds has particular significance. 
This increase was achieved during a period when “‘Delsterol” 
was the predominant source of Vitamin D. 


The fact that Vitamin D is an essential ingredient in scien- 
tifically balanced poultry feeds has long been known. And 
scientific research has established that there is only one effec- 
tive source of Vitamin D for poultry. That source is Vitamin 
D,. This was discovered by Du Pont scientists and led to the 
development of “‘Delsterol” “D”- Activated Animal Sterol, 
the original Vitamin D,. 


“DELSTEROL” IS THE ECONOMICAL, 


- SCIENTIFIC SOURCE OF ESSENTIAL VITAMIN D 


Many feed manufacturers prefer ‘‘Delsterol’’ because it is excep- 
tionally stable and consistently uniform in potency. It is a dry 
ingredient that will not congeal in cold weather . . . is easily 
and effectively dispersed through the feed. 


The best guarantee you can give poultry raisers that their flocks 
are assured unexcelled protection against Vitamin D deficiency 
is to fortify feeds with ““Delsterol”’ ““D”’-Activated Animal Sterol. 


For full details about ‘“‘Delsterol” and how it can increase 
the efficiency of your poultry feeds, write E. I. du Pont de 
Nemours & Co. (Inc.), Organic Chemicals Dept., Wilmington 
98, Delaware. 


DELSTEROL VITAMIN BD, 


Irradiated 7-dehydrocholesterol —’D-ACTIVATED ANIMAL STEROL 


ORIGINATED BY DU PONT 
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Central Feed Association 
Issues First Directory 


Publication of the first membership di- 
rectory in the history of the Central Retail 
Feed association, has been announced by 


David K. Steenbergh, executive secretary, 
Milwaukee. 


The new directory contains a complete 
list of Wisconsin grain and feed firms and 
is one of the most informative books of this 
kind ever published. Firms are listed by 
towns and at a glance one is able to see 
the name of the county, railroad, man to 
contact, year established, and variety of 
business activity engaged in. 


GRAN -1-GRIT is 
Profit In The Rough! All 
sizes for all poultry. At- 
tractive, sales-stimulat- 
ing sample display for 
dealers’ counters. Write, 
wire or *phone today. 


Other sections of the directory contain a 
list of members of the Salesmen’s club, 
Wisconsin county agents, a brief history of 
the association together with names of 
past presidents, and copies of the articles of 
organization, by-laws, code of ethics, Wis- 
consin feed registration requirements, . and 
the National Feed Trade rules. 

Copies of the directory have already been 
mailed to all members of the association. 
Extra copies may be obtained at a price of 
$10 each by writing the Central Retail 
Feed association, 1712 W. St. Paul ave., 
Milwaukee 3, Wis. 

@ JASPER PEDERSON, Langdon, N. D., 


has been named manager of the Farmers 


Union Terminal Elevator at Peever, S. D. 


\/ 


Boost in Grain Inspection 
Appeal Rates Proposed 


Notice of a proposed amendment that 
would increase the fees charged for appeals 
from inspections under the U. S. grain 
standards act was issued May 6 by the 
United States department of agriculture. 

The current fee for a carload is $2. This 
would be raised to $3. The minimum fee 
for cargoes and bin runs also would be 
raised from $2 to $3. No changes would be 
made in the appeal fees for submitted 
samples and truckloads. 

Persons interested in the proposed amend- 
ment may send their views in writing, not 
later than May 25, 1949, to the Grain 
Branch, Production and Marketing Admin- 
istration, United States Department of Ag- 
riculture, Washington 25, D. C 

The current appeal fees have been in 
effect since 1942. Increases are being pro- 
posed now to bring the rates into line with 
increased costs of handling appeals. 


St. Louis Grain Men Hold 
Early Spring Outing 


The St. Louis Milling & Grain club held 
an early spring outing at the Norwood Hills 
Country club, St. Louis, Mo., on April 12. 
Members and guests totalling 111 attended 
the meet. 

Of the 26 members who took part in the 
afternoon golf match, prizes were won by: 
Frank Bock, Illinois Central railroad; Bruce 
Norris, Norris Grain Corp.; Elmer Schwarz, 
Ralston Purina Co.; George Whyte, Chase 
Bag Co.; Clark King, M. D. King Milling 
Co.; Charles Barron, USDA; P. C. Knowl- 
ton, Checkerboard Elevator Co.; Ben Schu- 
lein, sr. and Ben Schulein, jr. of the Neu- 
mound Co. 

R. H. Dean, Ralston Purina Co., presi- 
dent of the club, welcomed the guests at 
dinner and Peter French, president of the 
Missouri Zoological society, showed a 
colored film of Dutch Guiana travels. 


P.O. Peterson Heads Sales 
For Columbia Chemical Co. 


P. O. Peterson has been named national 
sales director of the Columbia Chemical Co., 
Chicago, IIl., according to an announcement 
by Lou Waldron, president. 

During the past year, Mr. Peterson has 
been employed as a sales representative for 
the firm and has helped them develop their 
sanitation program. 

He has had 25 years experience in the 
agricultural field, during which time he sold 
feed, operated his own hatchery and served 
as executive secretary of the Wisconsin 
Poultry Improvement association, and the 
Wisconsin Hatcheries association. 

@ KNOKE GRAIN CO., Knoke, Iowa, has 
been purchased by Paul Vetter, Lake Park, 
Iowa, and Julian Paulson, Odebolt, Iowa. 
The business will continue to operate under 
the old name. 
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the Brewers! Yeas? Council will send by return mail, 

charge, copy of “Growth and Feed Effi- 
ciency. with Broilers — The replacement of livermeal 
in the Connecticut Broiler ration” as written and re- 


In their constant study to produce a 
“balanced broiler ration”... Feed Indus- 


try Research has developed a formula 
with Brewers’ Dried Yeast as a successful 
replacement of livermeal. In their report, 
5 broiler mash formulas recommend 3% 
of Brewers’ Dried Yeast and by its use 


Brewers’ Dried 


impoves feed formulas 


booklet 


Yeast.” 


members. 
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feased by Agr. Exp. Station, Div. of Poultry 
 ‘fpandry. Send your request fo Brewers’ Yeos! Council, 


Brewers’ Yeast Council, 
Inc., 314 North Broadway, 
St. Louis 2, Mo. 


with Brewers’ 


Please send your FREE Company............ 
etter Feeds 
Also, name and City. i State. 


address of processing 


‘Replacement for : 
livermeal in broiler | 
rations...* 


DRIED 
YEAST 


have established the fact that Brewers’ 
Dried Yeast contains unidentified factors 
which have the same values similar to 
livermeal in broiler rations. This proven 
replacement, with its lower cost and in- 
creasing availability, has found a ready 
market as a satisfactory feed ingredient. 
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HOW YOU MAY SEE THIS 
CONFIDENTIAL MANUAL FOR 
FEED MANUFACTURERS 


The COUPON BELOW IS YOUR “KEY” 


“IIlustrative Formulas” is the title of a new 
book showing the application of the latest 


of actual formulas, the book contains de- 
tailed suggestions on interchanging ingre- 


nutritional knowledge to practical feed 
formulas. It was designed exclusively for 
our customers as a source book of ideas, 
and for checking formulas against new 
scientific developments in feeding. The 
contents were planned to include all the 
many factors and interrelations involved 
in modern formula work and successful 
feed manufacturing. In addition to dozens 


» 


aQwer WORLD'S OLDEST AND LARGEST SPECIALISTS IN VITAMIN PRODUCTS FOR FEEDS 


DAWE’S MANUFACTURING COMPANY 
4800 South Richmond St., Dept. FB-44 
Chicago 32, Illinois 


YES, we are interested in seeing your new book “Illustrative Formulas.” 


dients, original forms for figuring formula 
costs, making feed surveys, etc. 


This book was not published for general 
distribution, but if you manufacture feeds 
and would like to examine a copy, we will 
be glad to make one available to you, with- 
out obligation on your part. Just write on 
your letterhead, or mail coupon below. 


(Please attach to letterhead) 
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—AFMA Convention 


(Continued from page 48) 


eggs. He outlined some of the recent pro- 
motional ventures including the wishbone 
contest which was tied up with the movie 
“Chicken Every Sunday.” He reported poul- 
try products led all commodities in increased 
consumption last year according to govern- 
ment figures. 


Fred Rowe, sr., Portland, Mich., reported 
on activities of the dog food division, and 
told of the work being carried on in dog re- 
search by Dr. Paul Phillips and his asso- 
ciates at the University of Wisconsin. The 
project will be completed in another year 
Mr. Rowe indicated. 

Dr. Roland Bethke, chairman of the feed 
survey committee, told how his group oper- 
ates each year to forecast feed supplies and 
needs for the year. The committee consists 
of 23 men from colleges and experiment 
stations, according to Dr. Bethke. He praised 
the work of these men who serve without 
pay and whose goal is to serve the feedmen 
and feeders of the country. 


J. D. Sykes, chairman of the agricultural 
advisory committee, maintained that con- 
version of manufactured feeds today results 
in more meat, milk and eggs today than 
ever before. He said that rural America is 
looking toward the county agent, college 
teachers and research workers, GI instruc- 
tors, veterinarians, vocational agricultural 
supervisors and others for basically sound 
information on feeding and management. 
The AFMA works closely with these edu- 
cational forces, Mr. Sykes pointed out. 


Robert McLeod reported for W. D. 
Walker, chairman of the membership com- 
mittee. Mr. Walker was unable to attend 
because of illness. Mr. Walker's report 
showed that the association had 746 mem- 
bers with 355 active and 391 as associate. 
Of the 355 active members, 190 of them 
make less than 10,000 tons of manufactured 
feeds per year. This indicates, the report 
stated, that the smaller manufacturer is 
supporting the work of AFMA. 

The final report on “A Day of Judge- 
ment” was presented by Walter C. Berger, 
president of the AFMA. 

“On a national basis we have been going 
through a period of relatively easy times 
for the feed manufacturer,” Mr. Berger 
declared. “The industry as a whole is en- 
joying excellent business; some manufac- 
turers doing very well, and others not so 
well. 

“Then why the talk of a Judgement Day 
in the feed manufacturing industry?”, he 
asked. “Our profit has been good and our 
customers are still making good profits 
raising livestock and poultry at the present 
feed prices. But when our customers become 
unable to sell their finished products to 
the consumers of this nation at a good 
profit, I can visualize that our telephone 
calls and mail will increase complaining 
about what your competitor is doing in the 
field. When that time comes, the period of 
Judgement Day for the feed manufacturing 
industry will begin.” 

Mr. Berger warned the industry to study 
the amount of credit that it has on its books 
to dealers and feeders and get these credit 
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accounts down to a reasonable basis while 
business is still good. 

Although some financing may be neces- 
sary in the industry he suggested that (1) 
special consideration be given as an incen- 
tive for tha dealer.or feeder to pay cash; 
(2) credit be extended only on feed pro- 
ducts, not chicks, poults, brooder houses, 
fuel, etc.; (3) the customer be made to 
pay the cost of financing his feeding opera- 
tions; and (4) the time element should be 
kept to the very minimum possible. 

The feedmen were also cautioned not to 
add too many free services as times become 
more competitive because these costs con- 
tinue to grow and eventually come out of 
profits. Mr. Berger advised that more time 
and effort be spent in developing customers 
who are not using a sound feeding program, 
rather than concentrating on trying to get 
customers, who are already doing an effi- 
cient job, away from competitors. 


In concluding his remarks Mr. Berger 


pointed out that, “there is still too much 
mystery in our feed advertising. We must 
remember that the feed industry has made 
many friends in the past five years, not only 
among poultry and livestock feeders but 
also agricultural college men, extension 
workers, teachers, and USDA representa- 
tives. We must not do anything to lose the 
ground we have gained because one bad 
advertisement can hurt the entire industry.” 


Speakers at the closing session of the 
convention Friday afternoon were Thomas 
G. Spates, vice president, General Foods 
Corp., and the Rev. Norman Vincent Peale 
Marble Collegiate church, New York City. 

Mr. Spates spoke on “The American 
Code of Personnel Administration” which 
he declared was this nation’s best defense 
against the encroachment of communism. 


“There can no longer be any doubt but 
that conversion to the totalitarian doctrine 
starts at the places where people work, as a 
result of the way they are treated by their 


Research Men Receive AFMA Awards 


Special recognition in the form of en- 
graved trophies and $1,000 cash awards was 
given to three American and Canadian 
scientists for their outstanding contributions 
to nutrition research at the American Feed 
Manufacturers convention, Chicago, May 5. 

In the picture above, George P. Mc- 
Carthy, Fort Worth, Texas, chairman of 
the association’s nutrition.council, is shown 
presenting the awards to (from left) Dr. H. 
R. Bird, United States department of agri- 
culture, Beltsville, Md.; Dr. G. H. Wise, 


North Carolina State college, Raleigh, N.C.; ° 


and Dr. E. W. Crampton, MacDonald col- 
lege, Quebec, Canada. 

The association awards are part of a 
three year program to stimulate nutrition 
research, and are designed to provide a 
small compensation to the scientists who 
work in this arduous field. 

Nomination of Dr. Wise was made by 


the American Dairy Science association. His 
published work on nutritive requirements 
of the dairy calf was considered the most 
outstanding contribution in the field of 
dairy nutrition research. 

Published work on the requirements of 
the baby chick for certain factors of the 
vitamin B complex series was the basis for 
Dr. Bird’s nomination by the American 
Poultry Science association. His work was 
labeled the most outstanding in the field of 
poultry nutrition research. 

Dr. Crampton’s leadership in the field of 
swine nutrition has resulted in the publica- 
tion of 76 papers on evaluation of feeds. 
His work has had a marked influence on 
practices adopted both in Canada and the 
United States. Dr. Crampton’s nomination 
for one of the three annual awards was 
made by the American Society of Animal 
Production. 


e7le 


2 ak 


bosses at all levels of human organization,” 
Mr. Spates said. 

He discussed the philosophical and _ his- 
torical origins of the code and summarized 
its essential practices. Among the more im- 
portant points of the code he listed the 
following: 

High standards of character and morality 
of the company itself; good leadership mo- 
tivated by high standards of administration 
rather than by expediency and explanation; 
good organization concept and structure; 
designation of a trained individual to handle 
personnel administration; providing means 
for consultation and explanation at all levels 
of employment; keeping everyone on the 
payroll informed on matters affecting their 
interests; work environment that appeals to 
the self respect and dignity of the indi- 
vidual; steady employment and a plan of 
promotional opportunity; equitable wage 
and salary structures; a training program: 
and finally a spirit of friendliness which 
should be diffused throughout the entire 
organization. 

Speaking on the “Technique of Success- 
ful Living” Dr. Peale said, “We are the 
greatest geniuses in gadgets who ever lived. 
We have a vast array of scientific mechan- 
isms but we are extraordinarily lacking in 
the mechanisms of overcoming fear and 
anxiety, reducing tension and living with 
a sense of personal mastery. Our forefathers 
had no gadgets but they did know how to 
live. 

“America, therefore, needs to relearn 
the art of living. The first element is to 
realize and practice the truth that we create 
our world by how we think. We must learn 
and practice right thinking if we are to be 
happy and the possessors of inner peace and 
power. 

“The danger in America today,” con- 
tinued Dr. Peale, “is that we shall become 
victims of negative thinking. We have nega- 
tive thoughts about the future of our social 
system; negative thoughts about the pos- 
sibility of world peace. We must change our 
thinking and begin to believe positively in 
the future of the American system and the 
possibility of world peace.” 

Dr. Peale pointed out that probably the 
greatest malady affecting people today is 
the tension that arises out of fear, and the 
strain and stress of modern life. 

“What the country needs is a great re- 
surgence of the simple practice of the tech- 
niques of Christianity. Unless we get peace 
in our minds we will never be able to think 
rationally and factually,” he concluded. 
“Positive thinking and the overcoming of 
tension are two primary elements in the 
art of successful living today.” 

Members of the dog food division held 
a luncheon meeting Thursday noon with 
Gail Urban, chairman, presiding. 

The Chicago Feed club was host to con- 
vention visitors at a cocktail party on Thurs- 
day from 5:30 to 6:30 p.m. in the Nor- 
mandy lounge at the Stevens. Members of 
the feed club also acted as ushers, conducted 
an information booth, and made themselves 
helpful in many other ways during the 
two-day meeting. 

All officers of the association were re- 
elected with the exception of W. R. Ander- 
son, Flour & Feed, Milwaukee, who was 
named treasurer emeritus after serving as 


W. E. GLENNON 


treasurer of the organization since its in- 
ception 41 years ago. Mr. Anderson was 
presented with a plaque in recognition of 
his long service. The duties of treasurer 
were combined with the secretary’s post 
which is held by W. E. Glennon. 

Walter C. Berger was continued as pres- 
ident with Fred W. Thomas, Central Soya 
Co., Fort Wayne, Ind., as chairman of the 
board and H. J. Buist, Allied Mills, Chi- 
cago, vice chairman. 

Six new members of the board of direc- 
tors were elected as a result of the mail 
ballot conducted prior to the convention. 

The new members are: C. B. Anderson, 
General Mills, Minneapolis; J. W. MacVay, 
Liberty Mills, San Antonio, Tex.; E. M. 
Hoffecker, John Eshelman & Sons, Lan- 
caster, Pa.; Harry Truax, Farm Bureau 
Milling Co., Hammond, Ind.; Charles H. 
Johnson, Crete Mills, Crete, Neb.; and 
R. E. Whitworth, Nutrena Mills, Minnea- 
polis. 

The following were re-elected to the 
board: W. P. Bomar, Bewley Mills, Fort 
Worth, Tex.; P. W. Chichester, Dietrich & 
Gambrill, Frederick, Md.; Ellis T. Early, 
Early & Daniels Co., Cincinnati; H. L. 
McGeorge, Royal Stafolife Mills, Memphis; 
and D. K. Webster, jr.. H. K. Webster Co., 


Lawrence, Mass. 


Bert Laufer Buys Interest 
In lowa Feed Concern 


Bert Laufer, Atlantic, Iowa, who for the 
past six years has represented Waterloo 
Mills in western Iowa, has purchased the 
interest of Howard Beadle in the Atlantic 
Mill & Elevator, Atlantic. With his partner, 
Wilbur H. Blake, he will be actively en- 
gaged in operating the business. The com- 
pany produces poultry and livestock feed 
and conducts a wholesale and retail grain 
and feed business. Mr. Laufer has been in 
formula feed sales work in Iowa for 21 years. 

—— 
@ D. A. SHIRLEY, Altus, Okla., has been 
uamed manager of the new Shannon Feed 
store. 


Feed Prices to be Lower 
In 1949 USDA Predicts 


Although most farm costs will remain 
high in 1949, feed prices are likely to be 
down considerably from the 1948 average 
according to economists of the USDA in 
the current “Farm Cost Situation.” 

Livestock feeders in general will have 
lower costs in 1949 than in 1948 but opera- 
tors of other types of farms may have to 
contend with higher costs. 


According to the report, last year was 
the first time in 10 years that the farmer's 
costs increased faster than the prices he 
received for his products. The decline in 
feed prices in 1948 was steady, and at the 
end of the year there had been a 30 per 
cent dip. The dip in feed cost is partly 
due to the stock of feed grains on January 
1 which were the largest on record, both in 
total and in relation to the number of grain 
ccnsuming animals on the farm. 


The “Farm Cost Situation” states that 
even though farmers may have higher costs 
and lower prices in 1949, they will find 
themselves in an improved financial position. 
Efficiency in production, larger farm opera- 
tions with returns maximized, and reduced 
debts are factors which will help the farm- 
ers improve their financial position in 1949. 


The quantity of farm machinery pur- 
chased by United States farmers in 1949 
may be slightly below the record pur- 
chased in 1948. Supplies of fertilizer are 
expected to be larger in 1949 than in 1948, 
and the supply of farm labor this year prob- 
ably will be somewhat greater than in 1948. 

Concluding, the report states that it will 
continue to be profitable to feed milk cows 
heavily and to feed other livestock to heavi- 
er weights. 


Ohio Feed Men to Meet 
At Columbus June 13-14 


The annual convention of the Ohio 
Grain, Mill & Feed Dealers association, Inc. 
will be held on June 13-14 at the Deshler- 
Wallick hotel, Columbus, Ohio. Speakers 
will include William Schilthuis, Continental 
Grain Co.: H. E. Sanford, National Grain 
Trade Council; Dr. R. M. Bethke, Ohio Ag- 
ricultural Experiment station; J. O. McClin- 
tock, Chicago Board of Trade; L. A. Kauff- 
man, department of animal husbandry, Ohio 
State university: William McArthur, grain 
branch, PMA: and Ray Bowden, Grain & 
Feed Dealers National association. 

An entertainment program is planned by 
the Columbus Feed club and members are 
raising a fund for this purpose. Those who 
wish to contribute may send their donations 
to W. S. Thompson, secretary-treasurer of 
the organization, 87 N. Fourth st., Colum- 
bus 15, Ohio. 

ROBERT McDOUGAL DIES 

Robert McDougal, 80, a member of the 
Chicago Board of Trade for 55 years and 
a former president, died in Florida on April 
7. He was active in the grain field and in 
social activities. He is survived by his wife 
and two sons, Robert, jr., and C. Bouton. 
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STOPS LOSSES FROM 
CECAL COCCIDIOSIS and PULLORUM DISEASE 


A For over the counter, custom mixing or medicated feeds use 


Z Co-Ra-Zone to stop losses from Cecal Coccidiosis and Pul- 
lorum Disease. 


a. CO-RA-ZONE is the new Drew Brand of Nitrofurazone—the 


newest of the Wonder Drugs. Exhaustive laboratory and field 
4 tests show that: 
F op epee CO-RA-ZONE is remarkably effective at low levels in treat- 
we FOR ment of Coccidiosis or Pullorum Disease. 
©O-RA-ZONE has consistently demonstrated less toxicity than 
é certain other popular drugs. That means less retardation 


CO-RA-ZONE is economical—costs less than half as much as 


j certain other recommended drugs. You can offer effective 

f yee A controls against Cecal Coccidiosis and Pullorum Disease by 
. 


7 4 including CO-RA-ZONE in your program. Write immediately 
: for factual data, mixing directions and costs. 
: Bring the outstanding advantages which CO-RA- 
-& ZONE offers to poultry raisers. Some jobber 
é ) territories are still open. Write for details. 
. 


Manufacturers of 
VitanDry Concentrates 
VitAnD Feeding Oils 


_15 EAST 26th 1 ST, NEW YORK’ 10, N. 


BOSTON: Chamber of Bldg. Zone 10 * CHICAGO: 360 N. Mi 
CANADA: E£. F. Drew & ‘Cas, Ltd., Montreal * ARGENTINA: £. F. Drew & Cia. 
BRAZIL: E. °F. Drew & Cia Ltd Rio De Janeiro 


FACTORIES & LABORATORIES: BOONTON, mJ. 
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NEWEST OF THE WONDER DRUGS 
> 
\ 
a E.F. DREW &CO., Inc. 


Fishing seems to be interesting a lot of 
feedmen as opening days are being an- 
nounced for Canada and throughout our 
country. 

G. L. Stutz and Paul and Ed Langenfeld 
of the National Food Co., Fond du Lac, 
Wis., left for Kenora on May 10. There 
should be more fish int National feeds from 
now on. 

Roland C. Tesch, Knauf & Tesch Co., 
Chilton, Wis., is also spending a week at 
Black Bear camp, near Nestor Falls, as 
this is written. 


Next week Bill Pratt, W. C. Pratt Co., 


Chicago, will entertain a group at his camp 
which is also near Nestor Falls. Included in 
the party will be Walter Berger, president 
of the American Feed Manufacturers asso- 
ciation, Chicago, Wally Griem, chief of 
the feed and fertilizer section, Wisconsin 
department of agriculture, Madison, Dusty 
Rode of the Franke Grain Co., Milwaukee, 
James and Lawrence Murphy and Bob 
Spitzer of the Murphy Products Co., Bur- 
lington, Wis., and Lefty Roesler, business 
manager of The Feed Bag. 

Fred DeHoff of the Fred DeHoff Co., 
San Francisco, is gradually recovering from 
an operation on April 14 for a detached 
retina from the cornea of his right eye. 
The disability was the result of a fall on 
March 9 and Fred has been in the hospital 
since April 7. He is now wearing “peepers” 


Out Fro 


nt for 49! 


NEW GROWTH FORTIFIED 


STARTER 


Step up your spring and summer 
profits! SELL stepped-up Sargent 
Starter, the famous Sargent formula, 
fortified with amazing FISH AND 
WHEY GROWTH FACTORS! 


FASTER GAINS 
FASTER SALES 


THAN OLD-TYPE FORMULA 


Available in Sargettes 


SARGENT 


Algona, lowa 
Monmouth, Ill. 
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It’s the talk of the industry! Sold in the famous “Thrifty 
Fifty” that’s making such a hit with farmers and farm wives. 


(crumbles) or mash form. 


Ask your Sargent man. Or write for the profit facts today. 


DES MOINES 
IOWA 


PLANTS 


Fremont, Neb. 
Waverly, Mo. 


but it will be necessary for him to be very 
quiet at home for at least two months after 
leaving the hospital. 


Arthur Hopkins, president of Chas. M. 
Cox Co., Boston, missed his first American 
Feed Manufacturers association in many 
years. He had a good reason—a trip to 
the West Coast to see his two grandchi’- 
dren, one for the first time. 


Bill Moll of the Franke Grain Co. didn't 
miss the convention but he did miss the 
train stop’ in Milwaukee on his way home. 
As a result, Bill got a free ride to West 
Bend and had to wait there an hour be- 
fore getting a train returning to Milwaukee. 


Wirt D. Walker, president of the Arcady 
Farms Milling Co., Chicago, is recuperat- 
ing at the Drake hotel from serious injur- 
ies received when he fell from a horse at 
White Sulphur Springs, West Va. Wir: 
fractured both one hip and one elbow, the 
elbow very badly. He spent several week: 
at a West Virginia hospital and came back 
to Chicago in an ambulance plane and was 
in the Presbyterian hospital at the time oi 
the American Feed Manufacturers conven- 
tion. Wirt was on his honeymoon at the 
Greenbrier hotel when’ the accident 
occurred. 


Duplicator did not do so well in the Ken- 
tucky derby but he has been a money maker 
for his owner Jim Seley of James H. Seley 
€& Co., Los Angeles. Prior to the Derby, 
Duplicator earned $2,450 with one first 
in seven starts in 1949 and $57,665 with 
three firsts, three seconds and one third in 
13 starts in 1948. 

Three feedmen won first, third and 
fourth places in the annual cow judging 
contest conducted by Hoard’s Dairyman. 
They were L. P. Emmerick, General Mills, 
Inc., Detroit, Earl H. Hanson, Ralston 
Purina Co., St. Louis, and Lester O. Mehl- 
berg, Funk Bros. Seed Co., Bloomington, 
ill. Honorary mention was awarded to Otis 
O. McIntosh, W. P. Hays and J. C. Thomp- 
son of the Ralston Purina Co., St. Louis: 
Howard W. Mathews, Swift & Co., Chi- 
cago, Dr. O. B. Kent, Quaker Oats Co., 
Chicago, and W. H. Buchanan, Consoli- 
dated Products Co., Danville, Iil. 

Don’t miss the National Feed Industry 
Show at the Milwaukee Auditorium, June 
6, 7 and 8.—D.K:.S. 


Wisconsin Seed Licensing 
Bill Passed by Senate 


The Wisconsin state senate has passed a 
bill raising the license fees for seed dealers 
operating in that state from $1 to $5. The 
vote on the bill, No. 297-S was 23 to 6 and 
it now goes to the assembly for further con- 
sideration. The law was proposed in order 
to give the state seed inspection department 
a larger revenue for operating expenses. 
The Wisconsin Seed Dealers association 
favors this measure and is urging its mem- 
bers and other interested parties to contact 
their representatives in the assembly recom- 
mending its passage. 


@ C. H. KAPER, De Motte, Ind., has pur- 


chased Switzer’s Feed Service, North Rens- 
selaer, Ind., from Emmor Switzer. 
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AN Have More $- ’ 
id What Do | Mean By. 
Sg SALES of Coun 


Minnie Vite. 


PAT OFF 


@ Feeders are increasingly VITAMIN-CONSCIOUS. 


THEY WANT POTENCY GUARANTEES THAT MEAN SOME- 
THING. They no longer take things for granted when it comes to 
the vitamin fortification of feeds. 


_ LONG EXPERIENCE IN THE PROCESSING OF HIGH QUALITY 


Gorton's Vitamin 
Oils 


are available in various Vita- 


MEDICINAL OILS is the sort of know-how that appeals to them. . ales de potencies with Vita- 
GORTON’S HAVE THIS KNOW-HOW —and every step in a min D added to the potency 
manufacture — from processing the fish to filtering and blending ne ete a “ 


the oils—is guarded by Gorton’s QUALITY CONTROL. e 

TRIPLE - TESTING — chemical, biological and by actual use — E: ee : 
- makes the Gorton Guarantee really mean something. » other if you name your own — 


SD” level. Write us for ine 


ADDED SALES APPEAL is attached to the statement, ‘This y 
mash fortified with Gorton’s Vitamin Oils.” formation and prices on she 


FISH MEAL AND CONDENSED FISH - potencies you require. 


SOLUBLES AVAILABLE 


NEW ENGLAND BY-PRODUCTS CORP. 
for Gorton-Pew Fisheries Company, Ltd. By- Produ 
177 MILK STREET BOSTON 9, MASS. 
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Bruniga Holds Open House 
To Mark 24th Anniversary 


Bad weather could not keep away 250 
customers, friends and well-wishers who 
gathered at the B. Bruniga Produce store, 
Watseka, Ill, March 10 to help the firm 
celebrate its 24th business anniversary. Re- 
freshments, souvenirs and prizes were fur- 
nished by the owner who believes that an 
annual celebration creates good will and 
feed consciousness among his customers. 

Mr. Bruniga makes a practice of holding 
an open house celebration every year. This 
year’s celebration was heralded by news- 
paper advertisements, handbills and_per- 


BAUJAN 


sonal mail announcements. Those who came 
enjoyed not only entertainment but instruc- 
tion as well; a motion picture, “Poultry, 
the Billion Dollar Industry,” was shown 
continuously in the store during the day. 

The Watseka dealer handles a complete 
line of Arcady feeds, poultry remedies, 
chick founts and feeders as well as other 
articles of merchandise. He intends to top 
all previous open house shows with his 


25th anniversary celebration next year. 


@FON MINERA & SON, Unionville, Mo., 
have opened a new feed and produce store. 


@LOU BARKLEY, Hutchinson, Kan., has 
joined the Ark Valley Alfalfa Mills as assis- 


tant manager and comptroller. 


Feed Aealers throughout the 
Mid/West are cashing in on 

thé CRITIC feed selling plan. 
Here is the kind of selling sup- 


y port that makes CRITIC a 


“Buy-Word” for your custom- 
ers ...a profit builder for you. 
You can depend on CRITIC 
for high product quality, fair 
pricing, prompt mill-to-dealer 
deliveries, personalized dealer 
service, consistent advertising 


support and effective dealer 
tie-ins, 


For full details on the CRITIC 
Feed Selling Plan, write .. . 


“The Beardstoun Mills” 


‘SCHULTZ, BAUJAN & CO. 


‘BEARDSTOWN, ILLINOIS 


Texas Feed Manufacturers 
Elect Dobbyn President 


Harry W. Dobbyn, Texas Mill & Eleva- 
tor Co., Abilene, Tex., was elected president 
of the Texas Feed Manufacturers association 
at the annual convention held in Galveston, 
April 28. Other officers are: George P. 
McCarthy, Universal Méills, Fort Worth, 
vice president, and Floyd Deacon, Grape- 
vine Milling Co., Grapevine, secretary- 
treasurer. 

The three new directors elected were: 
Luther Pharr, Ralston Purina Co., Fort 
Worth; Steele Wright, Texas Farm Pro. 
ducts Co., Nacogdoches; and Cecil Eager. 
Eager Feed store, Stamford. 

Several speakers at the convention were 
critical of Secretary of Agriculture Bran- 
nan’s new farm program proposals. Those 
who pointed out the dangers of Socialism 
in the new plan were Ray B. Bowden, Grain 
& Feed Dealers National association; J. D. 
Dean, Midwest Feed Manufacturers associa- 
tion; and Walter C. Berger of AFMA. 

Other convention speakers included: E. 
D. Parnell, Texas A & M college; Marshall 
Bell, a member of the Texas legislature: 
F. Z. Beanblossom, Texas A & M college: 
and the Rev. Homer Vanderpool, Dallas 
clergyman. 

The association adopted a resolution call- 
ing for the return of the export business to 
private trade and asking Congress to take 
such action. Another resolution urged that 
the new Texas feed law, be brought up for 
house action immediately. 


Strong - Scott Co. to Close 
Plant June 17 to July 5 


The Strong-Scott Manufacturing Co. has 
announced that its Minneapolis plant will 
close down for its annual employes’ vaca- 
tion period on the evening of June 17 and 
will reopen on Tuesday morning, July 3. 

During the vacation period, no orders 
will be filled from the Minneapolis plant, but 
officials said that every effort will be made 
to speed shipments on orders received be- 
fore June 17. The company’s office and 
warehouse at Great Falls, Mont. will remain 
open during the vacation period. 


Glidden Names McCullough 
To Credit Manager Post 


Appointment of Hugh J. McCullough as 
credit manager of the Glidden Co.’s feed 
mill division has been announced by C. 
Kenneth Shuman, division manager. 

Mr. McCullough has served as assistant 
credit manager of Glidden’s Durkee famous 
foods division in Berkely, Calif., for the 
past two years. For 19 years before joining 
Durkee he was associated with the United 
States Tobacco Co. 


@ W. J. SMALL CO., INC., Kansas City, 
and Neodesha, Kan., has purchased the 
property of the Southwest Dehydrating Co., 
Ellinwood, Kan. The Ellinwood plant will 
be operated at full capacity this summer. 
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Dry Your Powder 


oe By EMIL J. BLACKY 


What you got? When can | have it? 
These are questions now passe; 

They are weary, war-worn questions 
Strictly gone with yesterday. 


Now it's you who does the asking, 
Telling what you have to sell, 
Pointing out with punch and wisdom, 
Selling points that stick and jell. 


Brother! sellers’ days are over; 
Now the buyer wields the stick, 
And you'd better start a-courtin’ 
If you want your sales to click. 


Sure, the farmer still has money, 
Plenty of it in the sock, 

But he's buying with more caution 
So you've got to sell—bed rock. 


Better dry your old-time powder, 
And that's not an idle tip; 
Build up selling ammunition 
And start shooting from the hip. 


Yes, what have you? Can | get it? 
Are the questions now passe. 
They are weary, war-worn questions 
Strictly gone with yesterday. 


Kansas Dehydrators Elect 
Merryfield President 


J. B. Merryfield, Abilene Alfalfa Mills, 
Abilene, Kan., was elected president of the 
Kansas Dehydrators association, at the first 
Kansas Alfalfa day held April 15 at Kansas 
State college, Manhattan. 

Other officers elected were: Ralph I. 
Brown, Ark Valley Alfalfa Mills, Hutchin- 
son, vice president; and John F. Crum, 
Junction City, secretary-treasurer. 

Co-chairmen for the program which at- 
tracted 50 representatives from the dehy- 
drating industry and allied trades were Dr. 
Ralph E. Silker, department of chemistry, 
Kansas State college, and A. G. Thomson, 
Thomson's Soya Mill, Hiawatha. 

Phases of dehydrating, harvesting, pellet- 
ing and storage were discussed. The Kansas 
Dehydrators association is an affiliate of the 


American Dehydrators association. 


@ LOWELL PAINTER, Spiceland, Ind., 
has replaced Fred Paul as manager of the 
Spiceland Grain & Coal Co. 

@ DARRELL R. MERRELL, Kokomo, 
Ind., has purchased the Young America 
Feed Mill. He took over management on 
May 1. 

FULTON OFFERS SCHOLARSHIP 
Fulton Bag & Milling Co. has established 

a four-year $1,000 scholarship which will 
be awarded annually to a freshman enroll- 
ing in the industrial milling department of 
Kansas State college. The scholarship will 
pay winning students $250 a year as long 
as the winner maintains high scholastic 
standards and participates in extra-curricular 
activities. 
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Buy 
and RE-BUY 


PREMIER PEAT MOSS 
for for 


POULTRY GARDENS 


Premier Litter Absorbs The Peat Moss with the 
Quicker—Lasts Longer ‘'Growing" Reputation 


Poultrymen buy Premier Litter again Home owners, landscapers, nursery- 
and again because it absorbs as much men buy Premier Peat Moss for soil 
as 20 times its weight in moisture— improvement, mulching, transplanting 
more than any other litter! It spreads and for all uses where a weed-free, 
further — lasts longer — saves work, moisture-holding organic material is 
time, money, and chicks. needed to increase growing results. 


PREMIER gives you better packaging! 


Everyone likes Premier Bales—neat, well-packed—and in sizes for every 
need! It’s the best packaging—and most popular packaging—ever given to 
Peat Moss! And Premier also offers small bags for re-packing to give you 
extra profits. 


PREMIER gives you more sales helps! 


Premier helps dealers with complete sales support—mats for local adver- 
tising, leaflets for your mailings, postcards with order forms, colorful 
posters—and a big national consumer advertising campaign. 


Visit BOOTH 57 at the 
NATIONAL FEED INDUSTRY SHOW 


Milwaukee Auditorium, Milwaukee, Wisc. 
June 6-7-8 


Write today for quotations 


Premier European Peat Moss 
—in large bales—also 
available from many ports 


Super Bale Handy Bale* Special Bale* Junior Bale* 
Veneer or all-burlap— ___Neneer or all-burlap 5-ply kraft paper = 5-ply kraft paper 


“*Can Be Carried In Any Car 
PREMIER PEAT MOSS CORP., 535 FIFTH AVENUE, NEW YORK 17, N. Y. 
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—Little Extras 


(Continued from page 51) 


in the feed business and we keep the 
old customers and obtain new ones by 
making a practice of visiting them in 
the field, barn, poultry house or other places 
where feed and sidelines are used. I find 
talking with the farmer about his problems 
and needs results in added customers, since 
before long, these same farmers will drop 
into our store for feed and merchandise. 
“Of course we never advise them buying 
anything unless we sincerely believe it’s for 
their benefit. Giving beneficial and honest 
service that will help the farmer is the rea- 
son for our maintaining a large variety of 
sidelines with our regular feed. Having the 


SW 


s 


right merchandise at the right time is what 
the farmer wants and depends on. Since 
there is great competition in the surround- 
ing district we have followed this policy 
over the past five years and it has shown 
results by increased business.” 

Mr. Shadle believes in making friends 
and knowing the people he is, dealing with 
since he is mayor of Forestville; president 
of the Chamber of Commerce; and a mem- 
ber of other local activities helpful to the 
farmer and his feed store. 

The company delivers feed and supplies 
on Tuesday and Friday. It is unique in the 
respect that if the farmer isn’t home or 
around, the driver makes a careful check 
of the feed bin and from this survey comes 
next week's order. The local farmers like 
this service and many of them depend en- 


THE BIG 
ONE THAT 
GOT AWAY 
Doesn't Mean 
Anything! 


DOESN'T MEAN 


ANYTHING EITHER UNLESS 
AN ELEVATOR BUCKET 


DISCHARGES 


You've got to land a fish before you can deter- 
mine its size. 


Yes, and before you can accurately measure the working 
capacity of an elevator bucket you've got to know much 
grain “lands” at elevator head . .. the amount of dis- 


charge. Remember . . 


. if a bucket doesn't discharge com- 


pletely its content capacity doesn't mean anything. The 


CALUMET 


... the cup with the patented Loga- 


Weller Pat. No. 
1,944,932 


YOUR BEST BUY 
Complete elevator legs, 


heads, boots and _ elevator 
legging, screw conveyor 
troughs, bins and custom 
built sheet metal work to 
specifications. 

Estimates and advice of 
trained engineers upon request. 


SUPER 
CAPACITY 
ELEVATOR 


CUP 


rithmic Curve design .. . measures 
up to its content capacity. Why? 
Because it fully discharges the super 


capacity loads it scoops up in eleva- 


tor boot. No material remains in 
cup. There's no backlegging. 


Built Stronger ... Wears Longer 


Sturdy one-piece welded construction, 
heavier gauge steel. Operates efficiently 
over any sized pulley. Speed of belt can be 
increased or decrease 
No critical speed. 


over wide range. 


Immediate delivery on most sizes 
Anticipate your needs. Place your order early. 
Avoid last minute rush and possibility of 


delayed shipments. 
ASK YOUR JOBBER 


Or send for capacity data that really 


327 S. LaSalle St. 


means something. 


WELLER CO. 


Chicago 4, Ill. 
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FED INDUSTRY 


UNDER 
ONE ROOF 


NATIONAL 
Feed Indus 
SHOW 


MILWAUKEE AUDITORIUM 


tirely on the Shadle Milling Co’s calcula. 
tions for proper delivery. 

Advertising methods consist of a Mon- 
day, Wednesday and Friday 15 minute-a- 
day radio program featuring a favorite west- 
ern singer, along with pencils and book 
matches used to attract attention of indi- 
viduals needing feed and supplies. 

“The greatest advertising results’, claims 
Mr. Shadle, “come from the two _ local 
papers where large advertisements are fea- 
tured weekly about our feeds, service and 
extra merchandise. This and our ad in the 
telephone directory nets us from 25 to 30 
phone calls per day from both new and old 
customers.” 

Mr. Shadle believes that carrying a great 
variety of merchandise has played an im- 
portant part in the recent success and ex- 
pansion of the company and declares that 
other feed merchants can increase the sale 
of feed by keeping well stocked with 
supplies. 

“A well stocked feed store is a symbol 
of an interest in the farmer and an interest 
in increasing the volume of feed sold,” he 
declared. 

These are the methods that Sherman 
Shadle uses in giving that “something extra 
to his customers.” The results seem to bear 
out his service philosophy. 


Changes in Sales Staff 
Made by Bagpak Division 


Several changes in personnel, effective 
May 9, have been announced by the Bag- 
pak division of the International Paper Co., 
New York City. A. C. Clarke has been ap- 
pointed district sales manager for Bagpak 
in Atlanta, Ga. Mr. Clarke has previously 
represented Bagpak in Chicago, Ill. and 
Boston, Mass. 

W. D. Peters, formerly of the Atlanta 
office, has been transferred to the firm's 
head office in New York. J. A. Groden who 
has been connected with the head office in 
New York has been named district sales 
manager at Boston, Mass. 


@ DWIGHT KRUSE, Philip, S. D., has 
been appointed manager of the new Farmer- 
Ranchers Co-op grain elevator at Belle 
Fourche, S. D. 
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Ken Walters Joins Staff 
Of E. F. Drew & Co. 


K. M. Walters, New York City, has been 
named sales manager of the farm feed divi- 
sion of E. F. Drew & Co., Inc., Boonton, 
N. J., according to an announcement by 


KEN WALTERS 


C. W. Hartman, vice president of the firm. 
Mr. Walters will have his headquarters at 
the Boonton plant. 

During the last 15 years, Mr. Walters has 
been vice president and manager of the 
poultry and animal products division of 
Atkins & Durbrow, Inc., New York City. 
E. F. Drew & Co. produces cod liver oils, 
feeding oils and specialty products for the 
feed industry. It’s home office is in New 
York City with branch offices in Chicago, 
Ill., Boston, Mass., Greenville, S. C., and 
Toronto, Canada. Production facilities are 
located at Boonton, Rockland, Maine, Buen- 
os Aires, Argentina and Rio de Janeiro, 
Brazil. 


Name Equipment Supply Co. 
Kelley-Duplex Distributor 


The Duplex Mill & Manufacturing Co., 
Springfield, Ohio, has announced the ap- 
pointment of the Equipment Supply Co., 
Fort Worth, Tex., as southwestern distribu- 
tor for the Kelly-Duplex line of mill and 
elevator machinery. 

Tom Hardin, manager of the Fort Worth 
firm, is making plans for warehousing the 
Kelly-Duplex equipment at various points 
in the southwest for efficient distribution. 
Mr. Hardin was formerly manager of the 
Transit Grain Co., Fort Worth and later 
organized his own business. He and _ his 
associates have had long experience in de- 
signing, equipping and operating feed mills 
and elevators, the announcement said. 

@ DANIELSON & DAWSON FEED 


Store, Madrid, Iowa, opened for business 
on March 12 with a community celebration. 
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for Hogs 


for Horses 


and for Game Birds 


and Fur Bearing 
Animals 


MIX 


NADRISOL 


DRIED CORN DISTILLERS SOLUBLES 


MIX 


PRODULAC 


DRIED CORN DISTILLERS GRAINS WITH SOLUBLES 


Give 
Tangible Support 
to 
Farm Production 


Nadrisol and Produlac can make valuable 
contributions to mashes for all poultry 
and livestock. In every ration, from the 
starting of chicks to the finishing of 
hogs, these fine ingredients actively en- 
courage maximum growth and produc- 
tion due to their content of the Vitamin 
B-G complex and valuable protein. Nad- 
risol and Produlac give support — and 
BALANCE—to rations at a time when 
support is needed. For the sake of your 
business and your customer’s, you should 


mix these ingredients in your formula 


feeds. 


Products of 


NATIONAL DISTILLERS 
PRODUCTS CORPORATION 


GRAIN PRODUCTS DIVISION 
120 Broadway, New York 5, N.Y. 
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sentative from a feed or equipment company 
with us to give us a pep talk.” 

The co-managers of the main store at 
West Branch are Kenneth Jensen and Ber- 
nard Aldeman. At Tipton, the Johnsons are 
represented by Robert Reeve and Paul Reu- 
ter. Elmer Steffenson and Wesley Marquett 
handle the Solon store while names of the 
managers of the new West Liberty store 
are not yet available. 

And how has business been? Donald 
Johnson gave some very substantial figures 
to prove the effectiveness of the family’s 
business methods. 


“Last year,” he recalled, “we bought 
over 750,000 pounds of poultry and sold 
well over 250,000 chicks for local use. 
During that year, our feed sales at all three 
points totalled 6,301 tons. Our total gross 
sales for the period were $2,330,000 plus. 
We spent $5,000 during the year for adver- 
tising.”” 

The multimillion dollar hatchery and feed 
business of the Johnson’s began in 1929 as 
a modest home industry experiment. Henry 
Johnson and his wife were operating a farm 
near West Branch in that year when they 
decided to raise chicks at home as a sideline. 

The Johnsons purchased an incubator 
and placed it in their cellar. From then on, 
orders for their chicks came in with such 
speed that they had to make constant addi- 
tions to their equipment. Foreseeing the 
possibilities of the hatchery business, Henry 
Jchnson invested his savings in a store at 
West Branch in the bleak depression-ridden 
year of 1932. Some money had to be bor- 


rowed to put the firm on its feet but sound 
business methods soon made the business a 
paying concern. 

From then on, business success was stea- 
dy. Feed and equipment sidelines were ad- 
ded to the West Branch store and a small 
hatchery at Tipton, which was established 
in 1933, was expanded to another complete 
store in 1944. Another hatchery was pur- 
chased in Solon, providing them with an 
outlet in that community and it too became 
a complete store in 1947. The fourth and 
last store, in West Liberty, was opened in 
February. 

The Johnsons also operate a locker plant 
in conjunction with their West Branch 
store. For several years, they operated an 
elevator at Tipton which they sold recently 
so as to better concentrate on their main 
lines of business. 

All the members of the family active in 
the business spent most of their lives on the 
farm. Henry Johnson, the founder, was born 
on a farm in McNabb, Ill. and operated 
farms in Iowa later. A veteran of World 
War I and a leader in West Branch civic 
work, he is president of Johnson’s Hatch- 
eries, Inc. 

His wife, Mrs. Emma Johnson, who 
shared the pioneering work in the hatchery 
business, served actively with the company 
as bookkeeper until 1945. She is now 
vice president of the corporation. 

Their son, Donald, secretary of the firm, 
is a veteran of World War II and spent 
some time as a student at Iowa State college, 
Ames. He has taken a full share of respon- 
sibility in running the business since return- 
ing from service. There is one daughter, 
Ruth, a college student. 

Projects, such as the scholarship program, 
are indications of the large share of respon- 


~TREASURY TO 


DROP SLOT 


You Aren't 


FARMER PAYS TAXES 


ae 


The Milwaukee Journal 


Getting Your Fun ‘for Free’ 


sibility which the firm has taken in promot. 
ing farm and civic interests. Both Henry 
and Donald Johnson serve on many civic 
and social committees and through their 
business enterprises are giving the best ser- 
vice available to farmers in the area. 

With their past record and their future 
prospects, the Johnsons can claim credit 
for a family business success rarely equalled 
in the feed business. 


Dry Milk Institute Names 
Fairbanks Acting Head 


B. W. Fairbanks, Highland Park, IIlI., wa- 
appointed acting administrative officer o! 
the American Dry Milk Institute at the 24th 
annual convention of the group held Apri! 
22 at the Edgewater Beach hotel, Chicago 
He replaces the late Roud McCann whi 
was director of the Institute for 20 years. 
Mr. Fairbanks will fill the post until a per 
manent executive is selected. 

The C. E. Gray award of $1,000 for out 
standing work in the dry milk industry was 
awarded posthumously to Mr. McCann and 
the sum placed in the Roud McCann Mem- 
orial Scholarship fund, Colorado A&M 
college, Fort Collins, Colo. The award was 
accepted on behalf of the school by Dr. 
Floyd Cross,'a faculty member. 

H. R. Leonard, St. Paul, Minn., was re 
elected chairman of the board of directors 
and awarded a silver bowl in recognition o! 
his 24 years of service to the institute. The 
presentation was made by Paul Young of 
San Francisco, Calif., who was re-elected 
vice chairman. 

Also re-elected to the board were: W. T. 
Creighton, Springfield, Mo.; Walter Page, 
New York City; E. A. Pool, New York 
City; and F. D. Stone, Minneapolis, Minn. 
New board members include: George W. 
Tolbert, Columbus, Ohio; F. A. Nutting, 
Chicago, Ill. and L. E. Metzger, Chicago, 
Ill. Mr. Metzger will serve as the Institute's 
secretary-treasurer, replacing his father, M. 
J. Metzger, who has resigned. 

Emphasis in convention speeches and 
discussion was on the importance of selling. 
Harold Hall of the Institute's staff keynoted 
the convention by presenting a summary of 
the marketing survey recently concluded by 
the ADMI. 

Principal speaker was Dr. Kenneth Mc- 
Farland, superintendent of schools, Topeka, 
Kan., who spoke on “The You in Business.” 

Don Anderson of the dairy branch, 
USDA, gave a report on milk production 
in the United States. He stated that produc 
tion during the first three months of this 
year ran 5 per cent above the figures estab- 
lished for the same period in 1948. Butter 
and cheddar cheese production made large 
gains, 15 per cent and 21 per cent respec: 
tively. 

Mr. Anderson said that 90 per cent ol 
government purchases had been resold. 
mostly for foreign distribution. He urged 
the dry milk industry to build domestic 
consumption against the time when foreign 


shipments will diminish. 


@ FLAMBEAU MILLING CO., Phillips, 
Wis., has installed new equipment including 
a California pellet mill, oat crimper, and 
crumbling machine. 
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As YOU KNOW, we recently started handling Larro 
Feeds after handling another leading brand for over 
15 years. 


“I can hardly tell you what a revelation this has 
been to our business! 


“We have been delighted to find that Larro has a 
better acceptance with our customers. With your 
resale efforts we have been able to sell Larro Feed 


to accounts which we had never been able to touch 
before. 


“We like the Market Quotations which we receive 
almost daily from your company. This gives us con- 
fidence in you and gives our customers confidence 
in us, as we are able to charge fair prices at all 
times in line with the market. 


“We want to thank you for your assistance in our 
opening advertising campaign and for the many 
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General Mills 


‘Farm-tested’ FEEDS 


REG. U.S. PAT. 
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You Become A 


Larro Dealer? 
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Hamilton - Bacon - Hamilton Company, 
Bristol, Va.-Tenn., became a Larro Dealer 
in June, 1948. Thad Slack, Secretary- 
Treasurer, tells how General Mills and 
Larro Feeds have helped his firm's 
business. 


courtesies extended to us. Recently you were good 
enough to send one of your sales executives down 
to us for a meeting of dairy farmers. This was a 
great benefit, not only to us, but to our feeders who 
were present. 


“Again, let me thank you for the wonderful coop- 
eration which you fellows have shown us. We hope 
that our present relations will be extended through- — 


out the years.’ 
a 


For 38 years, Larro advertising in a big list of farm 
papers has been building a reputation for Larro Feeds 
right in your community. Word of the fine results and 
profits produced by Larro Feeds spreads fast among 
your feeders—when you make Larro Feeds available to 
them. The General Mills policy of close teamwork with 
dealers builds sound substantial business. Let us tell 
you about it. L-1896 


General Mills 


FEEDS 


Address Dept. 21 at our nearest office 
Detroit2 : San Francisco 6 : Chicago4 
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—Follow-Through 


(Continued from page 66) 


size, a Jay Bee grinder, and a roller. All are 
mounted on concrete in the basement of the 
building. 

Anderson’s Feed store has been in the 
same location for many years. When Mr. 
Anderson, the founder, died, M. J. Bradley 
took over the business. That was four years 
ago. Mr. McGee purchased the firm with 
the time-honored name and reputation in 
1947. 

For years, the owner of Anderson's has 
worked closely with 4-H clubs and county 


Display 


HERE’S HOW YOUR 


CAN BE 


agents for the betterment of the generation 
of young farmers. A strong believer in this 
movement, Mr. McGee encourages his em- 
ployes to cooperate in every way with these 
worthwhile programs. Mr. Clair is frequently 
consulted by junior farmers with tough 
problems. “I’m glad to be able to help them 
out,” he explained. ““They’re our customers 
of tomorrow and we want to treat them 
right now as well as in the future.” 

Coupling follow-through service with 
alert merchandising and a program of 100 
per cent cooperation with worthwhile com- 
munity projects, Dave McGee, has won the 
admiration and the business of hundreds of 
prosperous Colorado ranchers and poultry- 
men. 


PROFIT 


TIED TO 


Don't BUCK against the farmer’s in- 
clination to feed out his own grain. 
Cash in on this market by furnishing 
the right kind of supplement that will 
make his own feed go farther in doing 
the right kind of job. By custom-mixing 
his feed with one of Hubbard’s Sun- 
‘shine Concentrates—or by selling your 
own complete feed fortified with Hub- 
bard—you perform a nutritional ser- 
vice, and save money for the feeder. 
Let us tell you how to build a sound, prof- 
itable business on the Hubbard plan. 


ubbar 


The HUBBARD SUNSHINE 


Milling Co. | 


MANKATO, MINK. 


D. M. FINLEY 


David M. Finley -has been elected assis- 
tant secretary of the Bemis Bag Co., St. 
Louis, Mo. He is chief accountant of the 
firm and has been with their accounting 
and auditing department for 12 years. Mr. 
Finley is a certified public accountant, a 
member of the American Institute of Ac- 
countants, the Controllers Institute of Ame- 
rica, and the Tax Executives Institute. 


Rights to use “Crumblized” 
Released by Nutrena Mills 


R. E. Whitworth, president of Nutrena 
Mills, Inc., division of Cargill, Inc., has re- 
cently announced that the firm’s trade name, 
“crumblized;” is now released to the feed 
industry as a whole. The decision to release 
the name into the public domain was made 
after Nutrena officials decided that the new 
name had a universal application and reser- 
vation of the copyright by Nutrena would 
constrain other feed companies and feed 
dealers in their advertising. 

Said Mr. Whitworth: 

“In view of such general acceptance, 
which has caused this trade mark to take 
place similar to the word, ‘pellets,’ and be- 
cause of many requests for such action, we 
are making this grant. 

“It is our hope that the action will be 
of benefit to the entire feed industry which 
may now use the word ‘crumblized’ as a 
universal term to designate this new type of 
feed. It will clear up confusion on the part 
of the consumer.” 

The trade mark was originated three 
years ago by Cargill, Inc., to designate a 
new type of feed and was assigned to the 
Nutrena Mills division of the corporation. 


@ FARMERS ELEVATOR CO., Bode, 
Iowa, celebrated completion of its new feed 
mill, office and warehouse by an open 
house on March 12..E. M. Ellingson is the 
manager of the elevator. 
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AUSTIN W. CARPENTER 


Visiting a good number of feed stores in 
the last month, I tried to keep my eyes 
wide open for the purpose of observing 
merchandising methods and significant good 
or bad patterns of operation. 

Most noticeable was the quite general 
-ondition I found of dealers having large 
-tocks of package goods on shelves, coun- 
‘ers or the floors of display rooms. In most 
instances, there was a wide number of trade 
brand names and in too many instances the 
condition of the package indicated mighty 
low turnover. 

One dealer in whose store I found a 
striking illustration of the observation I 
have just reported, when asked how much 


Austin W. Carpenter is executive di- 
rector of the Eastern Federation of Feed 
Merchants, Inc., and secretary of the 
New York Associated Businessmen, Inc. 
His opinions as expressed in this column 
are his own and not necessarily shared 
by the publishers of The Feed Bag. 


he had tied up in his inventory of these 
package goods, frankly answered he didn’t 
know. 

Evidently our discussion of the subject 
brought on some action because only today 
I have a letter from the dealer saying that 
he had a careful inventory of his package 
goods stock made which came up with the 
answer of $3,320. 

“It gave me a shock to know that I had 
so much money tied up in slow turnover 
merchandise and next week I am starting a 
special sale to reduce the stock,” his letter 
went on to say. 

Don’t misunderstand me. Remedies, gad- 
gets and what-have-you commodities that 
have ready farm consumer acceptance are 
profitable feed store items to carry but ob- 
servation and inquiry leads me to believe 
that the dealer who concentrates on a very 
few lines, stocks in small quantities and does 
a real job of getting these relatively few 
package commodities displayed attractively 
is the one who makes a profit from mer- 
chandising them. 

I am sorry to report that in many feed 
stores and feed mills, substantial stocks of a 
large variety of package goods were in the 
inventory, yet very carelessly displayed—so 
carelessly that the packages had lost all eye 
appeal. Many were so dingy and dirty that 
it would take superhuman sales effort or 
ridiculously cut prices to move them. 
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It may be that I’m talking in peanut 
terms when I stress the small package goods 
set-up in a feed store, yet if $1,000 to 
$2,000 of inventory of these relatively slow 
moving commodities can be switched over 
to rapidly moving formula feeds, the change 
in pattern is well worth while from the 
profit angle. 


Summing up my observation on this 
front, I have but to say that if a merchant 
carries small package goods, and in most 
instances he should, he should give that 
feature of merchandising careful attention 
and make it into a profit factor rather than 
a slow turnover, break-even or loss propo- 
sition. 


Northwest Grain Dealers 
To Convene at Spokane 


The Pacific Northwest Grain Dealers 
association will hold its annual convention, 
Friday, June 3, at the Davenport hotel, 
Spokane, Wash. Pete Stallcop, the asso- 
ciation’s secretary, warns that room reser- 
vations must be made early. One of the 
largest crowds in the group’s history is 
expected to attend this year. 


@HENRY B. PETERSON, Arthur, Iowa, 
has been named manager of the new Ar- 
thur Elevator Co. The firm was formerly 
owned by R. C. Stewardson. 


Non-Electric Magnetic Drum 


The Kellogg Company, 
Battle Creek, Michigan 
relies on Eriez at dis- 
charge end of screw 
conveyor handling bran 


eeooprovides automatic tramp iron removal 


ERIEZ is first again to meet the demand for a non- 


electric magnetic drum. 


Here is a completely self- 


cleaning permanent magnetic device that gives you 
maximum protection from fires, machinery damage, 


ete., caused by tramp iron. 


It automatically cleans 


material efficiently of iron contamination . . . fine 


particles or large pieces. 


Your operating and main- 


tenance costs are eliminated. There’s no need for 
electricity. Easily installed at several optional points 


in your processing line. 


Drum may be ordered sep- 
arately or complete with housing. 


Submit your 


tramp iron problems to Eriez . . . over 10,000 Eriez 
protected mills, best qualifies us to handle them. 
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12 East 12th Se. 
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WELCOME TO 
MILWAUKEE? 


And to the National Feed 
Industry Show at the Mil- 
waukee Auditorium. You are 
invited to visit Booth 28 
where you'll be assured of 
a warm welcome by our 
staff, representing: 


THE AMBURGO COMPANY, 
Pure Wheat Germ Oil 


CLINTON INDUSTRIES, INC. 


Clinton Corn Gluten Feed 
and Meal, Corn Oil Meal, 
Hydrol, Dex-Mo-Lass. 


HOLT PRODUCTS COMPANY 


Magnavite ... Miricoe... 
Anadex Kap-Kaps 


JOS. SCHLITZ BREWING CO. 


Brewers Dried Yeast 


STANDARD BRANDS, INC. 


Fleischmann's Irrad. Dry 
Yeast 


WESTERN CONDENSING 
COMPANY 


Peebles Fortified Whey 


WHITE LABORATORIES, INC. 


Clo-Trate Cod Liver Oils 
Livex Riboflavin Supplement 


WISCONSIN CHEMICAL 
PROD. CO. 


Dee-Dex Insecticides 


Your presence at the Show 
will help make it a success. 
Be sure to come. We'll be 
looking for you. 


STRATTON GRAIN 
COMPANY 


Grain and Feed Merchants 


MILWAUKEE 2, WISCONSIN 
MARQUETTE 8-741! 


This month The Feed Bag’s birthday spot- 
light is focussed on Lawrence E. Murphy, 
vice president and director of sales for the 
Murphy Products Co., Burlington, Wis., 
who celebrates June 17. Mr. Murphy and 
his brother, James H., have guided the 
Murphy Products Co. along a successful 
path. Lawrence Murphy was interested in 
feeds and feeding and farming ever since 
childhood. After graduating from high 
school he started to study agriculture at the 
University of Wisconsin, but in 1918 he 
enlisted in the army and served overseas 
during World War I. After his discharge, 
Mr. Murphy went back to the University 
of Wisconsin and was graduated from the 
college of agriculture with a bachelor of 
science degree in 1921. While his main in- 
terest is his four children, he also enjoys a 
slate of well-balanced hobbies. Mr. Murphy 
is an ardent and expert fisherman, hunts 
with both the rifle and shotgun, enjoys tak- 
ing movies and recently has re-kindled his 
interest in golf. Others who celebrate in 
June include: 


JUNE 1—H. W. Lucks, Smith Agricultural 
Chemical Works, Columbus, Ohio. 

JUNE 2—Arthur G. Hessburg, Hiawatha 
Grain Co., Minneapolis, Minn.; Malcolm 
A. Long, Atlantic Supply Co., Baltimore, 
Md 


JUNE 3—R. J. Kingsley, Arcadia, Calif. 
(Nopco Chemical Co.) E. P. MacNicol, 
Chicago Heights Manufacturers Associa- 
tion, Chicago Heights, IIl. 

JUNE 4—L. A. Page, Page Seed Co., 
Greene, N. Y.; Stanley W. Tyler, Beacon 
Milling Co., Inc., Cayuga, N. Y. 

JUNE 6—AI B. Hessburg, Froedtert Grain 
€& Malting Co., Milwaukee, Wis. 

JUNE 7—K. W. Bailey, Ames-Burns Co., 
Jamestown, N. Y.; Douglas W. Coutlee, 
Merck €& Co., Inc., New York, N. Y.; 
Vernon M. Green, Green-Mish Co., Inc., 
Washington,-D. C.; Frank J. Seidl, 
Archer-Daniels-Midland Co., Minneapolis, 
Minn. 

JUNE 8—Mark G. Thornburg, Western 
Grain & Feed association, Des Moines, 
Iowa. 

JUNE 9 — Benjamin Bigelow, Standard 
Brands, Inc., New York, N. Y. 

JUNE 10—John E. Melville, Central Feed 
Supply Co., Chicago, III. 

JUNE 11—Arthur J. Riebs, Riebs Co., 
Milwaukee, Wis. 

JUNE 12—George Dorothy, Marblehead 
Lime Co., Chicago, Ill.; Dr. John G. 
Salsbury, Dr. Salsbury’s Laboratories, 
Charles City, Iowa. 

JUNE 13—Don R. Jorgensen, Sargent & 
Co., Des Moines, Iowa. 

JUNE 14—R. A. Browning, Park & Pol- 
lard Co., Buffalo, N. Y.; F. H. Clickner, 
Borden Co., New York, N. Y.; C. H. 
Williamson, C H. Williamson & Co., 
St. Louis, Mo. 

JUNE 15—Frank L. Smith, The North 
Carolina Granite Corp., Mount Airy, N.C. 

JUNE 16—Robert P, O’Brien, Dunston & 
O’Brien Co., Chicago, Ill.; John W. 
Zipoy, Pillsbury Mills, Inc., Minneapolis, 
Minn. 


LAWRENCE MURPHY 


JUNE 17—Lawrence E. Murphy, —_ 
Products Co., Burlington, Wis.; H. W 
Wise, Duplex Mill & Manufacturing &.. 
Springfield, Ohio. 

JUNE 18—Benjamin F. Wild, Marden-Wild 
Corp., Chicago, Ill. 

JUNE 19—Percy L. Kimble, Mankato Mill- 
ing Co., Mankato, Minn.; C. O. Ryde, 
Ryde & Co., Chicago, Il. 

JUNE 20—Robert G. Bell, W. M. Bell 
Co., Milwaukee, Wis.; J. H. Caldwell, 
J. H. Caldwell Co., St. Louis, Mo.; R. C. 
Fuller, R. C. Fuller Co., New York, 
N. Y.; R. N. Stearns, Stearns Magnetic 
Manufacturing Co., Milwaukee, Wis. 

JUNE 21—Franklin Beardsley, Barber & 
Bennett Co., Albany, N. Y.; Paul J. 
Hasney, George Corrado Milling Co., 
Frankfort, N. Y.; W. C. Pratt, W. C. 
Pratt Co., Chicago, IIl. 

JUNE 22—John E. Mann, Chase Bag Co., 
Milwaukee, Wis.; Albert C. Spierling, 
Swift & Co., Chicago, IIl.; A. L. Ward, 
National Cottonseed Products association, 
Dallas, Tex. 

JUNE 23—James P. Hessburg, Froedtert 
Grain & Malting Co., Milwaukee, Wis. 
JUNE 24—Roy Hoffman, Murphy Pro- 

ducts Co., Burlington, Wis. 

JUNE 25—Parke W. Burrows, Burrows 
Equipment Co., Evanston, Ill.; George 
E. Church, McCarty Co., San Francisco, 
Calif.; Paul Sather, King Midas Flour 
Mills, Minneapolis, Minn. 

JUNE 26—Charles C. Dawe, Dawe’s Pro- 
ducts Co., Chicago, Ill. 

JUNE 27 — C. E. McDonald, Terminal 
Grain Corp., Sioux City, Iowa. 

JUNE 28—John K. Westberg, Borden Co., 
New York, N. Y. 

JUNE 29—Gertrude H. Beckwith, Philip 
R. Park, Inc., San Pedro, Calif.; Harold 
A. Hendy, Hendy Feed Co., Buffalo, 
N. Y.; Vernard E. Lundin, Hubbard 
Milling Co., Mankato, Minn. 

JUNE 30—M. J. Buchholz, Buchholz Feed 
Store, Ladysmith, Wis.; Edwin F. Seving, 
Sidney Grain Machinery Co., Sidney, 
Ohio; Alwyn H. Williams, California 
Packing Corp., San Francisco, Calif. 


THE FEED BAG — May, 1949 


4 
© 846 


DuRant Elected President 
Of Buffalo Corn Exchange 


Gerald W. DuRant, Continental Grain 
Co., was elected president of the Buffalo 
Corn Exchange at the annual meeting of 
the group held April 25. Maitland D. Wy- 
ard, Cargill, Inc., was named vice president. 

Theodore A. Wagner, Wagner Grain 
division, Frauenheim Corp., was given the 
treasurer's post. The office of executive 
secretary and traffic commissioner went to 
Lester J. Dorr and Richard J. Murray was 
named assistant treasurer. 


Conover, jr., Maritime Manufacturing Co.; 
Everett W. Flinchbaugh, Flinchbaugh Grain 


Arcady Co. in Virginia 


E. N. Loving, Lynchburg, Va., has joined 
the sales force of Arcady Farms Milling Co., 
Chicago, Ill., and will represent the firm in 
the valley of Virginia according to an an- 
nouncement by A. J. McLoughlin, general 
sales manager. Mr. Loving, who has had a 
wide range of experience in feed selling, 
will work under the supervision of O. A. 
Boyst, manager of the South Atlantic 
division. 


See it at the Feed Show 


calves by his careful selection of dames and sires. 


mn . : , tell you that this nutritious milk substitute is the 
mong the many pieces of equipment 
that will be on display at the National Feed most productive, most eae calf food any 


Industry Show in Milwaukee June 6-8 will | store can sell. 
be the St. Regis Paper Co’s 152-PB packer, 
shown above. The 1% ton packer, complete 
with preweighing scales, will demonstrate in 
operation each step in the automatic packing 
and weighing of feed in multiwall valve 
bags. The 152-PB is adjustable for various 
bag sizes ranging from 25 to 100 pounds. 


It will pay you to investigate this sales record 
—and your inquiry will be welcome. Please write 
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@ Prize-winning Ayrshires are a habitual occurrence for George Feeder of 
Greenfield Farms, Route 4, West Allis, Wisconsin. Habitual, too, is Mr. Feeder’s 
reliance on National No-Milk to fully develop the productive capacity bred into 


Over the years Mr. Feeder has raised hundreds of 
calves on National No-Milk without the slightest trouble 
— an experience duplicated on thousands of farms 
throughout the Midwest. Because dairymen keep com- 
ing back, because friends and neighbors catch on to 
the No-Milk idea, National dealers everywhere will 


The following were elected to the board mi, 4 e re th e 
«f directors for three year terms: Bruce K. ia 


Co.; and John Norwig, Cooperative GLF mside 


E. N. Loving to Represeat on two 1948 national es 


National No-Milk is the basic food 
of champions. At the 1948 Na- 
tional Dairy Congress at Waterloo, 
Iowa, Greenfield Farm’s True 
Banker was named reserve grand 
champion bull while his sister, 
Greenfield’s Latest Frances, was 
judged the second best heifer 
calf in the Ayrshire class. 

Both animals are owned by 
George Feeder, Route 4, West 
Allis, Wisconsin. 
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California Group Elects 
Ralph Boone President 


Ralph Boone, Ralph Boone Milling Co., 
San Diego, Calif., was named president of 
the California Hay, Grain & Feed Dealers 
association at the group's silver anniversary 
convention held April 21-23 at the Fair- 
mont hotel, San Francisco. 

Harry F. Enos, Frizelle-Enos Co., was 
elected vice president and the following 
were reappointed to the office staff: I. J. 
Stromnes, secretary-treasurer; John F. Gil- 
more, assistant secretary; and Betty J. Gibbs, 
office manager. 

Directors elected for two year terms are: 
J. E. Bronson, Susanville; E. E. Clark, Los 
Angeles; O. H. Kruse, El Monte; and Joe 


Weirick, Fresno. A. H. Ascherman, San 
Francisco, was named to fill a one year term 
on the board. 

Hold-over directors include: J. P. An- 
drews, Los Angeles: H. A. Brickham, Los 
Angeles; H. C. Eales, San Francisco; and 
Dolph B. Hill, Petaluma. 


RICHARDSON SCALE BULLETINS 

The Richardson Scale Co., Clifton, N. J., 
has announced publication of four new 
bulletins, which are available to the feed 
trade, dealing with automatic scales for han- 
dling materials by weight. Complete specifi- 
cations, construction details and dimensional 
elevation drawings are shown on _ various 
types of portable and stationary grain bag- 
ging scales, automatic bulk grain scales and 
agitator drives for gravity-fed scales. Copies 
may be obtained on request. 


Here are More Clues in 
PENB Mystery Contest 


The third set of clues in the “Mystery 


Good Egg” contest being sponsored by the 
Poultry & Egg National board has been 
released by the contest committee. Here it is: 


“I am a Good Egg 

For a clue to my name, not a part of a 
tree 

Try the most fought-after word in all 
history 

Now my ancestors, ‘tis true, to nobility 
were not bent, 

But they had dealings with someone 
called Sir Pent. 

Surrounded by presidents, good food 
and no care 


AJACS 


Grinders 


for 
HIGH PROFIT 
CUSTOM GRINDING 


The AJACS:Handles every 
type of Feed Material 


The AJACS grinds more tons of a great variety 


30-day 


FREE TRIAL IN 


YOUR OWN PLANT ¢ of grains and roughage than any other Mill in 

its power range. Thousands of Operators of 

SPECIFY SIZE: Custom Grinding Mills call the AJACS the most 

15 TO 75 H. P. efficient. Between jobs, fast and easy screen 

BELT OR DIRECT changes save time. There is a size AJACS that 
MOTOR DRIVE fits the needs of every Mill. 


Write for Information on Free Trial 


JACOBSON MACHINE WORKS 


MINNEAPOLIS 14, MINNESOTA 


1074 10th AVE. S. E. 


For me is a joy and a famous annual 

affair. 

To me, duties of those who yell “cut” 

are not new 

But sometimes those who follow I 

think are too few. 

Results always come though, cause I 

just up and do 

And for many years now I've paddled 

my own canoe. 

Who am 

The contest is open to anyone in the 
poultry business who submits a letter of 150 
words or less on, “Why I support the Poul- 
try & Egg National board. 

The contestant submitting the best entry 
will be given the first chance to identify the 
“Mystery Good Egg”. Announcement of 
the winners and awarding of the prizes will 
take place at the IBCA convention in St. 
Louis, July 20. 


Northwestern Distributing 
Completes New Plant 


The Northwestern Distributing Co., Ma- 
son City, Iowa, north Iowa’s oldest feed 
manufacturer, recently completed construc- 
tion of a new $60,000 feed mixing plant. 

The 50 by 85 foot addition located at 
436 Second St. N.E., includes a new in- 
door grain unloading pit and truck loading 
docks, new pellet mills, feed grinder, pre- 
mixer, soft feed sacker, automatic scales, 
and a 10,000 bushel grain elevator. All op- 
erations are protected by an automatic 
sprinkler system. 

The Northwestern Distributing Co., was 
established over 30 years ago by R. B. Gir- 
ton, president and general manager, and 
has been manufacturing Mor-Grain feeds 
since 1927. Associated with Mr. Girton in 
the business are his two sons Russell B. 


and Harlan. 


@FRANK CASH, Borton, Ill., manager of 
the Harold Adams elevator, was killed in 
an elevator accident on March31. 
GLF TRANSFERS KIME 
M. A. Kime, Fort Plain, N. Y. has been 
named manager of the GLF feed mill at 
Mansfield, Pa. An employe of GLF for 11 
years, Mr. Kime has been in charge of the 
feed mill and produce marketing at Fort 
Plain. He succeeds Howard Fishback in the 
Mansfield post. 
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Thomas Heads New Firm 
Formed at Fort Wayne 


Organization of a new feed company, 
specializing in vitamin and mineral feed 
<upplements has been announced by George 
C. Thomas and associates. 

The company will operate under the 


GEORGE C. THOMAS 


name of Key Products, Inc., with Mr. 
Thomas as president and R. W. Freeman as 
zeneral sales manager. The offices of the 
company will be at Fort Wayne, Ind., with 
production facilities located at Portland, 
Mich. 

Mr. Thomas is widely known in the feed 
industry where he has been active in various 
phases of feed manufacturing for the past 
23 years. He is a former director of the 
American Feed Manufacturers association 
and also served several years on the Feed 
Industry council, 

Mr. Freeman also has a good background 
in the feed business and has served as both 
territorial and divisional sales manager for 
two nationally known concerns. 

According to Mr. Thomas, the new com- 
pany will produce two basic products—Key 
Nutrients and Key Mineral Blend. The first 
is said to be a new combination of known 
nutritive factors in high concentration; and 
the second product is a mixture of essential 
minerals to provide a higher content of 
inorganic phosphorus and trace minerals. 
Distribution will be through established feed 
mixers in rural areas. 


@ RALPH SPRINKLE, Lyons, Ind., is 
the new owner of the Lyons Grain Co. 


VOTE MERCK STOCK SPLIT 

A two for one split-up of common stock 
and authorization for issuing 100,000 shares 
of convertible second preferred stock was 
approved at the annual meeting of the 
stockholders of Merck €& Co., held on April 
19 at New York City. The authorized com- 
mon stock of the company was also in- 
creased to 3,000,000 shares. The present 
board of directors was re-elected without 
change. 
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They won't judge a book 
by its cover, 


Buh they might judge 
your feed that way! 


Western-made new bags—burlap 
cotton or beautiful Wes-prints—are made to ste 
up and “speak well” for the feed they contain 
Each bag is sewn on the newest machinery ine 


individual inspection to give you extra strong 


No-rip seams. In addition, Western’s high speed 


color presses give you fast, efficient imprinting at 
very low cost. 


ox 


\/ 


SSA 


KX 


K > 


Write, wire or phone for more complete information. 


EK 9, PET 


Whether you buy your new bags for price or quality, you'll 
find WESTERN offers you the best combination of both. 
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Sure Does WORK 
LIKE MAGIC! 


Yes sir... grain handling comes mighty close 
to being a case of “Presto-Change” ... it’s so 
quick and down right easy when the job is 


gyn IT ON YO done with the remarkable new 
For Ear Corn, Grain, Feed and 
Other Materials 
Users tell us it is the handiest, most 
me serviceable portable elevator they’ve 
ever known. Strong as a mule, yet 
weighs less than 100 pounds. 
ONE MAN can place it in the most ap gag gg 
ating positions and get grain moving in a jiffy. 1 
CAPACITIES ft. frame of super strength, rust-proof aluminum 
+ gia riaaaal alloy reaches 11 ft. from ground at 45 degree 
200, to 600 bu. small angle up to 20 ft. with hopper on truck sideboard. 
on. SELF LOADING when handling small grain. 
— ON JOB YEAR ‘ROUND ... indoors and out . 
, ‘ doing all sorts of handling jobs faster, with less 
Loading truck from crib labor, at lower cost than ever before. 
is a snap. 
PRICES 
With 1 HP air-cooled engine $197.00 
With % HP G.E. or Westinghouse, 110-220 
volt motor $194.00 


SEE AT THE SHOW 


The Light Weight Elevator will be “Starred” at the 
show... and with it a complete exhibit of Grain, 
Seed and Feed Testing and Handling Equipment 


and Supplies 
Booth 93 
NATIONAL FEED INDUSTRY SHOW 
Milwaukee Auditorium ... Milwaukee, Wis. 
June 6, 7 and 8 


We shall be happy to have you drop around and pay us a visit 


NOW .. And We Do Mean NOW 


Is the time to order Grain Testing and Handling Equipment and ‘Supplies ae 
before you are snowed under by the heavy movement of grain. Shown in panel 
at right are just a few of many hundreds of items available from the Main 
Source of Supply. Use coupon below when ordering or requesting information. 
Please specify items by number. 


l OFFICIAL BROWN-DUVEL 10 MINNEAPOLIS BAG TRUCK... 
"= MOISTURE TESTER .. . $55.00 and up. * $21.00. 
2 TAG-HEPPENSTALL MOISTURE ll. eS FIRE EXTINGUISHER 

* METER .. . $387.00 and up. 2% lb. size $18.86; 4 Ib. size $25.92. 
3 IMPROVED WT. PER BU. TESTER... 12 DUPOR RESPIRATOR. 

"$24.00 and up. * $1.65. 
4 OFFICIAL BOERNER SAMPLER... 3 WIRE TIES .. . $1.05 per M 

* $100.00. “and up. 

OFFICIAL GRAIN DOCKAGE SIEVES GRAIN SCOOPS... All ki 

Commercial, $3.50; Precision, $5.75. 14. one shown $1.80. ihe 


6. OFFICIAL GRAIN PROBES ... $15.00 15 CALUMET ELEVATOR CUP... High 
and up. "speed. Super capacity. No backlegging. 


OFFICIAL SEED TRIERS.. . 6” $1.85; 
127 92.95. 16. BLOWER .. . $59.90 
- . Weighs up 17 FLASH-A-CALL 
* INTERCOMMUNICA 
GUSTAFSON SEED TREATER... . . Master BURROWS EQUIPMENT COMPANY 
* $295.00. Sub-Station $15.00. 1316-J Sherman Ave., Evanston, Ill. 


Send literature on No......... 


Ship us No No No No......... 
Be ey Gas Ship Light Weight Elevator. With motor........ With 


EQUIPMENT COMPANY engine........ 
1316-J SHERMAN AVE. EVANSTON, ILL. pent 
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Revised Standards for Soybeans 
Become Effective Sept. 1 


Revised official grain standards for soy- 
beans, designed to meet present usages of 
the trade more effectively than the stan- 
dards now in use will become effective Sept. 
1, 1949, the department of agriculture has 
announced. 


The new standards combine dockage and 
foreign material into one factor to be known 
as “foreign material”. As a result of this 
combination, the new maximum limits for 
foreign material are increased by 1 per cent 
in each grade. Under present standards, 
dockage is assessed in terms of whole per 
cent and fractions of a percent are disre- 
garded. Under the new standards, all frac- 
tions will be included. 


Moisture limits are unchanged in the new 
standards, but the percentage of splits per- 
mitted in grades 2, 3, and 4 is increased. 
Another change is a redefinition of “yellow 
soybeans” to include soybeans having yel- 
low or green seed coats, and which in cross 
section are yellow or have a yellow tinge. 
There is also a special limitation of 2 per 
cent of soybeans of other class in grade 
No. 22 yellow soybeans. Other minor 
changes in structure and language are in- 
cluded in the new standards. 


Johnson to Head Public Relations 
For Thompson Hybrid Corn Co. 


Robert A. Johnson, Des Moines, Iowa, 
has been named promotional manager and 
director of public relations for the Thomp- 
son Hybrid Corn Co., Inc., Belmond, Iowa, 
according to Richard Thompson, president. 
He will make his home at Belmond. 

A native of Des Moines, Mr. Johnson is 
a graduate of the Babson Institute of Busi- 
ness, Babson Park, Mass. He has been a 
promotional representative for the California 
Fruit Growers exchange. 


USDA Offers New Testing Service 
For Soybeans and Flaxseed 


The United States department of agri- 
culture is now offering a testing and certifi- 
cation service for determination of oil con- 
tent and quality in flaxseed and soybeans. 
The new service is on a fee basis and is 
offered in addition to the present grading 
service under the United States Grain 
Standards act. 

Testing for oil quality will be for iodine 
number and free fatty-acid content of the 
cil, Tests for both oil content and oil qual- 
ity will be made at oilseed testing labora- 
tories of USDA at Peoria, IIl., Minnea- 
polis, Minn., and Beltsville, Md. Applica- 
tions for testing and certification may be 
made at any district office of the grain 
branch of the production and marketing 
administration. 

The fees for sample testing are: for oil 
content, $1.50 per sample; for iodine num- 
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ber of the oil, $1; for free fatty-acid con- 
tent of the oil, $1.50. The fees for lot in- 
spection and certification are the same as 
for sample inspection, plus a sampling fee 
of $1 per carload or fraction of a carload; 
or 50 cents for 1,000 bushels, or fraction, 
when not in railroad cars. 


Seed Meetings 


Pacific States Seedsmen’s Associa- 
tion, Santa Barbara, Calif. 

May 22-24 

Illinois & Indiana Joint Meeting, 
Purdue University Experimental 
Station June 2 


Florida Seedsmen’s Association, 
Sheraton Plaza Hotel, Daytona 


Beach. June 2-4 
Idaho-Eastern Oregon Seedsmen’s 
Association, Summer Meeting, 

Shore Lodge, McCall, Idaho 
June 10-11 


Canadian Seed Growers Association, 
University of Alberta, Edmonton, 
Ailta., June 15-17 


Canadian Seed Trade Association, 
Hotel Windsor, Montreal, Que., 


Wyoming Grain, Feed & Seed Deal- 
ers Association, Crescent Hotel, 
Sheridan, June 19-21 


American Seed Trade Association, 
Statler Hotel, Washington, D. C. 
June 21-23 


Association of Official Seed Ana- 
lysts & Society of Commercial 
Seed Technoligists, first annual 
meeting, Oregon State college, 
Corvallis, Ore.......June 27-July 1 


Kansas Seed Dealers Association, 
Mid-year meeting, Hotel Broad- 
view, Wichita, Kan......July 15-16 


South Carolina Seedsmen’s Asso- 
ciation, Francis Marion Hotel, 
Charleston, S. C............. July 22-23 


Alabama Seedsmen’s Association, 
Tutwiler Hotel, Birmingham, Ala. 

July 28-29 

Texas Seedsmen’s Association, Plaza 
Hotel, San Antonio, Tex. 

Nov. 3-4 

Hybrid Seed Corn Division, ASTA 
Fourth Research Conference, Ho- 
tel LaSalle, Chicago, III. 


Dec. 1-2 
Louisiana Seedsmen’s Association, 
New Orleans, La.................. Dec. 10 


Southern Seedsmen’s Association, 
New Orleans, La............ Dec. 11-14 


Kansas Seed Dealers to Gather at 
Wichita for Mid-Year Convention 


Wichita, Kan. will be the scene of the 
third annual mid-year meeting of the Kan- 
sas Seed Dealers association. Seedsmen 
will gather at the Hotel Broadview for the 
two-day session, July 15-16, according to 
O. E. Case, Hutchinson, executive  secre- 
tary-treasurer. 

The association’s officers are Lisle S. 
Congdon, Sedgwick, president; Otto A. Bar- 
teldes, Lawrence, vice president and Mr. 
Case. The directors are Fred Casterline, 
Dodge City; Ross McCausland, Wichita; 
J. D. Bowman, Concordia; Dan E. Beadell, 
Coffeyville and W. C. Armfield, Sedgwick. 


New Name for Pacific Seed Group 
To be Considered at Convention 


A change of name from Pacific States 
Seedsmen’s association to Pacific Seedsmen’s 
association will be considered by delegates 
to that group’s annual convention when it 
convenes at Santa Barbara, Calif. on May 
22-24. The change has been recommended 
because of the addition of numerous west- 
ern Canadian growers to the organization. 


Carpenter Named General Manager 
For Missouri Pfister Growers 


Miller Carpenter is the new general mana- 
ger of Missouri Pfister Associated Growers, 
Princeton, Mo. The organization’s office is 
being moved to Carrolton where Mr. Car- 
penter spent many years as county agricul- 
tural agent. The new sales manager of the 
firm is Martin Kruse. 


Wyoming Feed & Seed Dealers 
To Meet at Sheridan, June 19 


The fourth annual convention of the 
Wyoming Grain, Feed & Seed Dealers will 
be held June 19-21 at the Crescent hotel, 
Sheridan, Wyo. The annual banquet will be 
held on the evening of the second day. 
Everett L. Berry, Sheridan, secretary-treas- 


urer, is handling reservations. 


@ GEORGE MOORE, Great Falls, Mont., 
has been transferred to the Associated Seed 
Growers office at St. Anthony, Idaho. He 
formerly managed the ASG office at Great 
Falls. 


@ FARMERS GRAIN CO., Cherokee, 
lowa has been purchased by the Quaker 
Oats Co. from Lloyd Darling. 


CONNECTICUT FIELD DAY 
The Connecticut Agricultural Experiment 
station, Mt. Carmel, Conn., will hold its 
annual field day, Aug. 24 according to Dr. 
James G. Horsfall, director. Scene of the 


meet will be the experimental farm at Mt. 
Carmel. 


KENTUCKY DEALERS TO MEET 

The 1949 annual meeting of the Ken- 
tucky Seed Dealers association will be held 
at the Lafayette hotel, Lexington, Ky., on 
May 16-17. Lectures and business meetings 
will be held. The convention will adjourn 
at noon of the second day. 
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Seed Samples from lowa Company 
Tested in Seven Foreign Nations 


As the start of a foreign seed testing 
program, Corn States Hybrid Service, Des 
Moines, Iowa, has shipped several tons of 
seed samples to seven European countries. 
Agricultural ministries, seed cooperatives 
and seed companies of these countries are 
cooperating to test United States seed in 
actual test plot comparisons. 

Four sets of samples are destined for 
each of the countries included in the export- 
import testing program. The seed shipped 
was contributed by more than 100 seed 
companies in the United States and the re- 
sults of the tests are expected to open up 
new markets to hybrid seed dealers. 


Robert M. Wolfe of Corn States Hybrid 
Service planned the details of the program 
and will go to Europe this summer to wit- 
ness the results of the trials. Preliminary 
arrangements with the foreign nations were 
made by John Spence, vice president and 
head of the brokerage division for Corn 
States during a trip to Europe in January. 

SPEYRER GETS CORNELI POST 

Albert Speyrer, Leonville, La., has joined 
the sales staff of the Corneli Seed Co. and 
will represent the firm throughout Louisiana 
and Texas. Mr. Speyrer has had several 
years experience in the seed business. Cal- 
vin C. Burton who formerly managed that 
territory will shift his activities to the Ar- 
kansas and Oklahoma areas. 


STERLING HOG AND FEED BALANCER 


Sterling Pig and Hog Balancer will satisfy your customers 
and build a large volume on hog feed sales. Many dealers 
enjoy a steadily growing sale on this item. Producing 
238 lb. hogs in 5 months 8 days with several litters of 
fall pigs has been done with Sterling Pig and Hog Balancer. 
This feed produces pork quickly and profitably. It’s a 
money-maker for your feed store too. Build your hog feed 
volume with Sterling Pig and Hog Balancer, and enjoy an 
increasing group of satisfied customers. 


NORTHRUP KING «CO. 


Minneapolis 


DEPENDABLE SINCE 1884 


Minnesota 


e990 @ 


Seed Analysts and Technologists 
Plan Meeting in Oregon, June 27 


The first annual meeting of the Assv- 
ciation of Official Seed Analysts and S.- 
ciety of Commercial Seed Technologists is 
scheduled for June 27 - July 1. The meet- 
ing place for the 42-year-old organization 
will be the Oregon State college, Corvallis, 
Ore. 

Mrs. Louisa A. Kanipe who is in charge 
of the cooperative federal-state seed labor». 
tory at Corvallis made the announcement 
and asserted that the convention will attract 
about 200 seed technologists from the 
United States and Canada. The convention 
will concern itself with problems and ac- 
vancements in research, seed law enforce- 
ment, education and seed-testing procedure:. 


Christenson Named Plant Manager 
For Hagies Hybrids at Clarion 


Robert H. Christenson, Humboldt, Iowa. 
lias been appointed plant manager of Hagie. 
Hybrids, Inc., Clarion. Mr. Christenson i, 
a veteran of 13 years service with a Hum- 
boldt corn company during which he 
worked in every phase of the business. He 
plans to move his family to Clarion as soon 
as conditions permit. 


Tests Show Location Influences 
Thiamine Content of Wheat 


Several thousand samples of wheat, rep 
resenting various strains and varieties grown 
throughout the U. S., have been analyzed 
for thiamine (vitamin B-1) by the U. S. 
Plant, Soil & Nutrition Laboratory at Cor- 
nell university, Ithaca. 

The results show that the vitamin con- 
tent of wheat is determined by the location 
where it is produced, the year in which it 
is grown and by the variety. Of these, lo- 
cation is probably the most important, but 
there are considerable variations from yea 
to year and among varieties. 

The scientists believe that by careful 
breeding over a period of years new varie- 
ties of wheat could be produced to give 
from 50 to 100 per cent more thiamine 


than the present varieties. 


@ FRANCIS F. BEYER, Sioux City, Iowa. 
district manager for the F. R. Miller Feed 
Mills, died recently following a brief iliness. 
IDAHO GROUP TO MEET 
Idaho-Eastern Oregon Seedsmen’s asso 
ciation will hold its summer meeting, Junc 
10-11 at Shore Lodge, McCall, Idaho. Res 
ervations may be made through Lester Mc 
Cracken, Box 651, Nampa, Idaho. Sectiona! 
meetings, group meetings, a banquet anc 
a dance will be featured on the program. 


YEARBOOK OF AGRICULTURE 

The 1948 yearbook of agriculture, “Grass,” 
prepared by USDA is just off the govern: 
ment presses. Those interested can obtain 
copies by writing to their senator or repre 
sentative. It will be sent without cost as 
long as the supply lasts. It can also be pur- 
chased for the price of $2 by writing to 
the Superintendent of Documents, Govern- 
ment Printing Office, Washington 25, D. C 
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When Summer Crops Perish 


Lack of Nitrogen Most Likely Cause 


e@ SOIL scientists at the University of Wis- 
consin, Madison, Wis., have recently con- 
cluded experiments which prove that crop 
failure during hot summer months is caused 
in most cases by lack of nitrogen, rather 
than dry weather. Tests were run at Arena, 
Wis. by L. E. Orth and M. L. Jackson and 
at Hancock, Wis. by A. R. Albert. 

In tests run on corn plants, it was dis- 
covered that coloring of the growing plants 
indicated the difference between moisture 
deficiency and nitrogen deficiency. A corn 
plant killed by drouth stays green until it 
wilts all over. After the whole plant is 
wilted, it gets brown and has the appear- 
ance of being frost-bitten. 

Nitrogen drouth, on the other hand, 
causes a yellowing of the plant before it 
begins to wilt. The change in color starts 
at the tip of the leaf and spreads back along 
the center. Lower leaves show the first signs. 
From the center, it spreads outward until 
the whole leaf is yellow. 

In the Arena tests, two plots of ground 
were planted in corn, one plot being rein- 
forced with extra nitrogen. The plot with- 
out extra nitrogen fired early but the other 
plot, with 40 pounds of extra nitrogen, 
stayed green until the last of August when 
dry hot winds completely dried out the soil. 

Based on the results of the extensive 
tests all of which were run on sandy soils, 
the Wisconsin scientists concluded that: 

Oats, after corn or grass, need 30 to 50 
pounds of nitrogen, or 100 to 150 pounds 
of ammonium nitrate. If a legume is seeded, 
12 to 20 pounds will be enough. If more 
is put on, the nurse crop will grow so much 
that the grass seeding may suffer. 

Rye, not following a legume, can use 60 
to 100 pounds of extra nitrogen. If seeded 
with a legume, 12 to 20 pounds is enough. 
Corn not following a legume needs 30 to 
50 pounds of extra nitrogen per acre. 

Nitrogen if put on at last cultivation gives 
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“| think it's getting pretty serious—he 
gave her his ring yesterday!" 


best results but will pay for itself if put on 
before planting. If 30 to 50 pounds are put 
on corn, it will give a striking yield in a dry 
year. Much heavier use is needed in a wet 
year. The scientists found that corn does 
not suffer as much on the heavy soils as it 
does on sandy soils. These soils are high 
in organic matter and furnish a lot of nitro- 
gen during the season. 

Nitrogen alone will give only small in- 
creases and the same holds true if only a 
fertilizer is used. In tests conducted last 


year by J. C. Kaudy and M. L. Jackson, it 
was found that minerals ran short before 
the nitrogen did. When extra minerals were 
added, the corn was better able to use the 
extra nitrogen. 

The conclusions of the U. of W. staff are 
that extensive use of nitrogen can prevent 
most of the farmer's “drouth” problems and 
that the extra nitrogen should be reinforced 
with minerals for best results. 

@ ALEX MASTROBATTISTA, Bernards- 
ville, N. J., of the Somerset Grain & Feed 
Co., died March 8. 

@ DODGE CITY FLOUR MILLS CoO., 
Dodge City, Kan., suffered a loss of $900,- 
000 in a fire resulting from an explosion 
on April 4. 


for 


economical feeding 


(Feeding Corn Sugar Mo- 
lasses) to any live stock feed 
mixture...including pellets 
and cubes. 


Add HYDROL 
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HYDROL’s dextrose content 
provides an economical, 
health promoting, easily 
assimilated carbohydrate. 


CORN PRODUCTS 
SALES COMPANY 


17 Battery Place » New York 4, N. Y. 


18th and Grand, Kansas City 8, Mo. 
333 No. Michigan Ave., Chicago, Ill. 
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DUST 
BLOWER 


Dust is a great hazard 
...a frequent cause of 
fire, motor burn-outs, 
shut-downs, and other 
troubles. Beat this 
hazard with a Seed- 
buro Portable Electric 
Blower. 


INSECTICIDE 
VAPORIZER 


By attaching a one gal- 
lon metal spray tank 
in place of the rubber 
hose the Seedburo 
Blower is easily con- 
verted into a powerful 
sprayer... highly suc- 
cessful for spraying 
insecticides around 
piled bags, elevator 
legs, machinery, etc. 
Shoots a fine mist 
spray 18 to 20 feet. 


DEHYDRATED 


ALFALFA MEAL 


ALSO DISTRIBUTORS OF 


STALEY’S 


NOPC 
ARMOUR'’S 


Vitamin Oils 
and Dry Products 


Meat 
Scraps 


PACIFIC MOLASSES Co's. 


Cane Blackstrap Molasses 
in Tank Cars and Drums 


MANAMAR 


Dried Cane 


Molasses 


OMALASS 


PILOT BRAND 


SANI-FLOR 


Poultry 
Litter 


STONEMO Granite Grit 


Established 1884 


MANEY BROTHERS 


MILL & ELEVATOR CO. 


MINNEAPOLIS, MINN. 


4 


Here’s a great piece of equipment .. . 1 tool that does 4 dif- 
ferent kinds of work. 


First, and most important, it’s a Portable Electric Blower . . . 
powerful, durable, and rugged . especially designed for 
heavy duty in elevators, seed houses and factories. Easy to use. 


Gives a powerful, clean, dry blast of air when connected to any 
electric socket. 


Four models available, 4A—1/4 H.P.; 6A—1/3 H.P.; 8A—3/5 
H.P.; 10A—1 H.P. 


VACUUM CLEANER 


Standard attachments 
quickly convert this 
blower into a high power 
vacuum cleaner for bins, 
chutes, shelves, etc. 


PAINT SPRAYER 


Other attachments change this 
appliance into a paint sprayer 
especially suited to small and 
medium sized indoor jobs. 


HEADQUARTERS FOR EQUIPMENT 


Seedburo is Headquarters for grain, seed house and plant maintenance 
equipment and supplies: 
Moisture Testers Thermometers 


Bag Trucks 
Sampling Devices Seed Germinators 


Respirators 
Scales, etc. 


751 CONVERSE BUILDING CHICAGO 6, ILLINOIS 


MILL & ELEVATOR FIRES 


are often caused by 


SMOKING 


If smoking must be permitted 
Provide a safe place and 
Confine smoking to that place 


PREVENT FIRE 


MILL MUTUAL FIRE 


PREVENTION BUREAU 
CHICAGO 


THE FEED BAG — May, 1949 


| WOES THE WORK of Ge 
34 NT co PANY 
EQUIPME 
= 
S 
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upon our whole economy. Yet the “Fair Dealers” have no inten- 
tion of reducing the costs of government, but they have ambitious 
plans to continue spending all over the world. 


A DEPENDENT EUROPE FOR YEARS 


And out of Switzerland comes a startling report. It said: “Europe 
will remain dependent on American capital for many years, a 
United Nations economic review said today.” The report very 
frankly indicates that the E.C.A. program is hurting Europe's 
economy more than it helps. The European countries are not get- 
ting together on a common economic or political basis and until 
they do our help to them will not bring full recovery. 


FEDERAL AID TO EDUCATION 


Last Friday the Senate by a decisive vote 58 to 15 adopted a 
bill that provides federal aid to state schools. The measure is now 
in the House where it will be considered, before the end of this 
session. The Senate debates indicate that the chief concern of the 
Senators was around the question of how much control should the 
federal government exercise over the local schools that were eligible 
to receive assistance. Senator Taft, one of the principal proponents, 
said the government would exercise sufficient control to see that 
the money went for educational purposes. The bill, as passed, 
authorizes an appropriation of 300 million dollars. It is safe to 
assume that within a few years the amount will be double. In 10 
years it will exceed one billion dollars. Bureaucracy grows that way. 


THE BERLIN AIR-LIFT 


Formal lifting of the Berlin blockade comes this week. It will 
go a long way to end the “cold war,” so the state department 
believes. While this appears to be a victory for our side, official 
Washington is not too jubilant. There is still an unknown equation 
that must be solved,—what is Stalin’s next move? Russia fears a 
reconstructed Germany, and since a constitution has now been 
adopted, the Soviet is on notice that its former enemy will soon 
take its place as an industrial power in Europe. The Reds are 
attempting to ween Germany from the West but the overwhelming 
majority of the people want no part of communism. 

Now that the air-lift job is about done, Congress has the respon- 
sibility of determining who in our government was responsible 
for creating that situation. The end of the blockade should not be 
the end of the story. 


EXPORTS INCREASE AS FOOD PRICES FALL 


The department of agriculture has set aside 73 million pounds 
of pork for export to 12 foreign countries in three months. This 
is six times the previous amount. Of course, the move is intended 
to stop the decline in hog prices which have dropped 15 per cent 
in the last five weeks. ECA has authorized 21 million dollars to 
the British so they can buy more of this meat supply. 


IN THE MILL 


Veterans Pensions: ‘The House committee has not yet agreed 
on the content of another pension bill. But it will come. 


Oleomargarine: The House passed the bill repealing the 
federal tax, but it now rests, in the Senate where it will be fili- 
bustered or tied to some other measure as a rider. This is a method 
to kill it outright. 


Housing: Senate passed such a bill and the House will con- 
sider it before the end of the present session. 


Minimum Wage Bill: House committee will report out a 
measure to increase minimum wages from 40 to 75 cents an hour, 
but will compromise between those figures. 


Federal Aid To Education: Senate passed the bill last week. 
There will be a lot of opposition in the House but it will pass. 


Public Health: Nothing on this legislation in the present 
session. 
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PRINT 


BAGS 


In a Wide Variety of 


Good Looking Patterns and 


Attractive Color Combinations 


ARE — WITHOUT A DOUBT 
A POSITIVE SALES BUILDER 


WHAT'S YOUR PREFERENCE? 
UNLABELED? 
SPOT LABELED? 
BAND LABELED? 


WE HAVE ‘EM... 
THE WAY YOU WANT ‘EMI! 
AND PRONTO, TOO!! 


WERTHCO PRINT FEED BAGS 


ANOTHER WERTHAN BETTER BUILT PRODUCT 
& 


Wire ... Write or Phone 


WERTHAN BAG CORPORATION 
8th AVE. & HOWARD ST. 
NASHVILLE 1, TENN. 


MIDWEST SALES OFFICE 
141 W. JACKSON BLVD. 
PHONE HARRISON 4961 

CHICAGO 4, ILL. 
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— Central 
(Continued from page 23) 


Congress adjourned before a vote could be 
taken in the Senate. 

Homer I. Huntington, manager of the 
Poultry & Egg National board, Chicago, 
will open the Tuesday morning session. 
PENB has done an outstanding job during 
the past few years in helping promote con- 
sumption of poultry and poultry products, 
and Mr. Huntington will describe in detail 
some of the accomplishments of his or- 
ganization. 

Dr. Gus Bohstedt, one of the nation’s 
best known authorities on dairy cattle nutri- 
tion, University of Wisconsin, and Walter 
C. Berger, president, American Feed Manu- 


facturers association, will also appear on 
the Tuesday program. 

A key figure in government circles is ex- 
pected to feature the final convention pro- 
gram on Wednesday morning, although at 
this writing no definite commitment has 
been received. Other outstanding speakers 
who will address the feedmen on Wednes- 
day will include Dean McNeal, director of 
the business analysis department, Pillsbury 
Mills, Minneapolis, and Ray B. Bowden, 
executive vice president of the Grain & 
Feed Dealers National association, who will 
report on recent news developments from 
the nation’s capital. 

Officers of the Central association include 
Donald F. Crane, E. J. Crane & Sons, 
Chippewa Falls, president; Ray W. Biel, 
Water Street Mill, Sparta, vice president; 


Wy 


KEN-PRINTS 


Vv TINT-SAX—FAST COLORS 


NEEDLEWORK EMBROIDERY 
DESIGNS FOR BACKPRINTS 


V NAPKIN BAGS 


V PILLOW CASE BAGS 
V PERFECTED WASH-OUT INKS 
Vv FACE AND BUTT PRINT PAPER LABELS 


- «.~ and Percy Kent will continue fo pioneer with new 


bag styles and ideas, so that your products may move 


Buffalo 


ever faster off retailers’ shelves. 


PERCY KENT BAG COMPAIY, INE, 


Kansas City 


New York 


e94e 


B. M. Crain, Rosendale Flour & Feed Co., 
Rosendale, secretary-treasurer; and David 
K. Steenbergh, publisher of The Feed Bag, 
Milwaukee, executive secretary, 

In addition to the officers listed above 
the board of directors is composed of D. R. 
Guptill, Producers & Consumers Co., Genoa 
City; Harold Aamodt, Rice Lake Roller 
Mills, Rice Lake; Roland C. Tesch, Knauf & 
Tesch, Chilton; David J. Boulay, Boulay 
Bros. Co., Fond du Lac; and Bruce McDon- 
ald, Globe Feed Co., Rockford, IIl. 


‘Was it the Feed?’ Title 
Of New AFMA Publication 


Publication of a new 54 page brochure 
entitled, “Was It The Feed” has been an- 
nounced by the American Feed Manufac- 
turers association. 

The booklet consists of reproductions of 
nearly 50 letters received from various state 
feed control officials in response to a query 
from the AFMA requesting information on 
cases where manufactured feed was suspected 
of causing death or sickness in poultry or 
livestock. 

With only one or two exceptions the con- 
trol officials were unanimous in reporting 
that they had never found any evidence that 
a manufactured feed was the direct cause 
of mortality in farm animals or poultry. 

A similar booklet along these lines was 
published about eight years ago but the 
current brochure is entirely new. Each letter 
is reproduced on the official state letterhead 
and bound in an 8% by 11 ‘inch size suit- 
able for a salesman’s portfolio. 

Feedmen are cautioned not to use this 
book in an attempt to prove that their feeds 
are nutritionally balanced as such is not the 
intent. Misuse of the brochure might do 
much to upset the splendid cooperation that 
exists between the feed industry and control 
officials, the AFMA warns. 

Copies have been mailed to all members 
of the American Feed Manufacturers asso- 
ciation and additional copies may be pur- 
chased from the association headquarters, 
53 Jackson blvd., Chicago. 


Brannan’s Program Theme 
Of Nebraska Convention 


“Brannan’s Farm Program and Your 
Business” will be the theme of the 21st 
annual convention of the Nebraska Grain 
& Feed Dealers association scheduled for 
May 17-18 at the Hotel Paxton, Omaha, 
Neb., according to Howard Elm, Lincoln, 
secretary. Discussion of the Secretary Bran- 
nan proposals will provide Nebraska’s feed 
men with up-to-date information on one of 
the most hotly contested government pro- 
posals in recent times. 

Speakers will include Ray Bowden, Grain 
& Feed Dealers National association; Lyman 
Peck, feed consultant, Chicago, Ill.; H. L. 
Wilche, Ralston-Purina Co., St. Louis Co., 
St. Louis, Mo.; and Woodrow “Woody” 
Walton, production and marketing adminis- 
tration, Kansas City, Mo. 

Highlights of the convention other than 
speeches will be the annual smoker, cock- 
tail party, grain dealers luncheon and the 
annual banquet and floor show. 
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See It At the Feed Show 


A feature of the Sprout, Waldron Manu- 
facturing Co.’s exhibit at the National Feed 
Industry Show in Milwaukee June 6-8 will 
be this new Type 480 double roller mill. 
The mill has stainless steel hoppers and a 
self-cleaning feeder which is designed for 
easy removal of all residue. Other features 
include one-point roll control, micrometric 
adjustment, uniform feed distribution, and 
self-aligning and interchangeable bearings. 


Lee O. Carlin Joins Staff 
Of Staley Milling Co. 


Lee O. Carlin, San Francisco, Calif., has 
been appointed manager of the corn meal 
department and buyer of grains and in- 
gredients for the Staley Milling Co., Kan- 
sas City, Mo. He took over his new duties 
on April 11. 

Previously, Mr. Carlin had operated his 
own brokerage firm in San Francisco, deal- 
ing in brewers grits and other corn pro- 
ducts and before that he was vice president 
and general manager of the Forbes Bros. 
Central Mills, Topeka, Kan. 


New Rodentcide Developed 
By Wisconsin Researchers 


A new anticoagulant compound, “Com- 
pound 42,” has been found to be a highly 
useful as a multiple dose rodencide in ex- 
periments conducted by scientists of the 
Wisconsin Alumni Research foundation, 
Madison, Wis. 

Only small doses of the product are re- 
quired for effective kill. Researchers believe 
that one pound of “Compound 42” is suffi- 
cient for almost 100 per cent kill in more 
than 200,000 rats. The same amount of red 
squill, a common rodentcide, is only suffi- 
cient for treating about 5,000 rats with an 
estimated 50 per cent kill. 

The development of the new compound 
originated in studies made on cattle deaths 
by Prof. Karl P. Link and his staff at the 
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foundation. North American cattle some- 
times died of bleeding after consuming 
spoiled sweet clover hay. Analysis of the 
spoiled hay revealed presence of a strong 
toxic factor. This factor was developed for 
anti-rat use. 

The foundation claims that the new ro- 
dentcide has these advantages: no odor 
which might develop “bait shyness,” palati- 
bility, slow action, and little effect on human 
beings and animals. It is also effective 
against mice. WARF which owns the com- 
pound patent expects that it will be avail- 
able commercially soon. 

@CHARLES C. JONES, Gladstone, Ill., is 
the new manager of the Henderson County 
Grain Elevator Co.’s new elevator. He was 
formerly bookkeeper for the Virden Grain Co. 


Quaker Oats to Relocate 


Chicago General Offices 


General offices of the Quaker Oats Co. 
will be moved from the Chicago Board of 
Trade building to the Merchandise Mart, 
Chicago, Ill., on May 1, 1950, according 
to an announcement by H. C. Laycock, jr., 
secretary and assistant treasurer of the firm. 

The move will enlarge the office floor 
space from 45,000 to 66,000 square feet. 
The new offices which are leased for 10 
years will consolidate the office facilities 
with the company’s experimental kitchens. 
The new premises will be completely mod- 
ernized and air-conditioned throughout, Mr. 
Laycock reported. 


BONE 


IMPORTED AND DOMESTIC 


FISH MEAL 


MEAL 


Linseed Oil Meal 

Soybean Oil Meal 

Cottonseed Meal 
Peanut Meal 


Teletype PH 109 


ALL FEED INGREDIENTS 


BREWERS GRAINS 
DISITILLERS GRAINS 
ALFALFA MEAL 


WOODWARD & DICKERSON, INC. 


1400 SOUTH PENN SQUARE 
PHILADELPHIA 2, PA. 


ESTABLISHED 1873 


Brewers Yeast 
Meat Scraps 
Blood Meal 

Tankage 
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zines and other products that they gladly 
trade with a concern to which high-pres- 
sure tactics are unknown. 

However, the elevator does have several 
trucks delivering feed, coal and other mer- 
chandise and hires an expert mechanic to 
service the farm equipment which it sells. 
The truck drivers are instructed to make 
prompt deliveries. Should a customer order 
a load of coal and request that the driver 
throw a few sacks of feed on the load, this 
is done cheerfully. The driver also takes 
orders for other merchandise. 

“Our capable staff is the backbone of 
this business,” declares F. A. Schrader, sec- 
retary-treasurer of the elevator. ‘““The entire 
staff is trained to render quick, efficient and 
courteous service.” 

There is a notable absence of listlessness 
among Northfield elevator employes; none 
of the, “I'll take my time waiting on trade; 
I've only got two hands to work with” 
attitude found in some business concerns. 
During the spring months, farmers some- 
times can be unreasonable in their demands. 
However, the elevator employes take this 
in their stride and seldom let it ruffle them. 

The staff consists of 12 people, including 
Mr. McCracken. Three bookkeepers keep 
the accounts straight for the company’s 
three installations. The fact that the elevator 
at Northfield retails around 250 tons of feed 
each month while the Dundas plant sells 
about 100 tons gives an indication of the 
volume of feed sales alone. 


Looking to the future, the Northfield ele- 
vator is planning a number of progressive 
moves to make it even more valuable to the 
communities which it serves. 


Missouri Dealers to Hold 
Annual Meeting May 23 


The one day convention of the Missouri 
Grain, Feed & Millers association, scheduled 
for May 23 at the Hotel Governor, Jefferson 
City, Mo., will be enlivened by a large num- 
ber of speakers, according to D. A. Meiner- 
shagen, secretary-treasurer. Firm exhibits 
and a banquet will round out the program. 


Speakers will include Robert T. Thorn- 
burg, commissioner of agriculture for the 
state of Missouri; Carl Toberman, St. Louis, 
Mo., Secretary of State; Roger C. Slaughter, 
Kansas City, Mo.; Ray Bowden, executive 
vice president of the Grain & Feed Dealers 
National association; Homer I. Huntington, 
general manager of the Poultry & Egg Na- 
tional board; John Falloon, specialist in soils, 
University of Missouri; J. Ross Fleetwood, 
specialist in field crops; and Elred A. Cayce, 
president of the Merchants Exchange of 
St. Louis. Mrs. Eunice A. Dustin, director 
of education for the Chicago Board of 
Trade, will present “The Story of the 
Market.” 

@ KALISPELL FEED & GRAIN SUP- 
ply, Kalispell, Mont., is the name of the 
new firm formed recently by J. E. Gustin 
and Lyle Helsleigh. 


Announce Promotions For 
Corn Products Executives 


The board of directors of Corn Products 
Refining Co., New York City, has an- 
nounced the election of William H. Gam- 
ble, vice president, as a director. 


Mr. Gamble, who is president of Corn 


E. H. Gamble John Rhanstine 


Products Sales Co., has been associated with 
the company since 1910. He succeeds Frank 
H. Hall, who resigned after serving as a 
director for 34 years. 

The directors also announced the election 
of John R. Rhamstine to the post of finan- 
cial vice president. Mr. Rhamstine, who be- 
gan his career with Corn Products in 1934, 
served as manager of the Pekin, Ill. plant 
prior to his appointment as a vice president 
in 1947. He was elected a director in 
January, 1949. 


Under one roof 


Every Feed Ingredient You Want 
Conveniently Located for Truck 
Pickup—We Protect Legitimate 

Feed Dealers 


GOOD STOCKS AT ALL TIMES 


CALF MANNA, LAB MIX, CONDENSED BUTTERMILK, 
CALCIUM CARBONATE, GRANITE GRIT, SANI-FLOR 
LITTER, DEHYDRATED PEAVINE AND SOYAVINE MEAL, 
DEHYDRATED ALFALFA MEAL, CODLIVER OIL CONCEN- 
TRATE, REGROUND OATFEED, DAIRY FEED, COLLOIDAL 
PHOSPHATE, FOX AND MINK FEEDS, DOG RATIONS, 
KILLER-DILLER RAT & MOUSE EXTERMINATOR, PEANUT 
MEAL, SOYBEAN MEAL, LINSEED MEAL, BREWERS 
GRAINS, MALT SPROUTS, DISTILLERS DRIED SOLUBLES, 
SKIMMILK, BUTTERMILK POWDER AND MILLFEED, BEET 
PULP, MOLASSES AND 77 OTHER COMMODITIES. 


FEED SUPPLIES, INC. 


3328 W. Cameron Ave. 
NORTH MILWAUKEE, WIS. 


STEARNS AUTOMATIC 
MAGNETIC SPOUT SEPARATOR 


Get rid of tramp iron—protect grinders 
and pulverizers and eliminate fire hazard. 
For efficient, economical 
and automatic removal— 
buy Stearns spout separa- 
tors. Electro and perma- 
nent magnetic types to 
suit your operation. Write 
for Bulletin 92E. 


STEARNS MAGNETIC 


M ANUFACTURING 
627 S. 28th St. 


Co. 


Milwaukee 4, Wis. 
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Mystery Element Unmasked 


Nutrient X Identified as Vitamin B,, 


The hitherto unidentified food material in 
milk that was first reported in 1932 by the 
bureau of dairy industry and called nutrient 
X, because of its unknown chemical nature, 
is undoubtedly vitamin B.:, the United States 
department of agriculture has announced. 

Bi. is the name commercial chemists of 
one company gave to the material they 
recently isolated in crystalline form from 
liver extracts—the material that makes liver 
extract effective in the treatment of perni- 
cious anemia. 

A number of years ago, C. A. Cary and 
A. M. Hartman of the bureau of dairy in- 
dustry showed that nutrient X was essential 
for normal growth, development, reproduc- 
tion, and lactation in laboratory rats. Con- 
tinuing their research they found nutrient 
X present in the nonfat portion of milk, 
in cheese, commercial casein, leafy foods 
and feeds, and in liver extracts, but not in 
the cereal grains and oil meals. 

When crystalline Bz: first became avail- 
able for purchase about six weeks ago, Cary 
and Hartman began a series of rat-feeding 
tests to determine the effects of feeding Bi 
in place of milk and other known sources of 
nutrient X. 

The results of these tests showed that, in- 
sofar as growth is concerned, By functions 
like nutrient X. Growth deficiencies in the 
rats due to lack of nutrient X were over- 
come by feeding either crystalline Biz or 
milk, nonfat milk products, leafy foods and 
feeds, liver extracts, or other food materials 
known to contain nutrient X. 


Biz has the same effect on the utilization 
of high-protein diets as nutrient X, and 
Cary and Hartman conclude that possibly 
its fundamental function in the normal 
mammal is to facilitate the utilization of 
protein in the diet, especially high levels of 
protein. For example, the rats on diets con- 
taining 25 per cent of protein made 54 per 
cent of normal growth, those on diets con- 
taining 45 per cent of protein made from 
25 to 30 per cent of normal growth, where- 
as those on diets containing 65 per cent of 
protein failed to grow at all or died when 
they did not get nutrient X. When either 


\ 


FEED INDUSTRY 


ONE ROOF 
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nutrient X or By was fed with these various 
levels of protein, the effect on rate of 
growth was the same—that is, the rate of 
growth increased two-fold on the 25- per 
cent protein diet, somewhat over three-fold 
on the 45-per cent protein diet, and many- 
fold on the 65-per cent protein diet. 
Other research by these same investiga- 
tors indicates that bacteria in the intestine 
of the rat synthesize nutrient X or some 
material having similar activity. Riboflavin 


for Complete 
<>, Service 


TWIN-SPIRAL MIXER 
Two-speed, twin-spiral action 

assures complete, thoroughly uniform 
mixing in one-half the time. 

Assures a perfectly blended batch. 
Mixer has high capacity; permits 

fast loading. 


THREE 


(Bz) plays a very important—if not a domi- 
nant—role in bringing about this synthesis. 

Although B:: is the material that makes 
liver extracts useful in the treatment of 
pernicious anemia, milk and other food ma- 
terials that are sources of nutrient X are 
not directly effective. 


@ ED BRINKERT, Hartley, Iowa, has 
opened a new feed store. Bob Green is 
manager. 


@ HUGH HALE, Royal, Iowa, has pur- 

chased a home in Shelby so as to be nearer 

the elevator he manages there. 

@ CLAY EDWARDS, Archer, Iowa, has 

purchased an interest in the Nicholson & 

Ohme Elevator, Archer, from Andy Ohme. 


ADVANCE CUSTOM MILL 


Triple Reduction produces uniform 
Granular Grind. Mill is proportionately 
balanced . . . designed so that every 

ounce of horsepower produces maximum 
results—structurally stronger so that years 
of dependable low-cost service are assured. 


CORN CUTTER 


Produces steel cut corn in three top 

grades—coarse, medium, baby . chick; also 

meal and bran. 

PRATER PULVERIZER CO. 

1539 S. 55th Ct. Chicago 50, Iil. 
VISIT THE PRATER BOOTH 


NATIONAL FEED INDUSTRY SHOW 
MILWAUKEE AUDITORIUM, JUNE 6-7-8 
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@ PAUL SPARKMAN, Hot Springs, N. M., 
will open a new feed store at Socorro, N. M. 
to be known as the Socorro Feed & Seed. 
Noel D. Roberts, Hot Springs, has been 
named manager. 


NEW SCALE BULLETIN 

Yale & Towne Manufacturing Co., Phila- 
delphia, Pa., has recently issued a new 12 
page, three-color bulletin giving technical 
information for purchasing agents, engi- 
neers, inspectors, designers and manage- 
ment about its new Load King scale weight 
printer. The ten models and combination 
models are discussed as well as other mat- 
ters pertaining to scale printing. Further 
information can be obtained by writing to 
R. F. Miller, sales promotion department, 
Yale & Towne Manufacturing Co., Phila- 
delphia, Pa. 


RECOMMEND 


A superior meal 
to replace milk. 
Carefully proc- 
essed for quality. 


UNIFORM DEPENDABILITY 


Cream 
Calf Flakes 


For convenient 
dry feeding. 
Crisp and 
crunchy, fed 
directly from 
the bag. 


TAKES THe PLACE 
OF MILK AT LESS 
THAN HALE THE COST 


“Sold only through dealers” 


5425 W. Roosevelt Rd. Chicago, Ill. 


The Cincinnati Feed club held one of its 


most spirited meetings last month at the 
group’s annual election of officers. Two 
bogus political parties, the “Pellets” and the 
““Mashes” were formed and a lively cam- 
paign was waged. Jubilant over their vic- 
tory are O. M. Toelle, (left) and R. M. 
Strain, both of Joseph E. Seagram & Son, 
who served as campaign managers for the 
“Pellets”. 

The winning slate was headed by S. L. 
Fischer, Schenley Distilleries, as chairman; 
Darrell M. Dome, Kentucky Chemical In- 
dustries, vice chairman; Dr. Philip C. 
Schaible, Distillers Research council, sec- 
retary; and Sherwood Williams, Buckeye 


PUBLIC ACCEPTANCE Decrvelt 
MORE EYE APPEAL at Sherssood 
BETTER FEED 22 Phil 
LESS WASIL- Fats Sam 


ITS THE MODERN sovore me 


DELLET TICKET 


Cotton Oil Co., and Sam Thompson, Ubico 
Milling Co., directors. 

Lucian A. Garner, Lawrenceburg, Tei- 
minal Elevator Corp., retiring chairman, 
presided. John Crane, King Bag Co., was 
campaign manager for the losing “Mash” 
party. Some 100 members were present to 
cheer the winners and witness the floor 
show which wound up the evening. 

@ EARL JACOBSON, Beatrice, Neb., 
manager of Crete Mills for 25 years, died in 
Chicago, March 17 from pneumonia. 


@ B. L. TIETJEN, Riverton, Neb., has 
sold his clevator to Clayton Gurney of Red 
Cloud and Clarence Johnson of Ivavale. 


Manufacturers 


Two Words With More 
SQUEALER FEEDS 


* Better Results 
Extra Quality 


® Feeder Acceptance 


Manufactured By 


HARLAN RENDERING CO. 


HARLAN, IOWA 


Wholesalers 
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ee Pellet Party Polls Pleasant Plurality 
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Cream 
Calf Meal 
| 
Cream 


Kellogg Appointment 


RICHARD A. WALKOW 


Kellogg Sales Co., Omaha, Neb., has an- 
nounced the appointment of Richard A. 
Walkow, Ashland, Neb., as feed sales super- 
visor of the Omaha plant. He succeeds 
W. H. Williams jr., who has been promo- 
ted to the position of general sales manager 
of the Omaha works. 

Mr. Walkow is a native of Grand Rapids, 
Mich. He went into the hatchery and poul- 
try farm business at Ashland, Neb., after 
attending Michigan State college. In 1945, 
he became divisional sales manager for Kel- 
logg Feeds and held that position until his 
latest appointment. 


Prater Pulverizer Issues 
New Customer Sales Kit 


Prater Pulverizer Co., Chicago, Ill., is 
furnishing a complete sales kit free to all 
users of Blue Streak grinding, and mixing 
equipment. The kit includes all elements of 
a local advertising, publicity and merchan- 
dising program to promote a greater return 
from investment in Prater equipment. 

Sample news items, envelope inserts, 
newspaper ads, a “Quick Quiz book” and 
posters are included in the attractive kit. 
Stories can be written from the forms with 
only a few changes to suit local needs. The 
kit is being distributed personally by Prater 
representatives. 


@CARTER GRAIN CO., Kankakee, IIl., 
has installed a new feed mixer. 
TERRY GETS NEW POST 

Earl Terry, Ashland, Wis., has been pro- 
moted to traveling superintendent for sta- 
tons of the Apple River Mill Co., in an 
area extending from Escanaba, Mich. to 
Minneapolis, Minn. His former position as 
local manager for the company is being 
taken by Norman Jorgenson. Mr. Terry has 
been with the feed firm for seven years. 
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MILL AND ELEVATOR EQUIPMENT 


Our Service Includes 


Dust Collectors Elevator Casings 


Malt Cleaners Elevator Legging 
Reels, Bins, Tanks Elevator Heads 
Feed Hoppers Elevator Boots 


Fire and Dust-Proof Elevators 
Conveyors and Fittings 


L. BURMEISTER CO. 


4535 W. MITCHELL STREET 
MILWAUKEE 14, WIS. 


1 VITALITY 
PRE-STARTER 
—for the first 7 days 


2- VITALITY 
CHICK STARTER 


—from 2nd to 7th week 


- 3 GROWING 
RATION 


—from 8th to 20th week | 


You can sell entire feeding programs with Vitality’s complete line of poultry 
and turkey feeds, dog food, rabbit, pigeon, goat, horse and livestock feeds. 
Write for tonnage building facts. 


ITY MILLS,. Inc. 
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—From Burr Mill 
(Continued from page 56) 


of Jamesway farm and poultry equipment; 
feeders, brooders, hog troughs and waterers. 

Another profitable sideline is rock phos- 
phate. From his background of farming 
experience, Mr. Spengel knows that the 
black land around his native Pierron is not 
as everlasting as Aladdin’s lamp and must 
be regularly rebuilt if high crop yields are 
to be maintained. To this end, a full line 
of bagged fertilizers is carried and a per- 
cistent effort made to encourage farmers in 
the use of them. 

The new Pierron merchandise display 
building is a tribute to Mr. Spengel’s ability 
as an architect as well as to his foresight. 


He personally drew up the plans for the 
structure himself, thereby saving an impor- 
tant $1,200 in fees. 

It is his firm conviction that a feed store 
showroom is a necessity. 


“You must get customers to a store be- 
fore you can sell them anything,” is one of 
his maxims. Once they're in, an eye-catch- 
ing display and a friendly sales technique 
does the rest. He regards his advertising 
dollars as well spent. 


Beneath all the outward trappings though, 
it is Mr. Spengel’s conviction that honesty 
and integrity, maintained rigorously through 
the years, are the core of success in any 
well-run feed business. His yearly gross of 
$500,000 is convincing proof of the worth 
of the principle. 


Frank Greutker 
Jack Bowlin 
Chris Greutker 
Burt Newell 


GREUTKER 


INCORPORATED 


Chamber of Commerce Building 
Buffalo 2, New York 


Specializing in 


FEED INGREDIENTS 


for the Mixing Trade 


OFFICE PHONES 
MOhawk 7766-7-8 
Teletype BU 209 


CALL 


MOhawk 6055 
MOhawk 6032 
MOhawk 2177 
MOhawk 7766 


TELEPHONE COLLECT 
2-8355 


4 
2 


MIDWEST BUR 


213 THIRD 


TOP PRICES 
For USED BAGS 


Convert your used and surplus bags 
into cash. Write, Wire or Telephone, 
Collect for prompt price quotation. 
Our representatives are in your vi- 
cinity regularly. 


COMPLETE STOCKS 
RECONDITIONED BAGS 


Burlap and cotton bags at 
money saving prices. Processed 
in our modern plant they 
come to you, cleaned, mended, 
graded and baled. Let us know 
your needs! 


Bag printing in 
colors, to your or- 
der or we submit 
sketches and ideas. 


LAD & BAG CO. 


PHONE 2-8355 


DES MOINES, IOWA 


Swift Names Harry Lester 
Oil Meal Sales Manager 


Harry F. Lester has been named sales 
manager of meal products at Swift & Co.'s 
Des Moines soybean mill and will supervise 
all oil meal sales and traffic at the mill, E. ©. 


H. F. Lester C. J. Ander 


McGee, general manager, has announced. 
Mr. Lester succeeds C. J. Ander who has 
been transferred to other responsibilities. 
native of Oskaloosa, Iowa, Mr. Leste1 
has been with Swift in Des Moines since 
1943. Prior to that time he was associated 
with an Oskaloosa lumber firm. 
Mr. Ander will continue to headquarter 
in Des Moines and will handle sales of 
Swift's feed and plant food products in 
Central lowa. A native of Oak Park, IIl., 
he received his college training at North- 
western university, and joined the Swift 
organization in January, 1946. 


Offer Free Measuring Cup 
For VamPros Pellets 


A practical, carefully-graded measuring 
cup designed to hold from two ounces to 
one pound of Borden's VamPros pellets, 
fortified feed supplement for poultry, is be- 
ing offered to poultry raisers by the Ration- 
ayd department of the Borden Co. 

The cup comes flat and is simply con- 
structed by making four folds and a tuck-in. 
The sides contain full information for feed- 
ing VamPros to layers and breeders, baby 
chicks and broilers, and turkeys. Interested 
poultrymen can obtain cups from their regu’ 
lar VamPros dealers or by writing the Ra- 
tion-ayd department of the Borden Co. at 
350 Madison Ave., New York City. 


THE FEED BAG 


"| thought you said you'd had experience 


in feeding baby chicks?" 
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Northern Supply Co., Amery, Wisconsin 


Large or Small 


The same IBBERSON efficiency goes into 
the building of Feed Mills, Elevators, etc., 


whether the job is large or small. 


Consult us without obligation and in con- 


fidence. Write for our FREE book. 


IBBERSON COMPANY 


Engineers and Contractors Minneapolis, Minn 


Che feed Bag 
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FEEDS FEEDING 


By F. B. Morrison 


* 


Here is a book which is a definite asset for any 
person producing or handling feeds. This 2lst 
edition of FEEDS AND FEEDING, written by 
Prof. F. B. Morrison of Cornell university, contains 
more than one thousand pages. It is the most 
practical compilation of information on livestock 
feeding and nutrition ever printed—a book you 
can use almost every day. 


Order For Immediate Delivery 


Get your copy of FEEDS AND FEEDING direct 
from The Feed Bag by placing your order now 


Milwaukee 3, Wisconsin 


A Specifide forecast of 


THINGS TO COME 


"The More Extensive Use of 


CALCIUM PANTOTHENATE" 


Specifide has long advocated the use of 
more Vitamins in feeds for more efficiency. 
Now a nationally recognized nutritionist 
recommends a 1-3-5 mixture of Riboflavin, 
Calcium Pantothenic and Niacin, to be 
used when Riboflavin is indicated. We have 
a pamphlet about it for you! 


For this mixture, or for Calcium Panto- 
thenate, or Niacin, or Choline Chloride, 
write to Specifide. Interesting prices 
guaranteed! 


Specifide, Inc. 
Manufacturing Chemists for the Feed Industry 


3555 Sutherland — Mail Address P. O. Box 5305 
Indianapolis, Indiana 


ALWAYS UNIFORM 
IN PROTEIN and VITAMIN ‘A’ 


ARK VALLEY Alfalfa Mills have the experience, 
the equipment and the facilities to assure you of 
high-quality, uniform dehydrated alfalfa meal. 
Regular shipments the year around. 


FOR NEW CROP SHIPMENTS 


Let ARK VALLEY be your source for 17% and 20% 
Dehydrated Alfalfa Meal . . . Guaranteed Vitamin 
“A” Content . .. always uniform. ARK VALLEY 


any grind you need. 
Hi-grade Baled Alfalfa Hay. 


Air Mail ... Write... Wire 


‘ THE ARK VALLEY ALFALFA MILLS, INC. 


MEMBER 


National Hay Association 
 Grain & Feed Dealers National Assn. 


» WE ARE NOW READY TO BOOK ORDERS , 
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\ 


Sun Cured Alfalfa Meal, 13% and 15% Protein... q 
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The Secretaries’ 


Secretaries are up in arms this month 
about two things: Lloyd Larson’s complaint 
about directory size and Secretary of Agri- 
culture Brannan’s new farm program pro- 
posals. Here’s the gist of what they have 
to say about the directories. 

Fred K. Sale, secretary of the Indiana 
Grain & Feed Dealers association, recom- 
mends that his directory be adopted as the 
standard size for all secretaries, 314” x 734”. 
C. V. Thomas, secretary of the Ohio Grain, 
Mill & Feed Dealers association, approves. 
His directory has the same dimensions. 
O. E. Case, secretary of the Kansas Grain, 


Feed & Seed Dealers association, says he 
won't, be bull headed about the directory. 
If all other secretaries agree on a uniform 
size, he'll adopt it. 

E.R.Humphrey,secretary of the Oklahoma 
Grain & Feed Dealers association, questions 
the wisdom of Brannan’s plan guaranteeing 
a certain income to farmers. The logical re- 
sult, as he sees it, is that the government 
will be forced to guarantee a living to 
everybody. He flatly charges that the new 
program is a direct step towards a com- 
munistic form of government and cites the 
danger of businessmen becoming worn-out 
from the long struggle with government 
and quitting in disgust. 

Mark G. Thornburg, secretary of the 
Western Grain & Feed association, reports 
that Iowans are critical of the new farm 
program. He suggests that some of the sec- 


We Take the PULSE of the FEED MARKET for You 


DAILY PRICES. 


BOB DOYLE... JACK ANDERSON 
@ 


DeCeAe Inc., CHICAGO 4, ILLINOIS 
Teletype CG 1466 
PHONE: WAbash 2-0028 WAbash 2-0045 


BROKERS IN FEED INGREDIENTS 


BILL NOEL...BILL CASSELMAN 


é 
G.W. NOEL & CO., KANSAS CITY 6, MO. 
Teletype KC 399 
PHONE: GRand 7363 GRand 6619 


+ CUSTOMERS EXPECT « 


to insure proper nutrition of livestock and poultry 


The value of 1op1NeE for live- 
stock and poultry has long been 
recognized by nutritional ex- 
perts. As a result, most manufac- 
turers are including 1opINE in 


their formula feeds, mineral - 


mixtures and salt blocks. 
Farm animals, like human be- 
ings, need small amounts of 


IODINE to prevent goiter and 
related conditions. In goiter 
areas, IODINE is a vital necessity. 
Elsewhere it is a sensible pre- 
caution. Your customers want 
IODINE in the feed products they 
buy. ‘They expect it! Make sure 
your formula feeds and mineral 
mixtures contain IODINE. 


IODINE EDUCATIONAL BUREAU, INC. 


120 Broadway, New York 5,N. Y. * 221 North LaSalle Street, Chicago 1, Ill. 


retarial “smart boys” analyze the program 
and tell the Circle what it all means. How 
about it, braintrusters? 


MEET YOUR SECRETARY 


A former teacher and athletic coach, 
Howard W. Elm, secretary of the Ne- 
braska Grain & Feed Dealers associa- 
tion, is currently famed among circle 
members for his 
new style letter- 
head. Comments, 
proandcon, have 
been flying since 
he revealed his 
“bull” creation. 

Howard is a 
bona fide Ne- 
braskan, born in 
Genoa, “too long 
ago” as he puts 
it. He was grad- 
uated from Do- 
ane college at 
Crete, Neb., and received his M.A. in 
personnel work from the University of 
Nebraska. 

Before taking over his present asso- 
ciation job in 1945 he spent 10 years 
teaching school and coaching athletics; 
followed by three years with the old 
AAA program in Nanee county, Neb. 
During the war he was employed by 
the federal government. 

Mr. Elm is also secretary of the 
Nebraska Dehydrators association, a 
member of the Elks, and Phi Kappa 
Delta, national honorary fraternity. His 
friends say he is quite a gardener and 
his other hobbies include hunting and 
fishing, and taking pictures of his two 
children, Roger, 6 and Mary Beth, 2. 


Howard Elm 


Mark is also becoming a fair weather 
prophet, like his neighbor, “Sunflower” 
Case. He comments that the fine lowa 
weather for mid-April is giving the Kansas 
variety a run for its money. 

Howard Elm, secretary-treasurer of the 
Nebraska Grain & Feed Dealers association, 
is getting a lot of bouquets for his graphic 
description of, “The Blizzard of 1949.” 
However, Orris took the opportunity to tell 
Howard how he pities him and what a dif- 
ference there is between Nebraska winters 
and those in Kansas, the never-never land. 

Ron Kennedy, secretary of the Northwest 
Country Elevator association, and other sec- 
retaries get a vote of thanks from Van 
Thomas for their work on the uniform 
storage and wages and hours act. 


@ FARMERS ELEVATOR CO., Iowa 
Falls, Iowa, has opened a new feed mill to 
replace one destroyed by fire in 1946. 


NEW DR. SALSBURY PRODUCT 

Introduction of a new biological product, 
Dr. Salsbury’s Newcastle Disease vaccine, 
has been announced by the Dr. Salsbury’s 
Laboratories, Charles City, Iowa. The vac- 
cine is an avirulent live-virus type, which 
means that the vaccine cannot cause the dis- 
ease itself in healthy birds. It is administered 
by the wing-stab method and comes in 100 
and 500 dose sizes, complete with diluent 
and vaccinator. 
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AVMA Survey Shows Need 
For Better Feeding 


Less than 50 per cent of the farmers in 
cight Midwestern states are feeding their 
livestock the balanced rations necessary to 
guard against losses due to deficiency 
diseases. 

This and other findings were announced 
by the American Veterinary Medical asso- 
ciation in an analysis of detailed reports 
from 300 veterinarians, a cross-section of 
te profession dealing with livestock health 
problems in this area. 

The feeding survey, just completed, was 
conducted by Dr. C. D. Van Houweling, 
cirector of professional relations for AVMA, 
trough questionnaires and interviews. High- 
lights of the findings included: 

On the average, the reporting veterin- 
avians estimated 44 per cent of their clients 
feed “well balanced rations”. 

Eighty-nine per cent of the veterinarians 
s.id they “often encountered” nutritional 
deficiencies. 

Asked what type of nutritional problem 
was seen most often, 42 per cent cited 
iineral deficiencies, 29 per cent named 
\itamin deficiencies and others mentioned 
proteins, carbohydrates and other elements. 

Veterinarians are becoming more and 
more concerned with the feeding problems 
as new research and field experience show 
the close relationship between nutrition and 
disease, Dr. Van Houweling explained. This 
survey, he said, shows again the need for 
improvement in feeding practices. 


Dr. Van Houweling said vitamin defi- 
ciencies account for many cases of eye 
trouble, reproductive failures, rickets and 
enteritis in farm animals. Mineral shortages 
often are responsible for slow growth, ane- 
mia, abnormal bone conditions, and de- 
pravity of appetite. 

CONTEST WINNERS 

Winners in a poultry suggestion contest 
which was conducted recently by the Le- 
land Hatchery, Inc., Leland, Ill. were Mrs. 
Teresa C. Connors, Ottawa, Ill., Carl Aska, 
Shabbona, IIl., Guy LaSuer, Waterman, III. 
and Edgar C. Gabel, Sandwich, Ill. The 
contest was open to all Illinois poultry rais- 
ers. Awards of $50 bills were presented to 
each of the winners by N. Orrin Baker. 


SEE THE 


FEED INDUSTRY 
NDER 


NE ROOF 
NATIONAL 
Feed 

SHOW 


MILWAUKEE AUDITORIUM 
JUNE 6-7-8 © 


Conley Renamed President 
Of Denver Grain Exchange 


John W. Conley, Denver, Colo., Conley- 
Ross Grain Co., was re-elected president of 
the Denver Grain Exchange at the annual 
meeting of the group held at the Albany 
hotel, Denver. 

Other officers re-elected were: W. J. 
Moon, Kellogg Grain Co., first vice presi- 
dent; R. M. Pease, Colorado Milling & Ele- 
vator Co., second vice president; J. Ken- 
neth Malo, Intermountain Elevator Co., 
treasurer and James Ross, secretary. 

C. E. Davis, chief grain inspector was 
reappointed to that post. 


Truman Chumley Heads New 


Feed Brokerage Business 
Truman Chumley, Lubbock, Tex., has 


announced organization in that city of Tru- 
man Chumley & Co., a brokerage business, 
with offices at 614 Lubbock National Bank 
building. The firm plans to specialize in 
sun-cured and dehydrated alfalfa meals, mi- 
lo, wheat, cottonseed products, field seeds 
and other items grown in West Texas. 

Mr. Chumley has been engaged in the 
feed and grain trade in Texas for the past 
14 years. He has been associated with the 
Uncle Johnny Mills and the Archer Grain 
Co., Houston, Tex.; with the Pitman Grain 
Co., Wichita Falls, Tex. and Frank H. Snell 
& Co., Lubbock. 


VITA- MASTER 
US 
TURKEY 
Quality Checked POULTRY 
for Better Results... _ HOG FEEDS 
LDvDE & Contains Amazing "APFAC" the ANIMAL 
PROTEIN FACTORS CONCENTRATE 
For twenty years ALDEN Cal- in GUARANTEED LEVELS 
for maximum growth and production 
a uniform quality and purity g P 
*Vitamaster with “APF. AC”, a complete vitamin 
ally. known independent labora- concentrate with liver and glandular meal 
tory. Specify ALDEN for and condensed fish soluble base. 
better results. 
VITA-MASTER powers your feeds for faster gains 
at low cost. Write for complete information. 
IOWA 
ines, Iowa 
W. C. PRATT CO. 
‘ ° 20 North Wacker Drive Chicago 6, Illinois 
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—Frush 
(Continued from page 64) 


rather than to maintain a fleet of my own. 
We have quite a few trucking companies in 
this vicinity.” 

Throughout these two business areas, 
Frush’s brand of feed is well known, not 
only because of its proven worth but also 
because of the precautions in labelling which 
the dealer takes. Each bag sold bears a dis- 
tinctive Frush label, stating what the feed 
is and giving the ingredient percentages for 
the formula. 

Mr. Frush organized his company in 1945 
when he purchased the present property 
from the Key Grain & Feed Co. For the 15 
years preceding the purchase, he had been 
manager of the plant. Prior to that, he had 
been a miller in West Virginia and an inter- 
est in milling has been a dominant feature 
of his life. He does some wholesale selling 
of grain in addition to his retail business. 

A mill has existed on this business site 
since 1896. The property was purchased by 
the Key Co. in 1931. Since Mr. Frush took 
it over, he has made many repairs and addi- 
tions to the original property. New Sprout, 
Waldron milling equipment was installed 
and a new wing to the original mill was 
added in 1947. The wing contains a size- 
able warehouse, a showroom, an open office 
space and a private office. 

A novel feature of the exterior are the 
steps at the end of the loading platform. 
These are the original stone burrs of the 


old mill. 


The interior is open for business though 
not yet complete. Knotty pine panelling will 
be added in the near future. Supply dis- 
plays include Frush’s feed, poultry remedies 
and Blatchford’s calf meal and pellets. There 
are floor displays of poultry equipment and 
a large wall blackboard in the room keeps 
customers posted on current prices of mer- 
chandise. 

The Frush Grain Co. is an example of 
what imagination and initiative can do for 
a man and for a community. By investing 
heavily in the feed line, by promoting com- 
munity activities and by keeping up to date 
in the farmer’s problems, B. Frank Frush 
has made a big business out of a small 
country mill. 


Calcium Carbonate Offers 
New Choline Supplement 


Introduction of “CCC” choline supple- 
ment, a convenient low-cost means of add- 
ing choline to feeds, has been announced by 
the Calcium Carbonate Co., Chicago, Ill. 

The company reports that each pound of 
this supplementary choline food included in 
one ton of feed adds 25 extra milligrams of 
choline per pound of feed. 

To make it easy for the feed manufac- 
turer to determine if supplementary choline 
is required in his feed, a choline calculator 
chart may be obtained free on request by 
writing to the Calcium Carbonate Co., 222 
W. Adams st., Chicago, III. 


Charles D. Jones (above right) is shown 
as he was congratulated by A. J. McLough- 
lin, general sales manager of the Arcady 
Farms Milling Co., Chicago, Ill., on his ap- 
pointment as manager of Arcady’s poultry 
service department. Mr. Jones will be in 
charge of all turkey, broiler, poultry breed- 
ing and flock laying work. He is a graduate 
of Coe College, Ames, Iowa, and was at 


one time himself a successful turkey grower 


@ YANTIC GRAIN & FEED PRO- 
ducts Co., Norwich, Conn., lost its big “Y"™ 
storehouse at Middlefield to fire on March 1. 


@ JOSEPH GAMBEE, Servia, Ind., has 
purchased the Liberty Mills at Liberty, Ind. 
from John Hartley. 


in the market for: . 
. MOLASSES OAT FEED 
Laboratory Protection For 
YOUR FORMULA NEEDS 
Rigid laboratory control over all FRUEN 
grain products assures you of uniformity 
and consistently high quality in your for- ; 
mula feeds .. . feeds that look better BREWERS’ GRAIN 
and sell better. MALT SPROUTS 
FRUEN offers all laboratory-controlled products in 
straight or mixed cars at straight car prices. Order 
NOW—from the “Millers to the Feed Trade”... 
FRUEN MILLING CO. 
MINNEAPOLIS 5, MINNESOTA 
AT 
€ 
e104 e 


A penny post card or a phone 
call to us will save you money when 


MOLASSES ALFALFA CHOPS 
BLACK STRAP MOLASSES 


CORN DISTILLERS' GRAINS | 


La Budde Feed & Grain Co. 


* * * 


CHOICE WHEAT FEEDS 
WASCO CORN FEED 


BUTTERMILK POWDER 


MILWAUKEE 
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sales parade here. Other items, such as cat- 
nip mice and balls, bird gravel and fish tank 
castles have also helped ring the McMillan 
cash register. Mr. McMillan arranges this 
merchandise as attractively as possible and 
in a convenient manner so that pet owners 
may serve themselves if they wish. Every 
item is within easy reach of the customer. 
The pet department is entirely separate 
from the feed and seed department so that 
the various types of customers will not in- 
terfere with one another. 

Pets respond to the same type of promo- 
tion as other types of merchandise, this 
feed dealer has learned. That is, good dis- 
play and persistent advertising increases 
sales. “I always try to keep several pets in 
the window,” Mr. McMillan declared, ‘“‘and 
to replace these animals with others at fre- 
quent intervals. Window displays sell a lot 
o! pets!” All cages and pens are cleaned 
daily both to protect the health of the 
animals and to prevent any possible odor. 

Mr. McMillan’s pet department has made 
his store virtual headquarters for dog own- 
ers in the city, which accounts for the 100 
per cent gain in dog food sales. This dealer 
also offers his patrons helpful advice con- 
cerning the care and feeding of dogs and 
carries a large supply of free literature on 
all phases of dog handling. 

Pet sales aren't always one-time affairs, 
according to Mr. McMillan. A woman who 
purchases a canary will often return later 
for a mate and dog and cat lovers frequently 
decide to add another similar animal (usu- 
ally of the opposite sex) to their household. 
Some individuals make four or five pur- 
chases over a period of time. A few buy 
several pets simultaneously. 

During a recent “Christmas Festival” 
held in Jackson, Mr. McMillan bought 
booth space and set up a display of pets 
and pet supplies. He believes this display 
increased his Yuletide volume considerably. 
— display attracted wide attention and 

. McMillan contracted several sales on 
spot. 

About 20 per cent of Mr. McMillan's 
sales are attributed to seeds. The remaining 
70 per cent consists of feed sales. All types 
of feed are handled, with poultry feed head- 
ing the list. 

Horse feed has become a very profitable 
item of late because a number of Mr. Mc- 
Millan’s patrons have riding stables and 
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this sport is fast growing in popularity. 
Naturally, these men want their steeds to 
munch the most nourishing meals possible, 
and they depend on the McMillan Seed & 
Feed Store to provide them with the most 
healthful diet possible. 

A lot of poultry raisers are pet fanciers, 
too, Mr. McMillan has found, and he states 
that pets and poultry feeds go very well 


FLAMBQ 


FEEDS 


DEPENDABLE 


QUALITY 
Our Trade Mark 
or 
Your Trade Mark 
Accurately Compounded 


together. This dealer handles a complete 
line of Ful-O-Pep poultry feeds and pro- 
motes his line consistently through well- 
plotted floor and window displays. 

Though feed sales will always comprise 
the largest part of his volume, this ener- 
getic feedman has found that dumb ani- 
mals have been a very wise selection as a 
sideline and profit builder. 


} 


450 TONS DAILY CAPACITY 


CRUMBLES, 


PELLETS, CUBES, 


MEAL 


We specialize in Mixed Cars of Crimped and Pulverized Grains. 


FLAMBEAU MILLING COMPANY 
PHILLIPS, WIS. 


Teletype 14 


Y 24 GAUGE 


"Galvanized Steel Hog Troughs 


¥Y 20 GAUGE 


PRICED 
RIGHT 
Delivery 


Ask your distributor — or mail this 
ad for catalog page and prices. 


HIGHEST QUALITY 
UNEXCELLED SERVICE 


V 16 GAUGE 


And in Two Sizes 
and 48‘ LONG 


They are back again—and 
now BETTER THAN EVER! 
Extra sturdy construction, 
turned edges — welded 
seams! Easy to clean — 
all the features to make 
it a big seller! 


Shipments From Atlantic and Gulf Ports 


A. 


It Will Pay You To Contact Us For Your Requirements 


ROSEMAN & CO. 


COMMERCIAL TRUST BUILDING 


PHILADELPHIA 2, P 


AS 
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THE NATIONAL-IDEAL CO. totevo 4, onio 


1879 70 YEARS of SERVICE 


70 YEARS OF KNOWING HOW 
AND DOING WELL 


It is a good thing to know that our efforts to satisfy our 
customers have been so successful that we are able this 
year to celebrate our 70th year of business. The good care 
of our customers that has been our policy for the past 
three score and ten years, shall be continued. 
We shall be very much pleased to 
welcome you at our Display Booth, 
NATIONAL FEED INDUSTRIES SHOW 
Municipal Auditorium 
June 6-7-8, 1949 


Milwaukee, Wisconsin 


1949 


AMBASSADOR 
HEAD 
DRIVE 


BETTER Mill Machinery 


The Kelly-Duplex line is built to do 
dependable work, day in and day out— 
and you'll reap the benefits of bigger 
profits through lowered operation costs 
and more satisfied customers. A complete 
line of feed mill and elevator equipment, 
ruggedly constructed of welded steel for 


longer life and greater 
durability. It’s guaranteed 
for your protection. 


The Duplex Mill and Mfg. Co. 


Springfield, Ohio 


POULTRY 


HEALTH 


THE ocean's 


FROM THE DEEP OF THE SEA 
and the scientist’s laboratory come 
the health- and production-promot- 
ing Vitamins A & D found in our 
guaranteed tested products for your 
Better Poultry Feeds. 


Vitamine ® Brand Oils 
(Cod Liver Oil with added VitaminsA&D) 


2000A/400D, 2000A/800D, 3000A/400D }} 


Devold 


Vitamin A & D Feeding Oils 


1000A/100D, 1000A/400D, 20004/400D : 


Devold Dry D 3 
2000 A.O.A.C. D U/g 


147-P Varick St. 
New York 13, N.Y. § 


PEDER DEVOLD OIL COMPANY 


DIVISION OF CHAS. L. HUISKING & CO. INC. 


CAMEL 


MIXED FEED 


WHEAT 


for 


Poultry-Dairy Cows-Pigs 


Minneapolis 


“All in 
one bag” 


EXCELSIOR MILLING COMPANY 


106 


OKLAHOMA GRAIN & FEED DEALERS 
ASSOCIATION OFFICIAL 1949 DIRECTORY 

Oklahoma Grain & Feed Dealers Assoc: a- 
tion, E. E. Humphrey, secretary, Enid, Ok'a. 
$3.00 


* * * 


PROCEEDINGS OF THE FOURTH ANNUAL 
CONFERENCE ON FEEDS OF THE 
GRAIN DISTILLERIES 
Distillers Feed Research Council, Inc., 1252 
Enquirer Bldg., Cincinnati 2, Ohio 
* 7 
1949 DIRECTORY OF GRAIN, FEED, 
MILLING & SEED ORGANIZATIONS IN 
WASHINGTON, OREGON, IDAHO, 
WESTERN MONTANA 
Pacific Northwest Grain Dealers Associa- 
tion, Pete Stallcop, Secretary, 647 Peyton 
Bldg., Spokane 8, Wash. $5.00 
* * 
INDIANA MILLERS, GRAIN & FEED 
DEALERS DIRECTORY 1949 
Indiana Grain & Feed Dealers Association, 
Inc., Fred K. Sale, secretary, 600 Board of 
Trade Bldg., Indianapolis 4, Ind. 


* * * 


CROP RESIDUES AS CAUSATIVE AGENTS 
OF ROOT ROTS IN VEGETABLES 
Bulletin 526. Connecticut Agricultural Ex 
periment Station, New Haven, Conn. 
* * 


FOURTH QUARTERLY BULLETIN OF THE 
DELAWARE STATE BOARD OF 
AGRICULTURE 
Oct.—Dec., 1948. Delaware State Board ot 
Agriculture, Dover, Del. 
* * * 


ONE VARIETY MALTING BARLEY 
COMMUNITIES 
Midwest Barley Improvement Association 
628 N. Broadway, Milwaukee 2, Wis. 
* * * 
SEED INSPECTION 
Bulletin 139. Massachusetts Agricultural Ex 
periment Station, Amherst, Mass. 
* * 


RESULTS OF THE CHICKEN OF 
TOMORROW 1948 NATIONAL CONTEST 
Misc. Publ. 65. University of Delaware 
Agricultural Experiment Station, Newark, Del. 
* * * 
1949 DIRECTORY OF NEW YORK 
CERTIFIED SEED GROWERS 
New York Certified Seed Growers Coop 
erative, Inc. College of Agriculture, Ithace 
* * * 
THE SOYBEAN BLUE BOOK, 1949 
American Soybean Association, Hudsor, 
lowa. $1.00 
FORM CONVEYOR DIVISION 
Formation of a conveyor division of the 
Lake Shore Engineering Co., Iron Moun: 
tain, Mich., to manufacture and sell Tote- 
All and Coaltoter lightweight, power-driven 
portable belt conveyors for handling bulk 
and packaged materials has been announced 
by F. A. Flodin, president. The machines 
were formerly manufactured by Materiel! 
Movement Industries, Inc., Skokie, Ill. 
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THE FUL-O-PEP DEALERSHIP 


helps you build a successful business! 


Yes, the Ful-O-Pep Dealership offers you great profit opportunity! 
For Ful-O-Pep builds a quality feed for every type of poultry and 
livestock . . . feeds that are backed by consistent, hard-selling advertising. 
Ful-O-Pep offers you merchandising helps FREE . . . dealer newspaper 
service, too. And Ful-O-Pep salesmen are trained to help you build a 
successful feed business. 


There are still localities where the Ful-O-Pep Dealership is available. 
So for more information about the opportunity in your community, 
write NOW to The Quaker Oats Company, Dept. E-49, Chicago 4, Il. 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


FEED JOBBERS 
CHAMBER OF COMMERCE Distributors of: BRANCH OFFICE 
SID SANDS BUFFALO, N. Y. Hubinger (Keokuk) MIDDLETOWN, N. Y. 
Sid Sands, Salamanca, N. Y., has been Corn Gluten Feed 

appointed sales and service representative CANE FEEDING Kellogg's Hominy Feed 
for Whitmoyer Laboratories, Inc., Myers- MOLASSES Hercules Dried Whey SUNSET BRAND FEED 
town, Pa., in New York and northern Penn- Agents for Wheat Germ Oil = 
sylvania. Mr. Sands is experienced in feed Wheat Germ pa: 
industry and poultry service work and is Buffalo New Orleans Calf Manna 
especially interested in dealer promotion. Stonemo Granite Grit 


For several years after his graduation from 
Hampden Sidney college in Virginia, he 
was a successful football coach. 


WRITE US FOR FURTHER INFORMATION 


Install Milling Equipment 
At Kansas State College 


Cleaning equipment costing 70,000 is be- 
ing installed in the department of milling 
industry at Kansas State college, Manhat- 
tan, Kan., Dr. J. A. Shellenberger, depart- D ANIEL WEBSTER and GOLD COIN 
ment, head, has disclosed. 

All equipment was contributed by the Wheat and rye flours, Cereals, Corn Goods 
milling industry, and General Mills, Inc., and a complete Line of 
Minneapolis, is furnishing two professional 
millers to install the apparatus, which will EAGLE and GOLD COIN 

it the college to d ivabl ° 
job. Poultry and Livestock Feeds 

Other new milling equipment is on hand New Ulm. Minn 
to be installed after appropriations for the : : 
work has been received, Dr. Shellenberger 
said, 


Since 1856 


EAGLE ROLLER MILL CO. 


Manufacturers of 


@ OLE BORNEMAN, Canton, S. D., has 4 
opened his new Viking Feed store. 


@ HARRY RAMSAY, Milligan, Ind. has WA 
purchased the Russellville Elevator Co. at Ga AN an LAY 
Milligan. 
‘ FEEDING IS NO ACCIDENT -iTs 
NO SATURDAY TRADING G , 
The Chicago Board of Trade has voted 
to close trading in cotton futures during the 
summer months, from May 28 to Sept. 3. ee 
Similar action has already been taken by the 
New York and New Orleans Cotton Ex- FEEDS For LIVESTOCK and POULTRY 


changes. The board of directors also de- 
cided to close trading in stocks during the 
Saturdays of the period voted on and con- 
tinuing through September 24. 


RUSSELL-MILLER MILLING CO. + MINNEAPOLIS - EAST ST. LOUIS, ILL. + DES MOINES 
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Fortify Your Feeds With 


YEAST FEED 
“Makes Goop Feep BEtrer” 
for Livestock, CHICKENS, TURKEYS 


Live yeast enzymes and vitamins are 
an important aid to digestion and better 
health. 


Write for Full Information 


DIAMOND V MILLS, Inc. 


CEDAR RAPIDS, IOWA 


MARDEN’S 


Genuine 
COD LIVER OIL 
With Vitamins A and D added 


POTENCIES TO FIT YOUR 
REQUIREMENTS 


MARDEN-WILD CORP. 
500 Columbia St. Somerville 43, Mass. 


CABLE ADDRESS “RAYBAR” 


TIDEWATER GRAIN 
COMPANY 


ESTABLISHED 1927 


Receivers © Shippers 


Exporters 
Export and Domestic 
Forwarders 


Members All Leading Exchanges 


Baltimore 2, Md. 


Bourse 
Philadelphia 6, Pa. Chamber of Commerce 


Fine for Starting Pigs and Calves 


DEMON 


Steamed 
Rolled Oats 


Des Moines Oat Products Co. 
Des Moines, Ia. 


CONSULTANTS 


TO THE 
FEED INDUSTRY 


You cannot AFFORD to 


be without our service 


C. W. Sievert and Associates 
12626 Ann St., Blue Island, Illinois 


JOBBERS AND DISTRIBUTORS 
CARLOAD or TRUCKLOAD 


(SINCE 1906) 


FARMERS FRIEND 


TRADE-MARK REG. U. S. PAT. OFF. 


all-purpose 


MINERAL FEED 


the economical source of 
high grade and well-balanced 
TRACE MINERALS 
UNIFORM MOLASSES CONTENT 
WRITE FOR PRICES 


FARMERS FRIEND MINERAL Co. 
NAPOLEON, OHIO 


FERTILIZER 


for the 
FEED TRADE 


write 


UNION SERVICE 
COMPANY 


117 E. Wilson Madison, Wis. 


SWIFTIDE Blended Fish Oil 
Brewer's Dried Grains 


Linseed Meal ¢ Malt Sprouts 
Ss Mill Feeds 


a CORN OIL MEAL 
L CORN GLUTEN MEAL @ 
E CORN GLUTEN FEED 
S SOYBEAN OIL MEAL 


Deutsch & Sickert Co. 


741 N. Milwaukee St., Milwaukee, Wis. 


CARUS MANGANESE | 


STOPS 
PEROSIS 


Add Carus 
Manganese to 
Mashes you mix ae 

and sell. Stock Carus Manganese for those 
who mix their own. It’s the anti-perosis 
element absolutely needed in all growing 
and breeding mashes to prevent Perosis, 
short legs, short wings, parrot beak. Write 
for free bulletin and prices. 


CARUS CHEMICAL CO., uasane. 1. 


LABORATORY 
SERVICES 


Vitamin Assays: including assays for 
Animal Protein Factor Activity as 
well as Vitamin D, by the A.O.A.C. 
Chick Method. 


Mineral Determinations 
Commercial Feed and Fertilizer 
Analyses 
WISCONSIN ALUMNI 
RESEARCH FOUNDATION 
P.O. Box 2059 Madison 1, Wisconsin 
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CEREAL 


GRADING CO. 
MINNEAPOLIS 
Specialize in 


GOOD 
CORN and OATS 


For 
WISCONSIN TRADE 
Prices Right — Service Prompt 
TRY US 


MINNESOTA 
| GIRL FLOUR 


and 
MILL FEEDS 


Cap 
Division of INTERNATIONAL MILLING CO. 
General Offices: Minneapolis : Mills: St. Poul 
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RATES: 10 cents per word. Minimum 
charge $2.00. Positions wanted adver- 
tisements, not to exceed 25 words, 
$1.00, payable in advance. 


MACHINERY FOR SALE 


HAMMER MILL FOR SALE 
Has 50 HP motor—used only short time. 
Like new. Bargain for cash. Write BA~-120, c/o 
The Feed Bag, Milwaukee 3, Wis. 


One 12” Hammer Mill; one Munson Ball- 
Bearing Single Disc, 12”; one 15 HP Motor, 
direct connected 3600 RPM; one Munson Dou- 
ble Runner Attrition Mill; two 10 HP Motors 
OSC 60-3-220 volt, 1800 RPM; one Bag Piler, 
24 ft. Carrier, Bevel Gear Drive 2 HP Motor. 
All of above Machines will be priced right. The 
I. L. RICHER CO., INC. New Berlin, New York. 


FEED MIXER FOR SALE 
One ton capacity—floor level feed has motor 
—latest style machine—used short time. Write 
K-D-15, c o The Feed Bag, Milwaukee 3, Wis. 


1 No. 40 Blue Streak Hammer Mill with 50 
HP Motor and starter. Also crusher Feeder. All 
in good condition. Buy it at your own price 
will accept any reasonable offer. Write. or call 
at once as we will sell quick. Tillman Produce 
Co., Wilton, Wis. 


CORN CUTTER FOR SALE 
Cutter—grader—polisher—aspirator, 3000 lbs. 
per hr. A-1 condition, guarantee. Write LE-21, 

c/o The Feed Bag, Milwaukee 3, Wis. 


134 HP 220/440 volt 3 phase 60 cycle 1750 
RPM New Ball Bearing Westinghouse at $50.00 
ecah; 2 HP Westinghouse at $65.00 ea.; 5 HP 
Westinghouse at $78.00 also 7%4 HP 220 volt 
3 phase 60 cycle 1150 RPM totally enclosed fan- 
cooled like new G. E. at $150.00. 10 HP 22/440 
3 phase 60 cycle 1150 RPM totally enclosed fan 
cooled Brand new at $195.00. Solicit your in- 
quiries on new or rebuilt motors starters port- 
able blowers. M. C., Solon 613 Providence Bldg., 
Duluth 2, Minn. 


BUSINESS FOR SALE 


leg. Write for our 
and 


A Cordial Invitation 


Excellent opportunity to join The Am- 
burgo Company as Field Representa- 
tive. We welcome your inquiry particu- 
larly if you reside in Ohio, possess some 
agricultural education and have faith in 
your ability to present The Amburgo 
Nutritional Service and Sales pro- 
gram to mighty fine feed folk in Ohio, 
Michigan, and part of West Virginia. 
Our offer will prove worth while. We 
desire a man who can and will exercise 
his best efforts for the greatest return to 
him and to his valued trade. Write to: 


THE AMBURGO CO., INC. 
BANKERS SECURITIES BLDG. 
JUNIPER AND WALNUT STS 

Philadelphia 7, Pa. Kingsley 6-1355 

Samuel M. Golden, President 


THE 
OF THE 


_ The scientifically built 
“Nu-Hy” grain as won an 


enviable reputation among grain 
anaes elevator operators. It has saved 


our elevator — vital man hours, cut costs, 
as increased capacities where- 
ever installed. 


Screw Conveyor Corporation 


719 Hoffman St. § 
PROOUCIS 


STANDARD 


INDUSTRY 


BRINGS YOUR ELEVATOR LEGS UP TO 
THEIR HIGHEST POTENTIAL CAPACITY 


‘What's the 


of your business 


%* The Quality Quotient of your business has 
a great deal to do with how well you prosper 
- for in these days quality counts. Your 
customers demand, above all, quality... 
quality of product, quality of service, quality 
at a price. 


Ultra-Life Laboratories help their manu- 
facturers help themselves to more business 
by a program of quality that starts with top-. 
notch feed formulas, and runs the gamut of 
free advertising helps, service helps, 
specific problem helps, etc. 


We have helped improve the quality 
quotient thus the prosperity, of hundreds of 
feed manufacturers. Write us today... 
learn what we at Ultra-Life have done to 
help others, and what we can do for you. 


Feed Mill and warehouse, located at Chester, 
Iowa, on paved highway 63, $9,000.00. House 
available. Terms. See Wolf’s Feed Mill at Ches- 
ter or contact owner Herman Wolf, 1100 S. 
Main, Charles City. 


Completely equipped modern feed mill, Cen- 
tral Minnesota, trackage, modern home excep- 
tional offering, $15,000 will handle. Write Box 
AP23 The Feed Bag, Milwaukee 3, Wisconsin. 


MISCELLANEOUS 


Hatching Year ’Round — All Popular Breeds 
*** U.S. Approved—Pullorum Controlled, Re- 
liable Source For Nutritional Research Labora- 
tories. Morris Hatchery, 860 West Jackson St., 
Morris, Ill. 


UNIVERSAL YEAST 
Yeast enzymes are a great digestive aid in 


hog, poultry and dairy feeds. Rice Laboratories, 
Dassel, Minn. 


HELP WANTED 


Experienced Feed Salesmen. Cover entire state 
exclusively. Must know feed trade in your state. 
Selling minerals wholesale and retail feed trade. 
State age and last ten years employment. Write 
Box FB 66, The Feed Bag, Milwaukee 3, Wis. 


Capable man with Feed Store experience, 
wanted for Manager. William Bros. Inc., Me- 
nomonie, Wis. 


HONOR CHASE EMPLOYES 

Two sisters, Ruth and Cecilia Perelman, 
were honored recently by the Chase Bag 
Co., Chicago, Ill., for a quarter century of 
service to the firm. They were given 25 
year service certificates and diamond serv- 
ice pins by J. P. Grady, Philadelphia branch 
manager, at the third annual Quarter Cen- 
tury Club dinner of the Philadelphia branch 
of the Chase Co. The sisters began work 
together for the firm on the same day in 
1924. 
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KEN MILLER 
SPECIAL TRUNK LINE : DURING TRADING HOURS 
MAIN 5065 Gr Atuts MAIN 6212 


MINNEAPOLIS 15 
MINNESOTA 


563 GRAIN 


BECHER—BARRETT—LOCKERBY CO. EXCHANGE 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, 


MINNESOTA 


FOR QUICK SERVICE — CONTACT 


BOB WHITE & CO. 


FEED INGREDIENT BROKERS 


1104 Board of Trade 
Phone: Webster 9-7730 


Chicago 4, Ill. 
Commodity Ticker Service 


JOBBERS OF FEED INGREDIENTS 
Distributors of Staley Soybean Oil Meal and Gluten Feed 


WILBER FEED CO., INC. 
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Mammend. tad. 


SUPERTRATE—S0 LB. BAG 


RICH NATURAL SOURCE OF 
ANIMAL GROWTH FACTOR 


EACH 50 LB. BAG CONTAINS 40 LBS. 
CONDENSED FISH SOLUBLES 
(REDEHY DRATED- 


Fish Liver and Glandular Meal 
Dried Whey Solubles 

Dried Butyl Fish Solubles 
Soya Carrier 

Low Fibre 


GUARANTEED AS FOLLOWS:- 

Crude Protein, not less than ..50% 
Crude Fat, not less than... 
Crude Fibre, not more than 4% 
Nitrogen Free Extract, not less than 12% 
Riboflavin, not less than....50 micro per gram 


ALFALFA 
MEAL 


Sun-Cured and 
Dehydrated 


NATIONAL ALFALFA 
DEHYDRATING AND 
MILLING CO. 


LAMAR, COLORADO 
Merchants Exchange 


PERSONALIZED FEED. IMPROVEMENT 


BANKERS SECURITY BLDG. 
NIPER AND WALNUT STREETS 
PHILADELPHIA 7, PENNSYLVANIA 


ST. LOUIS, MO. 


Brokers of... 
QUALITY FEED INGREDIENTS 


U. M. C. Calcium Carbonate — Feed Mixing Limestone 
Limestone Grit — Bentonite — Oil Meals 


Mill Feeds — Packing House By-Products 


UNITED FEED PRODUCTS CO. 
205 W. WACKER DR. CHICAGO, ILL. 


Order a Mixed Car of 


Golden Loaf Flour 


(The Flour with the Vim and Pep left in) 


Bran ana Middlings 


(Higher in Protein) 
é 


TENNANT & HOYT Co. 


LAKE CITY, MINN. 


Way 


he 


Director of Nutrition 


DR. LOGAN WILSON 


Dr. Logan T. Wilson has been named 
director of nutrition and research for Sher- 
wood Feed Mills, Inc., Baltimore, Md. He 
will have charge of formulations, laboratory 
control and a new program of custome: 
nutrition service. Dr. Logan was formerly 
nutrition specialist for the special products 
division of the Borden Co. 


Forster Co. Ships Big Order 
Of Equipment to Brazil 


The largest shipment of Forster bran 
finishers and dusters ever consigned to a 
single purchaser at one time has been sent 
to Moinho Fluminense, Inc., Brazil, accord- 
ing to an announcement by Dale Taylor, 
general manager of the Forster Manufac- 
turing Co., Wichita, Kan. Officers of the 
company, which was founded October 29, 
1928 by the late T. E. Forster, sr., include 
Mrs. T. E. Forster, president; W. E. Forster 
and T. E. Forster, jr., vice presidents; W. 
B. Brainard, Chief engineer, and Mr. Taylor. 


Ames In-Cross, Inc. Names 
E. W. Henningsen Manager 


Ames In-Cross Inc., Ames, Iowa, has an- 
nounced the appointment of Edward W. 
Henningsen, Des Moines, Iowa, as genera! 
manager of the company. Prior to joining 
Ames In-Cross, Mr. Henningsen served as 
a district sales manager of the National Idea! 
Co. of Toledo, Ohio, and previously was 
associated with the Ventura Manufacturing 
Co. and the Crescent Electric Supply Co.. 
beth of Dubuque, Iowa. 


@ L. W. YOUNKIN & RALPH DENT. 
Salina, Kan., have purchased the facilities 
of Shellabarger Inc.’s plant at Salina and 
will operate it as the Shellabarger Feed 
Mills. There will be no change in the com- 
pany’s present organization. 
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Staley Milling Co. Leases 
Royal Scot Feed Plant 


Leasing of the Royal Scot Milling Co., 
East St. Louis, Ill., to the Staley Milling 
Co., Kansas City, Mo., has been announced 
by T. W. Staley, general manager of the 
Staley Co. The lease became effective as of 
April 1. The Royal Scot plant will assist 
Staley’s St. Louis, Mo. plant in distributing 
Staley’s feed in the St. Louis area as well 
as its own Royal Scot and Dollar Mark 
brands. 

According to Mr. Staley, management of 
the Royal Scot plant will be handled largely 
from his company’s main offices at Kansas 
City. The Royal Scot Co., well known in 
St. Louis, was formerly known as the Alfo- 
corn Milling Co. 


Feature Cartoon Jingles in 
Western Condensing Ads 


Introduction of a new advertising cam- 
paign featuring cartoon style illustrations, 
each accompanied by appropriate “jingles,” 
has been announced by Roy Coolidge, Ap- 
pleton, Wis., eastern sales manager for the 
Western Condensing Co. First of the series 
to appear in farm and poultry papers de- 
picts livestock and poultry seated about a 
table, saying: 

“Our daily diet’s more complete— 

Because we all get Whey to eat!” 

In order to assist dealers in merchandis- 
ing Peebles’ condensed whey products with 
Ribolac, complete consumer ads telling 
“how to use” the product are also being 
reproduced in trade paper ads. A single 
news column to the left of the reproduc- 
tion suggests methods of putting this tested 
sales program to work. Two-foot enlarge- 
ments of these cartoon jingles are available 
to dealers, Mr. Coolidge said. 

e@ B. B. BRACKEN, Troy, Kan., has pur- 
chased Robert Kibler’s feed store and will 
operate it as the Bracken Feed store. 


THE FEED BAG 


"Yep—just like Hollywood—a concrete 
swimming pool right in our backyard." 


Selected Quality © Rich ““S% in Carbohydrates 


MOLASSES 


TANK CARS e TANK TRUCKS e DRUMS 


NATIONAL MOLASSES CO. 


EXECUTIVE OFFICES: ORELAND, PA. - OGONTZ 8337 


SHIPMENTS FROM GULF AND ATLANTIC SEABOARD 


GET YOUR 


PHENOTHIAZINE 
FROM US! 


WHEAT, RYE, CORN and OATS 
FEED WHEAT and FEED BARLEY 


Recommended for WORMS in 
Swine & Pigs Sheep & Goats 
Poultry, Chickens & Turkeys 


A crystalline powder which is 
profitable and tast-selling. Write 
for attractive dealer offer. 


VAL-A COMPANY 


700 W. Root Street Chicago 9, Illinois 


COME TO HEADQUARTERS FOR 


COTTONSEED MEAL SOYBEAN MEAL 
PEANUT MEAL 
CAKE and PELLETS - - - COTTONSEED HULLS 


Domestic and Export 


THE BRODE CORPORATION 


Phone: LD 271 Teletype ME 260. Memphis, Tennessee 


On request, we will mail you our frequent market bulletins 
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Amburgo Co. 110 
Arcady Farms Milling Co 14 
Ark Valley Alfalfa Mills, 101 
Atkins & Durbrow, Inc 6 


Becher-Barrett-Lockerby Co. 109 
Bemis Bro. Bag Co. 27 
Blatchford Calf Meal Co. 2 
Borden Co. 11 
Brewers Yeast Council 69 
Brode Corp. 111 
Bunge Corp. 111 
L. Burmeister Co. 99 
Burrows Equipment Co. 88 
Carus Chemical Co. 108 
Calcium Carbonate Co. 18 
Capital Flour Mills 108 
Cereal Grading Co. 108 
Chase Bag Co. 34 
Commercial Solvents Corp. ...............-.-.------------- 37 
Corn Products Sales Co. amen, 
D.C.A., Inc. 102 
Dawe’s Manufacturing Co. .....................---------- 70 


Peder Devold Oil Co. 
Des Moines Oat Products Co. 


Deutsch & Sickert Co. 

Diamond V Mills, Inc. 

E. F. Drew & Co., Inc 

Dreyer Commission Co. 

E. I. du Pont de Nemours & Co.................--.- 67 
Duplex Mill & Mfg. Co. 106 
Eagle Roller Mill Co. 107 
Eriez Mfg. Co. 83 
Excelsior Milling Co. 106 
Farmers Friend Mineral Co. .........................- 108 
Feed Supplies, Inc. 96 
Flambeau Milling Co. 105 
Franke Grain Co. 12 
Fredman Bag Co. 114 
Fruen Milling Co. 104 
General Mills 81 
Chas. Gerber Co. 113 
Gorton-Pew Fisheries Co. 75 
Greutker, Inc. 100 
Hallet & Carey Co 113 
Harlan Rendering Co. 98 
Hiawatha Grain Co. 109 
Honeggers’ & Co. 112 
R. R. Howell Co. 106 
Hubbard Milling Co. 82 
T. E. Ibberson Co. 101 
Iodine Educational Bureau, Inc.................... 102 
Iowa Limestone Co. 103 
Jacobson Machine Works 86 
Max Katz Bag Co. 112 
Kellogg Milling Co. 7 
Spencer Kellogg & Sons, Inc...._................... 33 
Percy Kent Bag Co. 94 
King Midas one Mills 116 
Kraft Foods Co. 60 


La Budde Feed & Grain Co. 
Leary Grain Co. 
Lederle Laboratories 


Maney Bros. Mill & Elevator Co. 
Marden-Wild Corp. 
McMillen Feed Mills 
Merchants Creamery Co. 
Merck & Co. 
Midwest Burlap & Bag Co. .......................--..- 
Mill Mutual Fire mend Bureau... 
Milwaukee Feed & Grain Co. 
Minnesota Linseed Oil Co. 
Morton Salt Co. 
Murphy Products Co. 


Herman Nagel Co. 58 
National Alfalfa Dehydrating & Milling Co...110 
National Distillers Products Corp................. 79 
National Feed Industry Show.......................... 22 
National Food Co. 85 
National Ideal Co. 105 
National Molasses Co. 111 
New England By-Products Corp....................- 75 
G. W. Noel & Co 102 
Nopco Chemical Co. 55 
North American Trading & Import Co......... 46 
North Carolina Granite Corp......................... 68 
North East Feed Mill Co 112 
Northern Milling Co. = 12 
Northrup King & Co. 90 
Northwestern Barrel Co. 112 
Oyster Shell Products Corp. .........-...--2.---..----- 38 
Pacific Processing Co. 30 
Pillsbury Mills 53 
Prater Pulverizer Co. 97 
W. C. Pratt Co. 103 
Premier Peat Moss Corp 77 
Quaker Oats Co. 107 


M. A. Roseman & Co 105 


DRY VITAMIN 


MARION, IND. 


Russell-Miller Milling Co 107 
Ryde & Co. 98 
Dr. py gy Laboratories 50 
Sargent & Co. ...... 74 
Savage, ay 4 
Schultz-Baujan & Co. 76 
Screw Conveyor Co. 109 
Sea Board Sales Corp 112 
Sea Board Supply Co. 28 
Seedburo Equipment Co. 92 
James H. Seley & Co 9 
Shellbuilder Co. 12 
Sidney Grain Machinery Co. ........... ososeleonctenne 10 
C. W. Sievert @ Associates 108 
Chemical Corp. 41 

W. J. Small Co. 24 
Specifide Inc. 101 
Sprout, Waldron & Co 8 
A. L. Stanchfield, Inc 112 
Standard Brands, Inc. 20 


SOYBEAN MEAL... MILLFEEDS 
LINSEED MEAL 
A. L. Stanchfield, Incorporated 


_ Wholesale Grain and Feed Merchants 


HEADS CREDIT GROUP 

Walter Erickson, Land O° Lakes Cream- 
eries, Inc., Minneapolis, was named perma- 
nent chairman of the Upper Midwest Feed 
& Seed Credit group at a regular meeting 
of the organization held on April 13 at 
the Radisson hotel, Minneapolis. He has 
been serving as vice president. The UMF€- 
SC is an affiliate of the Minneapolis Asso- 
ciation of Credit Men. 


/FEED INDUSTRY’ 


UNDER 

ONEROOF 
™ NATIONAI 
Feed Industry 


SHOW 


MILWAUKEE AUDITORIUM 
(JUNE 6-7-8 


Fortified With Amazing New 


ANI-PRO: 


A powerful new vitamin 
concentrate with APF 


Many Dealer Franchises Open 


HONEGGERS’ & CO. 
Fairbury & Forest, Ill. ——— Mansfield, Ohie 


Stearns Magnetic Mig. Co. ....................-... 96 4 
prone Co. 59 $00 Corn Exchange 
Stratton Grain Co. 84 
St. Regis Paper Co. 49 
Strong-Scott Mfg. Co. 3 
Sunset Feed & Grain Co. 107 
Superior Packing Co. 112 
Tennant & Hoyt Co. 110 
Tidewater Grain Co. 108 

nion Service Co. 
Bes & Cor. 42 GRAIN COMPANY 
United Feed Products Co 110 1023 GRAIN EXCHANGE, Minneapolis 

Bridgeport 1231 

Val-A Co. 111 
112 

itality ills, Inc. 99 
Vy-Lactos Laboratorics, ......................... 40 RECONDITIONED 
Waterloo, Mills Co, s2 MOLASSES DRUMS 

Wenger Mixer Co. 12 5’s - 10's - 15’s - 30's - 55’s 
Werthan Bag Co. 93 Northwestern Barrel Co. 
Bob White & Co. 109 South Milwaukee Phone 
Whitmoyer Laboratories 63 Wis. So. Milw. 114 
Wilber Feed Co. 109 
K. I. Willis Corp. 113 
Wilson & Co. 113 
Wisconsin Alumni Research Foundation ........ 108 
Woodward & Dickerson, Inc. -..................-------- 95 


BUR 

TRUCK COVERS 
TWINES 


INDIANAPOLIS, IND. 


Feed Ingredients 
of all Kinds 


North East Feed Mill Company 


Minneapolis 13 Minnesota 


SAVE MONEY 
with 


SEA-COLL 


NOW!-Buy SUPERIOR’S-PURE 


Meat and Bone Scraps 


Digester Tankage 
Bone Meal — Blood Meal 


Superior Packing Co. 
St. Paul, Minn. 


FEEDSTUFFS 


Both Cash and Futures 
DREYER COMMISSION CO. 
(At it since ’92) 


414-415 Merch. Exch. Bldg., St. Louis 2, Mo. 
Board of Trade Bldg. Kansas City, Mo. 
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Named Vice President 


i 
3 


T. S. CARSWELL 


T. S. Carswell, New York City, has been 
named vice president in charge of research 
and development by the board of directors 
of Commercial Solvents Corp., New York 
City. For the past three years, Mr. Cars- 
well has been manager of the research and 
development department of the company. 
He was formerly with Monsanto Chemical 


Co. 


New Representatives Join 
Dr. Salsbury Sales Force 


Three new men were recently added to 
the sales force of the Dr. Salsbury’s labora- 
tories, Charles City, Iowa. They will cover 
territories in the states of Arkansas, Kansas 
and South Dakota. 

Paul H. Brinson, Fayetteville, Ark., holds 
down the assignment in parts of that state. 
He is a graduate of the college of agricul- 
ture, University of Arkansas and a veteran 
of four years service with the army air 
force. 

Harry J. Reed, Ottawa, Kan., has been 
given a territory in Kansas. He attended 
Kansas City Junior college, Kansas City, 
Mo., and was formerly engaged in hatchery 
work, 

The new South Dakota representative is 
Thomas M. Dunn, Mitchell, S. D., succeed- 
ing the late John Emmons, Experienced in 
farm-chemical work, Mr. Dunn is a graduate 
of Southern (S. D.) State Teachers college. 

@ LLOYD TIETJEN, Red Cloud, Neb., 
manager of the Red Cloud Grain Co., re- 
cently sold his interest in the business to 
Ray Mackey of Superior. 


LOCKWOOD SERVICE MOVES 
The Lockwood Nutrition Service, Boston, 
Mass., has moved its offices to 755 Boylston 
st., H. M. Lockwood, owner has announced. 
The company distributes a line of specialty 
products to New England feed merchants. 
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The Ideal Feed Ingredient 
GERBER'S SPECIAL PROCESS BREAD CRUMBS 


(Process Patented) 


NOT MERELY DRIED 


T. M. Reg. Pat. Off. ¢ 


Write for Sample & Prices 


CHAS. A. GERBER CO. BARTLETT, ILLINOIS 


BUT TOASTED 


THE FACT 
STILL REMAINS 


that 
SUPERIOR 
ELEVATOR CUPS 
are 
STRONGER 


will 
LONGER 


have 
GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator 
cups. 
WRITE TO: 
K. |. Willis Corporation 
Moline, Illinois 


for names of distributors and capacity 
analysis form No. 20 


MADE 


LAST 


KNOW THEM BY THEIR BRAND 


No matter how complex the feed 
formula or how simple the ration 
fed, these standard quality by-prod- 
ucts of the animal industry have a 
place andcan be relied on to give ex- 
cellent results. The more corn of di- 
minishing protein content used, the 
greater the need for substantial sup- 
plemental protein—animal protein, 


reo W sranpd 


W 


Chicago © Kansas City © Los Angeles 
Oklahoma City « Albert Lea © Omaha 
Cedar Rapids 


ATTENTION Feed: Manufacturers... 


CANADIAN REFUSE SCREENINGS 
HALLET and CAREY Co. 


Grain Exchange Building 
Minneapolis 15, Minnesota 


Members: 


American Feed Manufacturers Association 
The Grain and Feed Dealers National Association 


: 
: 
> 
: 
i 
DIGESTER TANKAGE 
‘ 
\ 
ILSON & CO 
“ 


CERTAINLY ORIGINATED 
SOMETHING THIS TIME 


HOG OF MYSELF 


HIS BLUE RIBBON \! 
MARES EVERYTHING 
TASTE GOOD. JUST 


BEHAVE, Now. 
THERE'S ENOUGH 


536 Livingston St. 


BUTTERMILK To STRETCH OUT THE GRAIN 


QUICK. BUT | SHOULD 
WORRY. } DON'T CARE | 


Cincinnati 14, Ohio 


\ 


NOTHING LIKE BLUE RIBBON CONDENSED 


THAT POULTRY AND PIGS NEED / IT SURE 
CUTS DOWN THE FEED CosT/ | 


J LIKE THIS AND 
LL HAVE SOME 


WRITE US FOR PRICES 


PLANTS THROUGHOUT THE CENTRAL 
WEST STATES 


DURGO YEAR 


BAGS.... 


BURLAP AND COTTON 
VACUUM CLEANED FOR 
ECONOMY . . PRINTED 
FOR INDIVIDUALITY. 


330 E, CLYBOURN STREET 


© 114 


COMPLETE SERVICE ON ALL 
FEED INGREDIENTS 


Jobbers and Wholesalers 
of 


CARLOADS 
MIXED CARS 
TRUCKLOADS 


Milwaukee Geed & Grain 
Company 


See Us at National Feed Industry Show Booth No. 50 


GRAIN EXCHANGE 
MILWAUKEE 2, WIS. BROADWAY 2-6289 
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ABOUT MY WAIST LINE. JJ OF ROAST 
| 
| 


BIG INVENTORY of slow- 
moving feeds and high-risk ingredients. 
Murphy’s Concentrates give you fast 
turnover and help you meet your 
customer’s needs with a minimum 
stock investment. 


more profits for you. 


GRAIN FEEDERS who 
aiuaan feed purchases. Murphy’ s Con- 
centrates balance up farm grains and 
do a better feeding job for your 
customers who have farm feeds on hand 
and need only a concentrate to balance 
them up. 


With Murpuy’s CONCENTRATES in your store 
you can lick these three profit problems and 
build your business into a complete feed 
service center. When you provide Murphy’s 
Concentrates and Minerals to your customers 
you don’t need to tie up your dollars in a huge 
inventory of many kinds of feed. Murphy’s 
Concentrates supply, all in one bag, the pro- 
tein, mineral and vitamin substances needed to 
balance up and fortify home-grown feeds into 
complete livestock and poultry rations. With 
Murphy’s Concentrates you can make 20 top 
quality feeds that fit into most farmers’ feeding 
programs... you can build a profitable mixing 
and grinding business, and render a complete 
feed service that will mean more customers and 


LOST SALES from fail- 
ure to meet feeders’ needs. Murphy’s 
Concentrates satisfy a great variety of 
customers including those who want 
a complete feed, a balancer for their 
grain, or who need a grinding and 
mixing service. 


Gentlemen: I am interested in building my business into a 
complete feed service center. Please send me at once full infor- 
mation on the Murphy Mixing Permit. 


| Murphy Products Company 
| Burlington, Wisconsin 
{ 
NAME 
ADDREss 


! 


MAIL THIS COUPON TODAY 


© 
= 
DER 
4 
| 


Whether you come in to talk 
about quality flour and feed or 
just to rest, all of us here at 
King Midas join in with 
Marigold, our familiar ‘‘little 
girl” trademark, to invite you 
to visit us at booth 63. 


MINNEAPOLIS, MINNESOTA 


4 
| yy | 
| 
| > 
; THE GOLDEN TOUCH 
it 100 LBS. 
NG MIDAS FEED M FEEDS 
PUM. 
“WORTH ALL IT COSTS” xing 


